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Companies Support 
California Agents’ 
Appointment Plan 


Many Have Signed New Ten Point 
Declaration of Guiding 
Principles 


UNIFORMITY IS DESIRED 


Aim Is to Eliminate Part-Time Pro- 
ducers and Others Consid- 
ered Unqualified 


California representatives of approxi- 
mately 160 stock fire and casualty com- 
panies, including several underwriters’ 
annexes, have signed the “Declaration of 
Guiding Principles” proposed by the Cal- 
ifornia Association of Insurance Agents 
for the purpose of getting united and 
uniform agency appointment and man- 
agement practices. The “declaration,” 
which was first announced at the 1937 
convention of the agents’ association in 
Hollywood, is applicable only to Cali- 
fornia and completes constant efforts of 
many years by agency leaders to build a 
| sound foundation for the elimination of 
the part-time agent, the so-called self- 
insurer and others who do not rightfully 
| serve the insurance buying public, ac- 
cording to the provisions and definitions 
contained in the document. 

Largest State Association 

Considerable interest by local agents’ 
associations of other states has been 
manifested in the declaration ever since 
it was first publicized as an intention. 
It is another of the efforts made by the 
largest local agents’ association in the 
country, having a membership of over 
1,000 agencies, to stabilize the business 
by eliminating finance agencies, the re- 
bate type of agent and other conditions 
all factions of the business have agreed 
are detrimental. 

No Part-Timers in Urban Centers 


Under the provisions the companies 
agree not to appoint any part-time agent 
in the urban centers, such centers being 
communities of 2,500 population or over, 
and including the adjacent territory for a 
radius of ten miles. The companies also 
agree to check production of agents 
periodically and to eliminate or cancel 
those who do not adequately represent 
the business of insurance. Contents of 
the declaration are set forth in the doc- 
ument as follows: 

Text of Declaration 

In order to increase public confidence in in- 
Surance companies, the production forces and 
the insurance business in general, and to reduce 
agency turnover with a consequent lowering of 
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His Sixty-Five Heirs 


This is a typical example of life insurance search for 
men and women whose addresses are unknown when pay- 
ments have become due or have remained unclaimed when 
overdue. 


On the insured’s 80th Birthday, if he were living, he 
would be entitled to $159, from a policy taken in 1862 
which lapsed in 1874; his wife the beneficiary, if living, 
at his prior death; otherwise, his estate. Payment time 
came, but he couldn’t be found. In July, 1936, the Post- 
master in the “old home town” gave the name and address 
of one of the family. The dead, we found, were the 
insured, his wife, their children, and his six brothers and 
sisters, who survived the wife. 


After a long period of tracing, 65 descendants one by 
one were discovered,—nephews and nieces, grandnephews 
and grandnieces, of the insured,—scattered throughout the 
Eastern states, and one in the American Embassy at far- 
away Pekin. Some received as little as 15¢, and others as 
much as $6.63, dependent on the degree of blood 
relationship. 


Such an incident of payment to the last penny is 


matchable by every other long-established life insurance 
company. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Wyo. H. KIncsLey, President 
PHILADELPHIA 


Independence Square 
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Commissioners Look 
Into Misrepresentation 
By Insurance Critics 


Act Against Undermining Confi- 
dence of Policyholders Through 
Books, Pamphlets, Etc. 


BOWLES NAMES COMMITTEE 


R. L. Bowen, Ohio, Chairman; May 
Ask Law to Check Half-Truths 
and Distortion 


So many books, pamphlets and articles 
have appeared in the past two or three 
years containing misrepresentations by 
half-truths and incomplete 
tending to undermine the confidence of 
policyholders in their insurance that this 
whole field of agitation is going to be 
looked into by the National Association 
of Insurance Commissioners. Also, the 
activities of so-called insurance advisory 
experts and bureaus are to come under 
the scrutiny of the state insurance offi- 
cials through an investigation by a spe- 
cial committee appointed for that pur- 
pose. 

George 


statements 


A. Bowles, president of the 
National Association of Insurance Com- 
missioners, has named a special com- 
mittee to be known as the insurance pub- 
lications committee consisting of Robert 
L. Bowen, Ohio, chairman; Hugh H. 
Earle, Oregon; John C. Blackall, Con- 
necticut; W. B. Harrison, Georgia: Owen 
B. Hunt, Pennsylvania. He was prompt- 
ed to appoint the committee because of 
the irresponsible publication and circula 
tion of insurance books, literature, pam- 
phlets and the like which he character- 
ized as a growing evil which it seems 
the life underwriters associations, insur- 
ance company officials and agents are 
powerless to remedy. 

In a letter to Jess G. Read of Okla- 
homa, secretary of the National Asso- 
ciation, advising him of the appointment 
of the committee and suggesting that the 
appointees be notified by him, Commis- 
sioner Bowles of Virginia said: 

“Tl think this committee might study 
and recommend uniform legislation to 
our association looking toward the 
stamping out of the evil of misrepre- 
sentation with resultant losses to own- 
ers of life insurance who may be in- 
fluenced by innuendoes, half-truths and 
incomplete comparisons to lapse or sur 
render life insurance and replace it with 
other insurance to their disadvantage 
The committee might also investigate 
and report to our association the activi- 
ties and purposes of so-called insurance 
estate experts, advisory experts, re- 
search insurance bureaus, etc., and sug- 
gest a program to correct any abuses of 
public confidence if the study of the 
committee reveals that there is misrep- 
resentation by individuals or corporations 
back of these services which claim to 
be the protectors of the public in life 
insurance matters.” 
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Every DAY of your life, every MONTH in the year 


STRIKINGLY new and different from anything yet issued to 
simplify Accident Insurance selling, the A2tna Accident Insurance 
visual sales help, “Every Day of Your Life,” provides Etna repre- 
sentatives with a practical and effective sales aid that can be used 
every month in the year. Particularly valuable for the multiple line 
producer who is interested in developing Accident business. 


FEETNA LIFE INSURANCE COMPANY 


HARTFORD CONNECTICUT 
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Recruiting 


The young man in today’s recruiting 
problem was discussed pro and con re- 
cently by Robert E, Wilkins, super- 
visor of Ordinary agencies for the 
Prudential, before the General Agents 
and Managers Association of Northern 
New Jersey. Mr. Wilkins was 
to agree with those who find merit in 
the consideration of young men in the 
recruiting plans of an agency today. He 
cautioned, however, that to recruit and 
train young men successfully requires 
strict supervision and careful molding of 
work habits over a long period of time. 

Mr. Wilkins has a record of eighteen 
years in the life insurance business. For 
nine years his headquarters have been 
in the home office of the Prudential. He 
was supervisor of Group insurance on the 
East Coast and in the South and was 
later transferred to the Ordinary depart- 
ment with supervision of territory in the 
Middle West, New England and Canada. 
In 1935 he was made supervisor of met- 
ropolitan territory. 

In his opinion, young men who are on 
the threshold of business careers can be 
molded into the best organization which 
the life insurance business has_ ever 
known. “It is high time,’ he declared, 
“that we pulled our heads out of the 
sand and realized that we cannot expect 
other industries to do all of the pre- 
liminary character building for us. If 
we are to have career salesmen we must 
develop them from the beginning. We 
cannot expect to interrupt men who are 
on their way to success in other occupa- 
tions and bodily to transplant their am- 
bitions and abilities to our agencies.” 


Fallacy in Transplanting Men 


The fallacy of the idea that the ideal 
recruit is between 30 and 40 years of 
age, a family man in a responsible posi- 
tion with a record of success behind him, 
is that the man who meets those qualifi- 
cations is the “hard to get” man who 
will probably continue on the road to 
success in his chosen field. They are 
as a matter of fact an agency’s best 
clients. With few exceptions men re- 
cruited from that group are the ones 
who measure up to only mediocre stand- 
ards, Mr. Wilkins said. 

The young man he defined as 25 years 
of age or younger. Whether or not he 
is a college graduate or with previous 
business experience is not of fundamental 
importance, he said. Points in favor of 
the young man Mr. Wilkins named as 
these: There are more of him; he is 
,without serious financial problems; his 

natural contacts are a great market for 
“life insurance; he is a healthy influence 
fn the agency organization. 

Following the favorable points, Mr. 
Wilkins took up the negative side of the 
gyoung man, named as his greatest fault 
“the lack of. stability, and then continued 
to suggest some constructive ideas for 
overcoming this fault through a_ phil- 
osophy and technique of recruiting, se- 
lection and supervis‘on which recognize 
the factors of difference between the 
young man and the more mature. 

Briefly, Mr. Wilkins developed his dis- 
cussion along these lines: 


Men in First Jobs a Good Field 


“Point number one which I would 
make in favor of the young man is the 
very obvious one which we have bcen 
discussing—there are more of him. In 
him we have a larger market for our 
‘ecruiting efforts and, therefore, an op- 
portunity to exercise more selection. 

“In spite of the improvement in em- 
ployment conditions by last Summer in- 
dustry was unable to absorb the grad- 
uating classes of our colleges and uni- 
versities, Every year now more than 


inclined’ 


R. E. Wilkins of Prudential Admits the Young Man’s Greatest Fault Is 
His Lack of Stability but Believes He Can.Be Molded Into Greatest 


Organization Life Insurance Has Known; 


twice as boys are graduating as 
in 1920. 

“Forgetting the college graduating 
classes as such, what about the vast field 
of young men who are working in their 
first jobs? Many of them have taken 
these jobs rather blindly—as they must 
—because of the modest incomes they 
offer, thinking that they oe look 
around later and choose their careers. 
This is a big field and a fertile one for 
the right kind of selective recruiting. 
We have a real career to offer them if 
we can honestly convince ourselves of 
that fact and can carry that conviction 
into our day by day handling of these 
ambitious young men. 

“Secondly, and of major importance, 
the young man is usually without sevious 
financial problems which frequently en- 
cumber the older man who might be in- 
duced to enter the life insurance busine 
I don’t think that po’nt needs much clab- 
oration. We know that financial prob- 
lems represent a potent reason why mn 
fail in this business. 

“The young man neither needs nor ex- 
pects large immediate income. He can 
afford plenty of time to really absorb 
the atmosphere of the life insurance bu:i- 
ness and, believe me, I don’t think any- 
one becomes re sally successful in this bus- 
iness until he does feel in his very bones 
the strength and integrity of the institu- 
tion of life insurance. He must b° pre- 
pared to meet the many cock-eyed ideas 
current today without know'ng the sp°- 
cific answers but confident in the know!- 
edge that there are sound answers. We 
can’t give this feeling to men with a 
hypodermic needle or by any other in- 
tensive method. It takes time and time 
is an expensive commodity. 

Some Facts on Young Man’s Market 

“The third point which I would make 
may surprise you. It is of real impor- 
tance and yet I doubt that it is much 
appreciated. The natural contacts of the 
young man are today our biggest mark>t 
for sales of life insurance. Some of you 
may question that just as I did and, 
therefore, I want to offer some evidenc< 
in proof of this point. 

“Probably you have 
publication by the Life Insurance 
Research Bureau called ‘20,000 Sales.’ 
It is an analysis of 20,000 actual. un- 
selected sales of life insurance made by 
representatives of 125 companies during 
December, 1936. While it contains much 
of interest, a high-light for purposes of 
this discussion is that 52% of the 
were made to buyers under age 30 
Single men and women at all ages bought 
40% of the policies. 

“T noticed somewhere recently a sim- 
ilar analysis made by the New York Life 
of sales made during a three day effort 
in December, 1937. It showed that 57% 
of the cases came from applicants under 
30 years of age. 

“True, the volume of insurance rep- 
resented by these sales did not follow 
the high percentage shown in number of 
sales but when we notice in the Burceau 
study that 62% of all the Endowment 
contracts were sold to the buyers under 
30 years of age and only 30% of th 
Term sales were made to this group we 
can see an equalizing influence in so far 
as premium income and even persistency 
of business is concerned. 

“It can be conceded, I think, that we 
want the client building salesman in our 
organization today both because of the 


many 


recent 
Sales 


seen the 


sales 


the 
per- 


permanent success he will make in 
business and because of the mort 
sistent quality of business which he will 
place on our books \ client building 
sales program naturally begins with sales 
to the younger prospect and if more than 


WILKINS 


sales today are being made 
to buyers under age 30 isn’t the need for 
young salesmen who can best contact 
this market very definitely indicated ? 
Gives Break Down of Cases 

“In 1937 three young men who had 
been employed in clerical capacities in 
our home office decided, independently 
of each other, to explore the possibilities 
in the selling of life insurance. We 
tried to discourage them, without success, 
so finally placed them in our Newark 
agency. One was just reaching age 21, 
another was 22 and the third, 23. At 
the end of 1937 the 21 and 23 year olds 
had about nine months of experience and 
the 22 year old had about six. The 
21 year old had paid for thirty cases 
for $87,000, the 23 year old thirty cases 
for $71,000 and the 22 year old in six 
months had paid for seventeen cases for 
$63,000. Together they had paid for 
seventy-seven cases for just over $220,000. 

“At the end of the year I analyzed 
their business to see what kind of busi- 
ness it was. Of the seventy-seven cases 
two were single premiums, thirty were 
paid annually, fifteen semi-annually, 
twenty-eight quarterly and only two 
monthly. Considering that the average 
age of their policyholders was 28, I 
would say that this represented 
quality from a premium payment stand- 
point. Forty of the seventy-seven cases 
were sold to buyers under 25 vears of 
age, sixteen to buyers between 25 and 30. 

“As to type of policy sold, only five 
were Term plans, twenty-one were Whole 
Life plans, seven Limited Payment plans 
and forty-four were Endowments. Thus 
even though f these sales were 


half of our 


good 


most otf 
made to young buyers the premium in- 
come and the consequent income to the 
agents was substantial. Furthermore, the 
business as a whole has all indication 
of being a more persistent type of busi- 
ness than is submitted by many of the 


Contacts Bigger Market 


seventy 
one first year 


might add that of these 
cases there has been only 
lapse. 

“Therefore I think it is fair to a: 
that through the young man we can 
reach our largest market and at the sam 
time place on our books business of 
quality which will in the days to come 
represent the foundations of many lif 
insurance estates. 

Healthy Influence on Organization 

“Fourth, the addition of the right type 
of young men to our agency organizatior 
has a most healthy effect on the or 
ganization as a whole. Today many 
the older agents have assumed a some 
what defensive attitude. They have beer 
harangued by their general agents and 
managers to forget the depression and 
to resume the active production habit 
of their former successful years. The) 
are pretty well ‘fed up’ with this typ: 
of morale building and they need an 
entirely different kind of stimulus 
a recruit other than a very young 
is added to the organization and bec 
successful early in his career or shov 
marked indications of substantial 
duction, they know that he will be p 
ed out as a shining example to them and 
they are prepared to prove that his 1 
sults are accidental and not permanent 
He has had the breaks. They resent his 
success. 

“This situation 
tain when young 


gue 


not scem to ob 
men are inducted and 
handled properly. The older men do 
not scem to feel that they are in com 
petition with these youngsters but in 
stead take a genuine interest in their 
progress. True, they may offer some 
unwholesome comment on the poor con 
dition of general business, etc., but at 
the same time they are induced to d 
some personal analysis when they se¢ 
consistent sales being made by these lads 
who are not, in their opinion, of equal 
ability to themselves. 
Takes Up Negative Side 

“If there are so many factors favoring 
concentration on the young man why 1s 
it that there are many who think that 
it is not profitable Why is it that th 
experience of some general agents and 
managers has been almost entirely neg 
ative ? 

“One good reason which I think is 
general enough to cover a multitude of 
smaller reasons is that the young man is 
a volatile quantity. He lacks stability 
Now that is true and it is a very annoy 
ing fact. We who seem to have so many 
different kinds of problems every day 
can hardly be expected to welcome with 
open arms a new crop of troubles pe- 
culiar to youth in general. Therefore 
since we are actually buying and pay- 
ing for the services of every man we 
recruit, whether we finance him or not, 
we should consider carefully whether we 
can afford to undertake the stabilizing 
of these embryonic underwriters. 

“The young man does not have a seri 
ous attitude or serious purpose in lifé 
He knows little about the problems and 
tragedies which accompany responsibil 
ity. Therefore he finds it difficult t 
feel the real usefulness of life insuranc« 

“The young man is not accustomed 
self-discipline. He wastes our time and 
his own by failure to comp'y with the 
fundamental rules of conduct which ws 
know to be essential to success in our 
business, 

“Substantial 


does 


results from young men 


more experienced ee 14 (> * ‘~peeeeeen on Page 8) 
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| HEARD On The WAY 





A. H. Hiatt, Jr, who recently was 
appointed superintendent of agencies, 
Aetna Life, and one of the most able 


young men in the production field, is a 
native of Peoria, Ill, He attended grade 
schools and high school there and then 


went one year to the University of IIli- 


ALFRED H. HIATT, JR. 


nois. From there he went to University 
of Wisconsin, graduated three 
years later. 

Returning to his home town he be- 
came an agent of the New York Life 
and a year later joined the Aetna Life 
in Peoria. He became agency super- 
visor of the Aetna Life in Peoria and in 
1929 was made supervisor of the agents 
in Chicago, working under S. T. What- 
ley, then general agent in Chicago and 
who later was to become vice-president 
of the company in charge of production. 
In 1935 he was brought to the home of- 
fice and became assistant superintendent 
of agencies. 

Mrs. Hiatt was formerly Frances Rad- 
ley, daughter of R. H. Radley, a promi- 
nent Peoria lawyer. They were married 
in the Fall of 1929. 


being 





A good job was done by the editorial 
division of the Massachusetts Mutual 
Life in the current issue of The Radi- 
ator, the company’s agency publication 
which was first published a quarter of a 
century ago. Being a silver anniversary, 
the cover of the magazine is appropri- 
ately in silver shade. The back of the 
cover prints the different flagstaff for- 
mats of The Radiator from the first 
edition. 

The Radiator has only had three edi- 
tors. The first was Stewart Anderson, 
who held the post from April, 1913, to 
October, 1917. He is now manager of 
publicity of the Penn Mutual Life. The 
next to hold the reins was Lawrence T. 
Winship, who was editor from Novem- 
ber, 1917, to June, 1924. He was the son 
of a former prominent general agent of 
the company and is now head “of the 
English department at Williston Acad- 
emy, Easthampton, Mass. The third and 
present editor is Leroy C. Cushman, 
who has held the position since July, 
1924. 

William W. McClench, president of the 
company when The Radiator came into 
being, was greatly interested in the wel- 
fare of the new magazine. Joseph C. 
Behan, now vice-president, was then su- 
perintendent of agencies. Messrs. Behan 
and Anderson were trying to figure out 
a name for the paper when the editor’s 
stenographer suggested The Radiator 
“because its function will be to radiate 
sales ideas, information and news.” 


Uncle Francis. 
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Giannini Interests Become Factor 


In Midwest Insurance, Bank Field 


Agreement for purchase of Hercules 
Life, Chicago—Sears, Roebuck & Co. af- 
filiate—by Occidental Life of California 
gives the Giannini interests a stronger 
position not only in the Midwest insur- 
ance field but in banking there as well 
through ownership of a block of more 
than 11,000 shares of Continental Illinois 
National Bank & Trust Co., originally 
held by National Life, U. S. A., taken 
over by Hercules in 1934. If the rein- 
surance is consummated Occidental wil! 
eet through Hercules $131,510,000 insur- 
ance in force, the bulk of which is in the 
North Central states such as _ Illinois, 
Indiana and Ohio in which Occidental 
has not operated. 

Occidental increased insurance in force 
last year from $292,768,483 to $401,933,390, 
or 37%, and increased assets 42% by 
writing the largest amount of new busi- 
ness in the company’s history and_by 
reinsurance of the Guaranty Life of Dav- 
enport through which it acquired more 
than $58,000,000 of insurance and planted 
the company in many Middle Western 
states. Occidental does business in twen- 
ty-seven states—not including a number 
in which Hercules operates and it does 
not—six provinces of Canada, Alaska, 
Hawaii, Philippines and other points of 
the Far East. 

Giannini’s Financial Empire 

The financial empire founded by Ama- 

deo Peter Giannini, who at 12 worked 


for a commission merchant on the docks 
of San Francisco’s Embarcadero, is a 
maze of interlocking companies. Key- 


stone at present is the Transamerica 
Corp. It owns 100% control of Occi- 
dental Life and Pacific National Fire 


as well as vast banking interests, a land 
company and a real estate operating con- 
cern of large proportions. Today the 
financial structure of all these interests 
has been much simplified compared to 
that of the ’20’s when A. P. invaded the 
New York banking field by acquiring 
control of Bank of America from the 
Jonas brothers, A. P. retired when at 
the top of his power, turning over man- 
agement to his brothers and sons, plan- 
ning to enjoy his San Mateo ranch, but 
he returned to the head of the table 
when the empire was threatened by the 
general financial collapse. 


Doing all right at 19 as a member of 
the commission firm of Scatena & Co., 
A. P. Giannini launched into finance 
when his father-in-law, Joseph Cuneo, 
died and he undertook management of 
his estate, becoming a director of Co- 
lumbus Savings Bank & Loan Society 
of San Francisco. He founded the Bank 
of Italy of California, which quickly ex- 
panded with 276 branches throughout the 
state. His fertile financial mind pro- 
duced a long list of separate corpora- 
tions among these—some of which have 


(Continued on Page 13) 
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Back of the Mutual Benefit man stands a home 
office with a proved ability to cooperate in the draft- 
ing of even minute details of an individual life plan. 
Back of him also stands a record of stability and fair 
dealing—a record of sound protection and liberal 
The Mutual Benefit has always been 
more liberal than any insurance law required. Of 
its own volition the Mutual Benefit pioneered the 
Principle of Retroaction, which extends so far as 
possible all new benefits to old policies, making 


them in effect as modern as the newest. 


The Mutual Benefit 


LIFE INSURANCE COMPANY H 
Newark, New Jersey | 
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THIRTY-SEVEN 1 ON EARLY LIST 





Executive Committee at Richmond 
Moves For New Credit Defini- 


tions in By-Laws 





The executive committee of the Mil- 
lion Dollar Round Table which met in 
Richmond simultaneously with the mid- 
year session of the National Association 
of Life Underwriters has announced 
members approved at that time for the 
1938-1939 roster. An examination of 
credits presented for recognition this 
year has prompted the committee to in- 
corporate new credit definitions into the 
by-laws which are now being drafted, 
due to variation in company practices 
regarding credits to their agents for an- 


nuities, Group insurance and_ unusual 
contracts. Thirty-seven names approved 
are these: 


Life and Qualifying Members 
Edward L. Arthur, broker, N. Y. a Tampa. 
Daniel Auslander, Mass. Mutual, 7. <. 
Tloyd H. Bunting, Equitable oo al ee = A 
Thomas K. Carpenter, N’western Mut., N. Y. C. 
S. Henry Foreman, Mutual Life, Chicago. 
Tsaac S. Kibrick, N. Y. Life, Brockton, Mass. 
Jack Lauer, independent, Cincinnati, O 
Maurice Linder, Travelers, Brooklyn. 

Henry G. Mosler, Mass. Mutual, Los Angeles. 
Robert C. Newman, New Eng. Mut., St. Louis. 
A. J. Ostheimer, 3rd, broker, Phila.- Wilmington. 
Joseph H.. Reese, Penn Mutual, Philadelphia. 
Paul C, Sanborn, Conn. Mutual, Boston, 
William E. Sander, Mutual Life, Seattie. 
Jacob W. Shoul, Mut. Life, Newburyport, Mass. 
Malcolm D. Vail, broker, Chicago. 

Harry T. Wright, Equitable Society, Chicago. 
H. E. Wuertenbaecher, Penn Mut., St. Louis. 


Life Members 
W. L. Brooks, Jefferson Stand., Charlotte, N. C. 
Paul F. Clark, John Hancock, Boston. 
William O, Cord, Penn Mutual, Dayton, 0. 
Harry I. Davis, Mass. Mutual, Atlanta, Ga. 
William M. Duff, Equitable Society, Pittsburgh. 
Tulius M. Eisendrath, Guardian Life, N. Y. C 
J. Frank Holmes, broker, Indianapolis. 
A. M, Sheldon, Marsh & McLennan, Min’apolis, 

alifying Members 
John E. Capps, Pacific Mutual, Norfolk, Va. 
Paul H. Dunnaven, Canada Life, Minneapolis. 
A. A, Ebenstein, Union Central, Hollywood, Cal. 
Charles C. Gilman, New Eng. Mutual, Boston. 
Meyer M. Goldstein, Northwestern Mut, N. Y. C. 
Eugene M. Klein, Northwestern Mut., rc. 
John R. Mage, Northwestern Mut., Los Angeles. 
G. Wayne Randall, Equit. of Ia., Bradford, Pa. 
Sidney Salomon, Tr., Equitable Soc. = Louis. 
George Stewart, Penn Mutual, Pittsburgh. 


Clyde C. Warfield, independent, Tyler, Texas. 





Live Program Awaiting 
Life Men at Cleveland 


Outstanding features in the program 
for the first annual convention of the 
Ohio Association of Life Underwriters 
April 8 and 9 in Cleveland include an 
address by Robert A. Taft, Cincinnati, 
on the place of life insurance in the 
economic life of America; a talking mo- 
tion picture by Borden & Busse; address 
by Charles J. Zimmerman, Chicago, gen- 
eral agent, Connecticut Mutual, “Get- 
ting Action”; address by A. L. Mc- 
Carthy, vice-president and general man- 
ager Eureka Vacuum Cleaner Co., De- 
troit, “Selling With Man Power”; ban- 
quet and entertainment Friday with Nate 
Schmid, sales manager, Woolson Spice 
Co., Toledo, speaking on psychology of 
personality; breakfast meetings Satur- 
day; address by Walter H. Saitta, Bal- 
timore, manager, Metropolitan Life, on 
producing a substantial volume through 
a large number of applications, and by 
William P. Worthington, New York, 
superintendent of agencies, Home Life, 
on estate planning. 


LUNCHEON TO PAUL HAZARD 

President James A. Fulton, Home Life 
of New York, has been in Chicago as 
host to Paul A. Hazard, Jr., agent in 
the Ramsey agency, who in the first two 
months of this year led the company’s 
entire agency force. About fifty Chicago 
agents and guests attended a luncheon 
given by President Fulton. 


CUMMINGS IN SAN FRANCISCO 

O. Sam Cummings, president, National 
Association of Life Underwriters, ad- 
dressed members of the association in 
Oakland, Calif. on March 25 covering 
many of the points made in his report to 
the mid-year meeting at Richmond. 
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Sen. Livingston Calls 
Himself Agents’ Friend 


TALKS TO MIDTOWN MANAGERS 











Chairman of Insurance Committee Thinks 
Savings Bank Insurance Will Eventu- 
ally Help Producers 





Following the passage of the Savings 
Bank bill and other legislation affecting 
insurance the Midtown Managers Asso- 
ciation of New York City, of which Hor- 
ace H. Wilson, Equitable Society, is 
president, asked State Senator Livings- 
ton, chairman of the Senate’s insurance 
committee, to be its guest at the March 
luncheon of the association in the Up- 
town Club on March 24. He accepted. 

Senator Livingston said he was a be- 
liever in the profit system and in life 
insurance; that he was carrying $100,- 
000 on his own life; and that he was a 
particular friend of insurance agents, He 
thought that the Savings Bank insurance 
might cause agents to lose some business 
for a time, but in the long run they 
would be the benefactors because more 
people would be buying insurance, and 
thus get into the habit of carrying it. 
He was quite sure that Savings Bank 
insurance would be a success, but if he 
found that it were impractical; if it did 
not “work” satisfactorily he would be 
honest enough to admit a mistake had 
been made and would join legislative 
forces in asking for its repeal. 

“As to agents losing some business 
at the start—temporarily—we must not 
forget that all social benefit legislation 
will cost somebody something,” he said. 
“When workmen’s compensation made 
its appearance lawyers objected strenu- 
ously, because they had naturally profited 
by damage suit litigation, but that oppo- 
sition did not deter legislators from pass- 
ing the workmen’s compensation act 
which has been of such benefit to the 
working people and saved them the nec- 
essity of going into courts after being 
injured in their employment. 


Says Insurance Men’s Arguments Were 
ponsible for A d ts 





He told of the conferences he had 
with Albert Hirst, counsel for the New 
York State Life Underwriters Associa- 
tion, and other representatives of under- 
writers’ associations relative to the bill; 
and how they had convinced the com- 
mittees that the bill should be so amend- 
ed that the limit which a man could buy 
in Savings Bank insurance was finally 
fixed at $3,000; that the measure would 
not put the State Insurance Department 
into the insurance business; and that 


} certain other competitive advantages in 


the original bill should be eliminated. 
Representatives of the underwriters’ as- 


| sociations who were most active in Al- 


bany were Spencer McCarthy of Al- 
bany; Horace H. Wilson, Equitable; 
Julian S. Myrick, Mutual Life; Clancy 
Connell, Provident Mutual; George H. 
Kederich, New York Life, New York; 
Sidney Wertimer, Prudential, Buffalo; 
Frank H. Wenner, Connecticut Mutual, 
Utica. 

Before closing Senator Livingston re- 
peated some of the criticisms he has 
made in Albany and in daily newspapers 
here on Industrial insurance, methods of 
selling it, alleged oversale to working 
people and operation of the debit system. 

Senator Livingston was in the Assem- 
bly ten years; has been in the Senate 
two years; is a New York lawyer whose 
home is in Brooklyn. 





MANAGER FISCHER RESIGNS 


Bankers Life of Iowa announces the 
resignation of Ira Fischer as agency 
manager in charge of its St, Louis ter- 
titory. Pending naming of a successor, 
Assistant Superintendent of Agencies L. 
N. Paquin is in charge of the agency. 





BAILEY TODAY’S SPEAKER 

\n open meeting of the Chicago chap- 
ter, Chartered Life Underwriters, is be- 
ing held today, April 1. The speaker is 
William B. Bailey, economist for the 
Travelers. 























HELP HIM 
PLANT HIS TREE 


Every time an insurance salesman 
convinces a prospect, he and his new 
policyholder plant a tree whose fruits 
will benefit somebody. 


The insured provides ever-ready pro- 
tection for his wife, children or perhaps 


his parents or it may be that he himself 


will reap the beneficial harvest. 


Early Planting Pays 
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EDWARD D. DUFFIELD, President Home Office, NEWARK, N. J. 



































Page 5 


Insurance Women to 
Hold Big Dinner Here 


DOROTHY BRIGGS IS CHAIRMAN 





To Be National Affair Drawing Leading 
Insurance Women From All Parts 
Of Country 
Life insurance women in New York 
City are planning a dinner to be held 
during the week of “Annual Message of 
Life Insurance to the Public” which it is 
expected will draw at least 1,000 women 
from different sections of the country 
who are actively engaged in life insur- 
ance selling. The idea originated with 
the League of Insurance Women of New 
York of which Mrs, Kathryn Ford is 
president but as this is a national din- 
ner no on€ organization is sponsor for 
it. The date is Tuesday, May 10. at 
the Hotel Commodore, New York City. 
A joint committee of insurance women 
has been formed in connection with this 
affair, some of the leading members of 
which are Mrs. Dorothy Briggs, chair- 
man, Mrs, Kathryn Ford, Mrs. Gertrude 
Brandwine, Miss Leonora Olsen, Miss 
Katherine Buckley, Miss Beatrice Jones 
and Mrs. Lillian Joseph. Others will 

be added to this committee. 

One or more speakers of national 
prominence will be secured and invita- 
tions will be sent to the presidents of 
insurance companies and their wives. It 
is expected that this will be one of the 
largest gatherings of life insurance wom- 
en leaders that has ever been brought 
together and the opportunity to mect 
these leaders and the executives of com- 
panies operating in New York State will 
be open to all women engaged in the life 
insurance business and they will be 
given the opportunity also to invite 
clients or others as their guests. 





Faser Agency Appoints 
H. E. Krooss Supervisor 


Effective today, April 1, Herman E. 
Krooss will be a supervisor for the 
Henry M. Faser agency, Penn Mutual 
Life, New York City, with territory on 
Long Island. 

Mr. Krooss is 26 years old and is a 
graduate of Muhlenberg and has a 
master’s degree from the University of 
Pennsylvania, where he was a Phi Beta 
Kappa. He has been with the Faser 
agency a year and a half, and has made 
a record of production that warrants 
this promotion. 





D. A. PARK GENERAL AGENT 





Appointed by New England Mutual in 
Chattanooga Where He Has Been 
Located Since 1923 


New England Mutual Life announces 
appointment of David A. Park as gen- 
eral agent at Chattanooga. For three 
years he has been office manager there. 
This year he celebrated the fifteenth 
anniversary of ‘his New England Mu- 
tual connection in Chattanooga. He was 
born there in 1903 and joined the New 
England Mutual in 1923 as an office 
boy. He served as cashier and agency 
supervisor for eastern Tennessee. When 
General Agent E. H. Rolston died his 
son, E. D. Rolston, succeeded to the 
agency, On his retirement in 1935 Mr. 
Park took charge. He is a member of 
the Chattanooga Chamber of Commerce, 
past president and member of the board 
of the Y. M. C. A, and is program 
chairman and member of the board of 
the Chattanooga Association of Life Un- 
derwriters. While serving as general 
chairman for Life Insurance Week in 
1935 he and his committee introduced 
the letter writing contest idea, two years 
before it was adopted by the National 
Association. 


REYNOLDS POMEROY CO. MOVE 

Reynolds Pomeroy Co, insurance 
brokers, announce removal of their of- 
fice to 17 East Forty-second Street, 
New York. 








Aetna Life Employes 
Have 4-Day Hobby Show 


NEARLY HUNDRED EXHIBITS 





President Morgan B. Brainard’s Tavern 
Signs Among Them; Large Crowds 
Attending Affair 
go Life 
show 


ago the Aetna 
clubs decided to sp a hobby 
in the company’s auditorium, exhibitors 
to be limited entirely to Aetna employes. 
The committee thought it would be lucky 


\ few months 


nsor 


to get fifty good exhibits. 
When the show opened March 29— 
for a four-day run—nearly a hundred 


exhibitors had a display. Among the 
most interesting exhibits was President 
Morgan B. Brainard’s collection of old 
tavern signs 

The wide range of hobbies, in addi- 
tion to the more familiar exhibits of 
antiques, needlework, stamps, autographs 
and glassware, included such unusual 
ones as elephant hairs and dinosaur foot- 
prints, An “outdoor sports” exhibit took 
in hunting, fishing, mountain climbing 
and skating. The dramatic club had a 


complete set up on the stage, too. R. J. 
Peplaw was chairman of the general 
committee; other committee chairmen 


being E. M. Reed, 
F. Hausman, T. F. 
Warner. 


W. D. Hawkins, H. 
Galligan and J. H. 





Burton J. Bookstaver Joins 
Agency Founded by Father 


At an agency meeting held Tuesday, 
March 29, Elias Klein, manager, Jos. D 
Bookstaver Agency, Inc., introduced Bur- 
ton J. Bookstaver, son of the founder 
of the agency, and announced that Bur- 
ton had joined the production staff of 
the agency. Mr. Bookstaver is 21 years 
old. He attended Williams College, New 
York University, and has just finished 
the training course at the home office of 
the Travelers in Hartford. 

Manager Klein also announced the new 
Spring life insurance training course, 
which will open Thursday, April 7, 4 to 
5:30 p. m., in the agency, continuing 
every Tuesday and Thursday thereafter 
for a total of fifteen class days. Eight 
prizes were awarded to the leading 
agents in the Irving A, Bush twenty- 
fifth anniversary production campaign 
recently concluded, 





O. M. BALL WITH BEARDSLEE 


Otto Miller Ball has been appointed a 
supervisor in the Beardslee agency, Co- 


lumbian National, New York City. He is 
a native of New ee and recently 
was with the Fred Lieberich agency, 


State Mutual in Newark. He entered 
life insurance in 1929 with the Travelers 
where he made a fine record, was ap- 
pointed field assistant and assigned to 
the Newark office in 1930. Then he be- 
came general agent for the United States 
Life in downtown New York City. It 
was during that connection that he met 
General Agent Lester E, Beardslee, Jr. 


MAX HANCEL GIVES DINNER 


Members of the Max J. Hancel agen- 
cy of the Continental American Life, 55 
Liberty Street, New York City, were 
guests of Mr. Hancel at a dinner Thurs- 
day evening at the Oliver Cromwell Ho- 
tel. A large number of outside guests 
also participated in a most enjoyable 
evening 








HARTFORD TALKS GIVEN 


Before the educational course of the 
Hartford Association of Life Underwrit- 
ers on Friday last talks were made by 
Paul Conway, new general agent of John 
Hancock in Syracuse, on life insurance 
trusts, and by Robert L. Single, Hart- 
ford lawyer, on gift taxes. 





SHAWNEE COMPANY REINSURED 

The National Aid Life, Oklahoma City, 
has reinsured all business of the State 
Mutual Life, Shawnee, Okla. The retir- 
ing company had $1,250,000 of business. 
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H. H. ARMSTRONG 


The Travelers will hold a series of life 
insurance supervisory conferences this 
month which will be attended by mana- 
gers, assistant managers and field assist- 
ants. The first, at Amherst on April 4 
and 5, will be attended by New England 
men. On April 8 and 9 the Atlantic sea- 
board Travelers managers, assistant man- 
agers and field assistants and also those 
from New York City will meet in At- 
lantic City The April 13 and 14 confer- 
ence will be at French Lick Springs for 
Middle Western production executives. 

. H. Armstrong, vice-president in 
charge of life insurance production, will 
preside at the conferences. Some other 
head office executives of the company 
are expected to address the gatherings. 

The Travelers has recently concluded 
a three months’ record breaking accident 
insurance campaign. 


Conn. General Group 
At New High Figures 


HOME OFFICE MEETING HELD 





Growth in Recognition of Social Respon- 
sibilities to Employes Reflected 
in Insurance Sales 





New Group life business in 1937 was 
the best in volume since 1929 and the 
best in the company’s history in num- 
ber of cases written, Group Secretary 
C. Manton Eddy of the Connecticut Gen- 
eral Life told Group field men assem- 
bled in conference at the home office in 
March. Group accident and sickness vol- 
ume was approximately 75% better than 
that of the best previous year. Group 
annuities volume completely overshad- 
owed that of any previous year. Favor- 
able factors point to further progress, 
Mr. Eddy said. 


Speakers at the conference were F. B. 
Wilde, president; F. H. Haviland, vice- 
president; B. B. Harrison, manager of 
Group sales; G, B. Randall, R. V. Farrel, 
C. C. Goodsell, C. W. Fuller, E. B. Ham- 
—?; R. H. Morrow, J. V. Whiteside, 

. O. Johnson and M. H. Alvord. 

get Secretary Eddy observed: “Over 
the last generation American industry 
has made great forward strides in rec- 
ognizing its social responsibilities to 
those whom it employs. This has never 
been more pronounced than in the last 
few years. Where there is security of 
mind against the extreme hazards of life, 
better work is done, and management 
has realized that the slight cost of Group 
insurance is returned to it many times 
over in the better work accomplished by 
a contented and loyal group of workers. 
We are particularly fortunate in being 
associated with a business whose value 
meets with universal acceptance. We 
have the satisfaction of knowing that in 
the process of benefiting ourselves we 
are benefiting others, and that as our 
business grows we are meeting more and 
more a great social responsibility.” 
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Former Pacific ary Life 
Officers in Court April 2 


Thirteen indicted former officers anc 
directors of the Pacific Mutual Life (old 
company) are scheduled for appearanc< 
in the U. S, District Court at Phoenix 
Ariz., April 2 to be arraigned on the in 
dictment charges of conspiracy to com 
mit fraud by use of the United States 
mail, Special Assistants to the Attorne) 
General Dan E. McGrath and Ben F. 
Foster announced Saturday. 

Those who are to appear are Presi 
dent George I. Cochran, Vice-President 
W. H. Davis, Treasurer Howard Dudley, 
Secretary Stanley F. McClung, Assist- 
ant to the President Douglas E. C. 
Moore, Actuary Alfred G. Haan, Direc- 
tors Ben R. Meyer, Wesley C. Green, 
Allen D, Grant, DeLancey Lewis of San 
Francisco, Chief Accountant Ben A. H/1- 
liard, Roy S, Hoagland and J. Beach 
Rhoades. 

Samuel K. Rindge, the other director 
indicted, who refused to waive removal! 
and who, after a hearing before U. S. 
Commissioner David B. Head, was dis- 
charged, will not appear at this time due 
to the pendency of a “de novo” pro- 
ceeding. 





Bergen and Hodgskin Go 
With Connecticut General 


As an additional service to brokers 
Goulden, Woodward, Cook & Gudeon of 
the Connecticut General, New York City, 
is opening an estate planning bureau in 
the agency to make up simple forms of 
analysis of insurance under settlement 
options. Manager of the new bureau will 
be James J. Bergen, formerly with the 
J. Elliott Hall agency, Penn Mutual, New 
York City. Mr. Bergen has been with 
the Penn Mutual since January, 1931, do- 
ing auditing and estate planning work. 
He entered insurance with the Metro- 
politan Life fifteen years ago. 

Also on Monday James T. Hodgskin, 
recently with the State Mutual Life at 
225 Broadway, will join Goulden, Wood- 
ward, Cook & Gudeon in a supervisory 
capacity. Mr. Hodgskin made his start 
in the insurance business in 1922 with 
the J. Elliott Hall agency, Penn Mutual. 
In May, 1935, he was appointed super- 
visor in the DeLong agency, Mutual Ben- 
efit, leaving that position to enter the 
Pennell agency, State Mutual. 


Midland Mutual Honors Its 


Thirty Year Service Agents 


The Tice & Jeffers agency of the 
Midland Mutual Life of Columbus on 
April 2 will hold an all-day agency meet- 
ing in honor of Samuel B. Garwood, who 
signed an agency contract with that com- 
pany and agency thirty years ago. As 
special guests of honor the following 
men, each of whom has been with the 
company thirty years or more, will be 
present: From the home office, Charles 
G. Barratt, assistant secretary and assist- 
ant treasurer, first employe of the com- 
pany; John D. Rees, auditor; Harry K. 
Schaff, cashier. From the Tice & Jeffers 
agency, Edward P. Tice, the first agent 
of the company, and Herman P. Jeffers, 
Columbus; Kirby I, Dickerson, Newark; 
L. U. Mechem, Bethesda; J. O. Jones, 
Alexandria, and Mr. Garwood. Other 
thirty-year service men who will be pres- 
ent are E. O. Mowrer, Akron general 
agent; Otto J. Dodge, Delta; E. C. Rob- 
erts, Canton; H. S. Foote, Geneva, and 
W. T. Trump, Dayton general agent. 








PAUL CLARK AGENCY PARTY 

When Paul F. Clark, general agent, 
John Hancock, Boston, returned on 
March 28 from a month’s vacation in the 
West Indies he was met at the Com- 
monwealth Pier, Boston, by members of 
his agency force who presented him with 
applications for $1,020,800 Ordinary busi- 
ness and turned his arrival into a break- 
fast party on shipboard. Leaders were 
Corinne V. Loomis, associate general 
agent; Harold N. L. Boyle, Jr., Mrs. 
Alice T. Gunn, Mrs. Mahala C. Russell, 
Charles B. Johnson, Arthur H. Dalzell, 
Clarence W. Wyatt and Frank T. Bobst. 


April 
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Book Flays Insurance; 
Cos. Asked to Advertise 
LETTER FROM AN ADV. MANAGER 


Tells Companies They Can Have Full 
Page in Muckraking Volume 


for $500 
Another book of the muckraking type 
is coming from the press of the Leumas 
Publishing Co. of New York. It is called 


“Life luaurance E rm vosed” and is by 
David Weiss. Underneath the title is 
the question “Are you a victim of this 


legalized racket?” The book also criti- 
cizes the double indemnity clause. 

A strange procedure is the letter sent 
to casualty companies, signed by A. M 
Sawyer, general manager of the Leumas 
Publishing Co., in which advertisements 
are solicited 

Will Sell Ad Space 

Three paragraphs of this curious 
ter follow: 

“A full sized facsimile of the cover 
of this book, together with an excerpt 
from the chapter entitled ‘The Fallacy 
of the Double Indemnity Clause,’ is en- 
closed. Perusal of this chapter section 
will show you why every reader of this 
volume will be interested in your low- 
cost accident policies. Tell these read- 
ers about it with a full page advertise- 
ment in this publication. Total adver- 
tising space will be limited to ten pages. 

“The cost for a full page ad will be 
$500. In addition to your ad we will 
supply you with 1,000 copies of the 
book gratis. Extra copies may be se- 
cured at regular wholesale prices. 

“Inimediate reservation of space is 
essential if you wish to take advantag 


let- 


of this opportunity, as we positively will 
not accept more than the allotted ten 
pages of advertising. We urge you to 
insure insertion by wiring your order at 
once, o 


WM. H. KEE AGENCY LUNCHEON 





Manager Host at Affair for Girls In 
Office Who Captained Production 
Teams; Miss MacKeegan First 

William H. Kee, manager of the Mu- 
tual Life of New York agency in Brook- 
lyn, gave a luncheon at the Hotel Bos- 
sert in Brooklyn last week for the team 
captains and the winning team in an 
agency contest which has been running 
since the first of the vear. Results of 
the contest are that sixteen agents of 
the Kee agency have qualified for the 
company’s field club convention in Cal- 
ifornia in June. All of the team cap- 
tains are girls in the agency organiza- 
tion. 

Captain of the winning team is Miss 
Margaret MacKeegan of the Largeman 
branch. Miss Josephine Nalenc of the 
Kunken branch at Hempstead led her 
team into second place. Other captains 
at the luncheon were Miss Katherine 
Lieto and Miss Anastasia Grew, 

Members of the winning team 
Morris Largeman, 


who 


were guests were 

branch manager; Harry M. Firestone, J. 
P. Weinstein, Louis Jurow, Sidney L. 
Levy, S. Levine, B. P. Weinstein and 
Albert P. Krug 


NEW MET. AD AGENCY COPY 

The Metropolitan Life advertisement 
appearing in this issue of The Eastern 
Underwriter, “The Business Side of the 
Ledger—and the Human Side,” is the 
first Metropolitan Life copy produced 
for the company by Young & Rubicam, 
advertising agency, New York City, which 
is now handling the Metropolitan ac- 
count. 


PRODUCED FOR 676 WEEKS 

George A. Goodridge, of the Osborne- 
Bethea Agency, New York, has been 
cited by the Penn Mutual Life for com- 
pleting 676 weeks—thirteen years—ot 
consecutive weekly production of new 
written business, and 162 months of new 
paid business. He has no blank months 
in his life insurance career. 
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Illustrations in Ads of ‘Beles 
Central and Travelers Win Awards 


Among paintings, drawings, posters 


ind photographs on display at the ex- 
\rt Directors Club in the 
Cen- 


hibition of the 
International Building, Rockefeller 
ter, New York City, at the present time 
are two prize-winning illustrations which 
were used in life insurance advertise- 
ments, the companies being the Union 
Central Life and the Travelers. Twenty- 
eight illustrations were selected for med- 


als or other awards among the 300 en- 
tries. The exhibition will continue until 
April 24. 


One of the club medals went to Torkel 
Korling’s photograph of a child’s hand 
resting confidently in the palm of its 


TAKING L.O.M.A. COURSES 
Considerable interest has been shown 
in the L.O.M.A. courses by employes of 
Bankers National Life of Monclair. Five 
employes of the company have already 


been awarded diplomas for completion 
of Courses I and II, and five others have 
received certificates. E. H. Hardebeck 
and F. J. Pinque have passed both the 
Major and Minor examinations, and E. 


Blume and J. McAlexander have passed 
the Minor examinations. There have 
been twenty-five enrolments for forty- 
one examinations this year. 


LUNCHEONS FOR J. M. CLARK 

William M. Houze, general agent at 
Chicago for the John Hancock, cele- 
brated the promotion of James M. Clark, 
formerly with his agency, to general 
agent at Peoria, Ill., with two luncheons 
—one in Chicago, March 12, and one at 
Rockford, Ill., March 16. 





\ banquet in Kalamazoo, Mich., on 
March 14 celebrated the twentieth anni- 
versary of C. W. Risbridger with the 
Prudential. 


father’s much larger hand. It was used 
in an advertisement designed by Charles 
R. Prilik for the Union Central Life 
through J. Walter Thompson Co. The 
illustration appeared in the Union Cen- 
tral’s ad in The Eastern Underwriter on 


April 30, 1937. Mr. Korling also won 
an award for distinctive merit on the 
basis of best photographic illustration 


in mass magazines in advertisements de- 
signed for the Union Central. 

An award for distinctive merit was 
voted Stevan Dohanos for best color il- 
lustration in class magazines in adver- 
tisement designed by Robert Wilson for 
the Travelers through Young & Rubicam, 
Inc. 





E. W. MERRILL MAKES CHANGE 

Edward W. Merrill has been appoint- 
ed general agent for Northwestern Na- 
tional to handle the territory in central 
western Missouri and northeast Kansas 
adjacent to Kansas City. For the past 
several years Mr. Merrill has been a 
district manager for a leading Eastern 
company first at Columbia and later at 
Kansas City. Prior to that he was lo- 
cated in Hutchinson, Kans., where he 
entered the life insurance business ten 
years ago. He is a graduate of Kansas 
State College. 


JOHN W. YATES SPEAKER 
John W. Yates, California gencral 
agent, Massachusetts Mutual, spoke be- 
fore a special sales mecting of Oregon 
agents of the company at Portland 
March 28. On March 29 he addressed 








the Oregon sales congress and the an- 
nual life leaders dinner. 
Otto W. Muenster, Aetna Life, La- 


Crosse, Wis., has been elected temporary 
president of the newly organized La- 


Crosse Life Underwriters Association. 
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Cragin of Leonard Agency 


Now With Lloyd Patterson | 


Hartwell R. Cragin, leading producer 
of the Leonard agency, National Life 
of Vermont, and associated with Mr 
Leonard until his resignation from that 


company, joined the Lloyd Patterson 
agency of the Massachusetts Mutual 
April 1. Mr. Cragin was graduated from 


West Point in 1923 and after two years 
in the United States Army chose a busi- 
ness career in Wall Street with Lee Hig- 
ginson & Co. for eight years. He then 
went into life insurance with Mr. Leon- 
ard. 





Recruiting 
(Continued from Page 3) 


come slowly. Without a pressing ne- 
cessity for making time and effort pay 
they are apt to circle the block three 
times and then decide to postpone a 
call forever. 


“The young man finds it difficult to 
sell older people; he does not have con- 
fidence in his knowledge of the business. 
In that sense he does not represent your 
agency well. 

“These and other similar objections 
are too real to dismiss with a wave of 
the hand. They are honest reasons why 
many general agents and managers feel 
that they can not get value received 
from their efforts with young men. And 
yet aren’t they all strictly characteris- 
tics of youth and don’t they apply with 
equal force to the young man in any 
business? If we could eliminate our 
difficulties along these lines by eliminat- 
ing the young man from our picture 
there would be nothing left to say. But 
honestly, now, don’t many of our older 
recruits drift our way simply because 
they have never been able to overcome 
these negative qualities and don’t we 
find instability poor habits and all these 
other troubles firmly rooted and intensi- 
fied in them? 


Difference in Handling Young Men 


“Now if different people get vastly 
different results from the same materials 
it is obvious that they employ different 
methods and that seems to be the case 
in this situation. Those who have shown 
any real success with young men seem 
to have developed a philosophy and a 
te chnique of recruiting, selection and su- 
pervision which recognize the factors of 
difference. 

“In the final analysis this whole prob- 
lem boils down to a question which is 
very simple to state but perhaps not so 
easy to decide. Each general agent or 
manager must decide for himself whether 
he can afford to or is willing to look 
ahead several years for his big results 
from today’s new organization and, if so, 
whether he feels that he can adapt him- 
self and his supervisory organization to 
the technique of recruiting, selecting and 
supervising young candidates. 

“It is undoubtedly true that the de- 
pression did much to eliminate the unfit 
in our business and thus, in a negative 
way, improved the quality of our or- 
ganization. The building process, how- 
ever, has suffered and unless we intend 
to rebuild with better material than we 
used originally our prospects are not 
very bright. The right kind of material 
can not be found in any quantity in a 
finished or half finished state and there- 
fore I believe that we must eventually 
reconcile ourselves to either taking in- 
ferior material or to developing what in 
our opinion constitutes the best raw ma- 
terial—the young men who are on the 
threshold of business careers and who 
can be molded into the best organizations 
which this business has ever known. 

“If we can muster the vision to look 
forward confidently to our goal of devel- 
opment; if we can cultivate the patience 
which is very definitely necessary to 
progress along this line, and if we can 
keep everlastingly in front of us the ob- 
jective of a superior organization a few 
years hence, then I believe that the re- 
sults will be sufficient reward for all of 
the effort expended.” 
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a busi- 
fe ae The Metropolitan Life Insurance Company presents its report for the year ending December 31, 
© Reon: 1937. (In accordance with the Annual Statement filed with the New York State Insurance Department.) 
ASSETS LIABILITIES 
Government Securities: $845,465,919.71 Statutory Policy Reserves: $4,141,778,793.00 
U.S. Government . . . $782,172,007.89 Amount which, with interest and future pre- 
Canadian Government . 63,293,911.82 miums, will assure payment of policy 
a ws Other bonds: 1,655,208, 167.35 — 
tt pay oe ns . 
k PP st U.S. State and Municipal $130,036,072.20 Dividends to Policyhoiders: 101,023,188.00 
pone a Canadian Provincial and Set aside for payment for the year 1938 
Municipal. ... . 108,728,136.17 R for Fut e : 5 
icult to Railroad . . . . . .  604,695,039.09 —ae nese 
ve con- Public Utilities . . . .  479,281,913.46 iiiteetmes aataatiniiaas 
or gece Industrial and Held for Claims: 20,479,248.83 
oe Miscellaneous .. . 332,467,006.43 Including claims awaiting completion of 
jections Stuche: 81,482,758.76 proof and estimated amount of unreported 
asnigedl All but $38,047.76 are Preferred or ae 
ers feel Guaranteed Other Policy Obligations: 26,055,985.89 
gy Mortgage Loans on Real Estate: 994,096,712.57 ee Se ne nr eens oe 
nN. n 7 c miums paid in advance, etc. 
-acteris- First Liens on Farms . . $ 73,652,107.08 
ly with First Liens on other prop- Miscellaneous Liabilities: 44,141,003.74 
bs pos. mes os < Soe o 920,444,605.49 Including reserves for Accident and Health 
. ur . c va < ave H 
liminat- Loans on Policies: 513,947,859.36 TOG, MRCS tates palpenee ie SSSR, 
picture oe 
i Real Estate O d: 383,912,325.74 
Ly = mpaghant ans Surplus and General Voluntary Reserve: 311,504,659.62 
Ir older Includes real estate held for Company use . : 5 : 
because This serves as a margin of safety—a cushion 
vercome Cash: 102,584,804.52 against contingencies which cannot be fore- 
_ Premiums outstanding and deferred: 83,727,136.16 — 
Il these 
intens!- Interest due and accrued, etc.: 59,295,142.84 
Men TOTAE 2 tt te te ee Ue PRR TT TOTAL. 5s 6 6 tk we Ee we Oe 6h RIO TIO 
vastly 
laterials 
lifferent Total Life Insurance in Force: Payments to Beneficiaries and Policyholders: 
he case Ordinary . .. + + « « « « $11,400,690,229 Ovdmmery . ..« « » « « « « $2280;626,251:52 
> shown a 7,511,537,957 Industrial. . . . . . . . . 234,266,144.68 
oa aaa 
nad ai Group. . ... . . . . . 3,671,865,512 Group Life, Health, and Annuities. _ 60,451,881.28 
and su- Total. . . « « © « « « §22,964,093,698 Personal Accident and Health . . 2,531,994.01 
tors of : 
— Accident and Health 
e prob- Weekly benefits. . .... 19,699,024 
vhich is Principal sum benefits. . . . 1,510,264,310 (rrr ge 
not so 
pent or 
whether The Metropolitan is a mutual organization. Its assets are held for the benefit of its policyholders, 
to _— and any divisible surplus is returned to its policyholders in the form of dividends. 
results 
d, if so, 
pt him- 
ition to 
ing and 
eo 
sedi The Human Side-— for 1937 
1e unfit 
legative 
a” or- I’ WE WERE to let the figures above describe the Each day, visiting nurses rep- our 1937 Report. This is contained in a booklet 
gerne” Metropolitan’s activities last year, the story al ii to: resenting the Metropolitan entitled, “The Human Side of the Ledger,” which 
han we would be far from complete—for there is a HUMAN | ministered to persons insured we shall be glad to send to you upon request. 
Pp Pp i P q 
ire not : , i 
athe side of the ledger, too. under Industrial, interme FREDERICK H. ECKER, Chairman of the Board 
ty in a Policyholders and beneficiaries received from = diate, and Group policies who Leroy A. LINCOLN, President 
| a Metropolitan in 1937 almost $526,000,000—much were in need of skilled care. 7 
ntually se , i 
“soe of it in an hour of genuine need. These nurses made 3,766,240 calls during the year. M e t r O O l 1 t a n 
what in Death claims were paid on Every half second during 1937, a Metropolitan 
ph res over 6,000 policies in force booklet, containing useful health information was Life Insurance Com pany 
id who less than three months, and on placed in somebody’s hands. (A MUTUAL COMPANY) 
zations over 18,500 policies in force Each working day through- gia ha i tia 
n. 
less than one year—dramatic out the year, new Metropoli- 
to look y age ; y P METROPOLITAN LIFE INSURANCE COMPANY 
 devel- proof of the value of life in- tan investments went into 1 Madison Avenue, New York, N. Y 
atience surance. communities in various parts ; ah 
ary to . , Please send me, without charge or obligation, a copy 
we can One could scarcely name a catastrophe which of the United States and Canada. These invest- of the booklet, ‘““The Human Side of the Ledger.” 
the - took human lives, in the United States or Canada, ments helped to create a demand for goods, aid Same 
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By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 


writer in this column from time to time. 


No. 26 
Life insurance can’t lengthen a man’s 
life line but it can lengthen his financial 
¥ sa s a statement from a re- 
cent article in Field News of the West- 
ern and ae Life of Cincinnati. 
The article suggests: “Instead of asking 


| IDEAS that CLICK | 


life line 





He said your financial life line wouldn’t 
reach to ) first base and I said he was nuts! 
He is nuts, ain’t he, Pop? 


your prospect how much life insurance 
he owns, ask him if he has ever meas- 
ured the extent of his financial life line.” 

Life insurance can lengthen the period 
through which a man can provide for 
his family after his death and it can 
lengthen the period through which he 
can be assured of a regular income after 
his working days are over. Because the 
average family man doesn’t understand 
how life insurance can extend his finan- 
cial life line, the agent must show him. 

Statistics given by the Western and 
Southern show that of every 100 fami- 
lies whose breadwinners die, sixty-three 
families have less than enough money to 


support them for one year. Many of 
them have less than enough for six 
months or even one month. Eighteen 


families could live from one to five years; 
ten families could live from five to ten 
years; seven families would have enough 
to support them from ten to fifteen 

ears; only two families of the 100 
caabl have sufficient for fifteen years. 

An agent might say something like 
this: “Mr. Prospect, your life line may 


be cut short but monthly income life in- 


surance will extend your financial life 
line for whatever period you choose. 
Let’s measure your financial life line 
showing how long you would live finan- 


cially if anything should happen to you. 
That $5,000 policy of yours after a cash 
payment of $1,000 would last just about 

ir years at $100 a month; which means 
hat your 2-year-old youngster would be 
just 6 years old when your financial life 
line ends if your life line should be cut 
short tomorrow. Is that long enough?” 

Merryle Stanley Rukeyser in his book 
‘The Diary of a Prudent Investor” 
makes this statement: “The real appeal 
§ life insurance lies in the fact that it 
onfers immortality on those who take 
advantage of it. It enables the policy- 
holder to make monetary payments to 

i 





his dear ones long after he has passed 
m, conferring on him a financial im- 
mortality for at least a generation.” 
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Dr. Reilly rms ial 
Advice for Salesmen 


TALKS ON STRAIGHT THINKING 
Tells Agents to Stay Off Defensive in 
Their Approach to Prospects; New 
York City Meeting 


To jump from a general observation 
to a conclusion is a human fault which 
interrupts the process of straight think- 
ing, Dr. William J. Reilly, director of 
the National Institute for Straight 
Thinking, told members of the Life Un- 
derwriters Association of New York City 
at the educational meeting on March 24. 
Dr. Reilly, who is author of the book 
“Straight Thinking,” gave sound 
and logical ideas on that subject. One 
of the greatest weaknesses, he said, that 
he has noticed in life insurance agents 
is their inclination to put themselves 
on the defensive. E. Vernon Carbonara, 
agent, State Mutual Life, also spoke. 

The process of orderly thinking, Dr. 
Reilly said, involves four logical steps 
as opposed to the hop, skip and jump 
method. The steps are these: Analysis 
of the problem separating fact from opin- 
ion, Analysis of the facts as far as they 
will permit in terms of who, what, where 
and when. A careful defining of the 
problem in terms of all of its possible 
solutions. Selection of the most logical 
solution to the problem. Dr. Reilly 
gave several real illustrations demon- 
strating this process and its results. 

To his insurance audience Dr. Reilly 
said: “I know too little about life in- 
surance to jump from a superficial ob- 
servation to a conclusion. However, I 
get the impression that men in the in- 
surance business have an amazing inclin- 
ation to put themselves on the defensive. 
Stay off the defensive,” he declared. “I 
have never seen a case yet where a man 
had to be on the defensive if he could 
think straight.” 

As an example of defensive thinking 
Dr. Reilly told of a telephone conver- 
sation with a manager who was trying 
to arrange an interview for one of his 
agents. When Dr. Reilly asked if the 
agent wished to sell him life insurance 
the manager immediately replied: “Oh 
no! He wants to explain to you some 
new developments.” 

Cites the Power of Belief 


He suggested a direct approach of this 
nature: “Mr. Prospect, I wonder if you 
realize that most men age 65 and over 
haven’t a shaving mug to shave in? They 
are living off friends and _ relatives. 
Whether you realize it or not, it is true. 
Seriously, Mr, Prospect, tell me ‘Yes’ or 
‘No’—have you provided for yourself the 
amount of income that you want after 
you are 65°” He continued that there 
are several ways of providing that in- 
come but that he is convinced the surest 
and best way is through life insurance. 
That statement led him to his conclud- 
ing remarks in straight thinking based 
on belief, which he called the most pow- 
erful motivating force in human life. 

“There are three broad types of sales- 
men,” Dr, Reilly said. “The type who 
are strong on human relations and great 
fellows to meet. The type who are 
‘smart as a whip’ and full of knowledge. 
And the type who are dominated by 
sound ‘belief.’ The last group can’t be 
stopped. Men of the first two types will 
change their business immediately for 
an increase in salary.” 

Dr, Reilly concluded: “If you honestly 
believe that you have a business with 
great opportunity for human service. If 
you believe it and accompany it with 
orderly thinking, you'll accomplish your 
desires, sell the easy way and nothing 
can stop you. If you don’t believe it, 
you'll do yourself a favor and the busi- 
ness a service by getting out.” 


some 


WEBSTER IN HARRISBURG 
Steacy E, Webster of Pittsburgh, pres- 
ident of the Pennsvlvania State Associa- 
tion of Life Underwriters, addressed the 
Harrisburg Association last week. He 
plans to address several of the local as- 
sociations in Pennsylvania. 
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MILWAUKEE SCHOOL OPENING 





Connecticut Mutual Life Conducting Its 
Sixth Conference of Instruction 
for Supervisors 

Connecticut Mutual Life is holding a 
supervisors’ school in Milwaukee March 
27 to April 8. This is the sixth confer- 
ence held for company supervisors and 
is being conducted by Frederick O. Lyter, 
assistant superintendent of agencies, who 
will be assisted by George F. B. Smith, 
assistant superintendent of agencies. 
Also participating in the school will be 
Kenneth W. Jacobs, general agent at 
Milwaukee. 

Connecticut Mutual supervisors attend- 
ing the school are Hugo E. Ferber, Mil- 
waukee; Alpheus J. Gillette, Los An- 
geles; Robert G. Gresham, Dallas; Paul 
L. Guibord, Boston; William H. Holman, 
Jr., New York; John V. Hovey, Madi- 
son, Wis.; Clair C. McElheny, Bingham- 
ton, N. Y.; Clifford C. Nelson and Wil- 
liam C. Smerling, New York; Henry E. 
Whitmore, Scranton, Pa. 





Make this Office your 
Surplus Line Agency— 
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BERKSHIRE LIFE 


Insurance Co. of Pittsfield, Mass. 
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Another Good Year 


New Paid For Business 


Increase 1937 over 
1996 .......................... 82.5%, 


tions 9%, 


Wi lidlily 
P< eee 
INSURANCE COMPANY 


Founded 1850 


120 West 57th Street 
New York, N. Y. 




















DES MOINES 
Established 1879 


April 1, 1938 





Advertisement 








“national advertis- 


Making salesmen 
ing conscious” is a full time job. Week 
to week, month to month, year in and 
year out, Bankerslife keeps telling ‘em 
about the ads and showing ‘em how to 
use the ads to increase sales. The 
result is that, on the average, every ad 
is called to the attention of 6,000 
handpicked by Bankerslife 


salesmen. Sales, accordingly, of course. 


prospects, 


—BLC— 


One of Manhattan’s most prolific 
producers wrote most of his business on 
Park Avenue prospects Chided 
about his “luck with the big shots,” 
the underwriter challenged the entire 
office force to a contest, the winner to 
be determined by the number of appli- 
cations . . . Target of the contest was 
the average man, but the challenger 
went about in his town car, carrying 
with him his own doctor . . . He won, 
of course, but . . . while he was out 
seeing a “small business man” one day, 
his nearest opponent came along, sold 


his chauffeur. 
ALO 


Broadcast to a world-wide and eager 
audience was Secretary of State Cor- 
dell Hull’s reciprocal trade speech at 
the second annual National Farm In- 
stitute in Des Moines last month. 
Center of interest in farm problems 
and birthplace of the unique and 
progressive Institute, Des Moines is 
known as the home office city of the 
Bankerslife, whose President, Gerard S. 


Nollen, was chosen most worthy of 


welcoming Secretary Hull on arrival. 


—BLC— 


When Bankerslifeman Dale _ E. 
Miller, Lorain, Ohio, sits down with 
husband and wife to discuss the fam- 
ily’s absolute minimum requirements, 
should the paychecks suddenly cease, 
he jolts many a husband with this 
one: “You give your wife a certain 
sum of money each month to run the 
home, take care of herself and the 
children. How much does she give 
back?” Dale says it’s the best action- 
getting statement he’s found yet. His 
sales back up his assertion. 
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Maduro Cites Recent 
Insurance Decisions 


ADDRESSES NEW YORK C., L. U.’s 





Proceeds From Refund Annuity Not Un- 
der Life Insurance Exemption; 
Case About Programs 





The New York Chapter of Chartered 
Life Underwriters had a good attendance 
at the meeting on Wednesday of this 
week to hear Denis B. Maduro, New 
York attorney and counsel for the Life 
Underwriters Association of New York 
City, discuss some of the legal aspects 
of life insurance. Harry Krueger, chap- 
ter president, presiding at the meeting, 
introduced James M. Stokes, million dol- 
lar producer from Philadelphia, and Her- 
man Lambert, Sprague agency, Provident 
Mutual, a new member of the chapter. 

Mr. Maduro discussed some recent 
cases and court decisions on life insur- 
ance and the trend among taxing author- 
itics to include in the taxable estate gifts 


' made by the deceased in his lifetime on 
| the presumption that they were made in 


contemplation of death, Two particular 
cases he cited were these: 

The recent court decision that proceeds 
of an annuity with refund are taxable at 
death of annuitant and do not come un- 
der life insurance exemption. In case of 
single premium life insurance and an- 
nuity without refund all payments at 
death would be life insurance and there- 
for exempt up to $40,000. In case of 
joint and survivorship annuity he sug- 
gested that husband apply for annuity 
and wife for the reversionary interest. 

Decision that gift of life insurance 
through a trustee is a gift to the benefi- 
ciary or beneficiaries and therefore each 
named beneficiary is entitled to $5,000 
gift tax exemption. Trustee is only a 
conduit through which proceeds pass. 

Mr. Maduro cautioned the agents that 
when drawing up audits or programs on 
large estates where insured has outside 
estate in addition to life insurance, some 
provision should be made in will as to 
which is to be the source of money for 
payment of taxes. If the tax money is 
taken from the life insurance estate, he 
pointed out, the proceeds to beneficiaries 
will necessarily be less than the amounts 
named in the program. 





Henderson Meeting on Audits 


Addressing the Rockefeller Center 
branch of the Travelers in New York 
March 28, I. Austin Kelly III, Phoenix 
Mutual, outlined his method of program 
in the technique of the audit system. 

Manager of the Travelers branch in 
Rockefeller Center is John T, Hender- 
son. Among the group of insurance men 
who attended the meeting was Francis 
O. Graf, manager of the Travelers’ City 
Hall branch in New York. 


VOLUNTEER ADVANCES BOURKE 
The Volunteer State Life, Chattanoo- 
ga, announces the appointment of Thom- 
as F, Bourke, superintendent of agen- 
cics since 1933, as agency vice-president 
to succeed A. V. Mozingo, who recently 
resigned. Mr. Bourke has been in life 
insurance since 1915, having served in 
various capacities in Omaha and Albu- 
querque with the Equitable Socicty of 
New York, International Life of St. 
Louis and Northwestern, His tenure 
as superintendent of agencies for the 
Volunteer dates from January, 1933. 


ERNEST MAR BLEHL DEAD 


Ernest Mar Blehl, actuary of the Phil- 
adelphia Life for thirty-two years, died 
March 25 at his home in Philadelphia. 

Born there in 1872, Mr. Blehl was edu- 
cated at Lehigh University, graduating 
as an electrical engineer, He eventually 
turned his interests to the mathematical 
sie of insurance and became an Asso- 
ciate of the Institute of Actuaries of 
Great Britain and Ireland, a Fellow of 
the Actuarial Society of America, and 
an Associate of the American Institute. 








Late News 

Lewis W. S. Chapman of the Life 
Insurance Sales Research Bureau will be 
the new editor of that association’s pub- 
lication, Managers Magazine. 





Governor Lehman, according to Albany 
reports Wednesday, has decided to name 
Paul Taylor as the Deputy Superintend- 
ent for savings bank insurance. Mr. 
Taylor is now Deputy Superintendent, 
N. Y. State Insurance Department, 





Gartlir Opens Office In 


Downtown New York 
The Louis Gartlir agency of the Man- 
hattan Life has opened an office at 123 
William Street, New York City, with 
Charles Kivel and Mathew Klein joint 
branch managers. Mr. Kivel has been 
with the agency for about eight years. 
Mr. Klein has been in insurance for more 
than twenty-five years In recognition 
of Mr. Kivel’s services to the agency he 
was given a dinner on March 29, 


BLACKFORD DISTRICT MANAGER 


__. The Ohio State Life has named H. 
Thomas Blackford district manager at 
Lansing, Mich. 
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Receiver for Agricultural 
Sought by Michigan Dept. 
Commissioner Charles E. Gauss in cir- 
cuit court at Lansing this week got an 
order for temporary custodianship of the 
Agricultural Life of Detroit as the re- 


sult of irregularities the Department 
charges against the management of 
3ruce Brady, president, who was in 


court at Cleveland recently on mail fraud 
charges in connection with a finance 
company of which he is an officer, The 
Michigan Department charges the com- 
pany is impaired; that the financial 
statement filed with the Department does 
not reveal its true condition; that cer- 
tain mortgage transactions were irregu- 
lar, and that President Brady accepted 
sub-standard risks over the rejection of 
the underwriting department and against 
proper underwriting standards. The In- 
surance Department estimates an impair- 
ment of $69,000. In January a number 
of officers and directors resigned. 


McGRIFF IN NEW POSITION 


Everett C. McGriff has been appointed 
supervisor of business insurance and es- 
tate conservation for the Indianapolis 
agency of the Union Central! Life, which 
he joined in 1920 after eight years’ ex- 
perience in insurance sales and super- 
visory work. 
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UNION MUTUAL LIFE 


INSURANCE COMPANY 
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One of a series—Giv- 
ing facts about the 
Fidelity. 
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ated. 


Philadelphia 


MODERN TOOLS- 
FOR MODERN TIMES 


Fidelity has just released to its field a complete new 
sales kit by which a well directed selling plan is inaugur- 
‘Programmed Estates’ offers its underwriters a new 
selling technique which combines the best ideas in package 
selling with the best ideas in program selling. For the 
development of this technique it provides all the necessary 
tools to make the effort resultful. 


Although the "Programmed Estates” plan is primarily 
devised for experienced underwriters, the working units are 
so arranged that newer men also may find effective use for 
them in package selling. This kit is the newest of the “mod- 
ern tools for modern times” offered by the Fidelity. 


The company is celebrating, in 1938, the sixtieth anni- 
versary of its founding. Large enough to be impressive with 
prospects in any walk of life, it is nevertheless not so large 
as to have lost its common touch with its sales organization. 
Old enough to have accumulated wisdom and experience 
in management, it is not so old as to be burdened with 
inflexible traditions. 


The Fidelity has more than 100 thousand policyholders 
—more than 362 millions of insurance in force—more than 
117 millions of assets. 


The Fidelity Mutual Life Insurance Company 


WALTER LEMAR TALBOT, PRESIDENT 
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Court Holds Clause 
On Aviation Ambiguous 


DECIDES AGAINST COMPANY 





Finds Traveling as Fare-Paying Passen- 
ger Not “Participation in Aviation 
or Aeronautics” 
accident policy 
“nartici- 


An insured under an 
excepting death as the result of 
pation in aviation, aeronautics or sub- 
aquatics” accidentally met his death 
while riding as a fare-paying passenger 
in a commercial transport plane, over an 
established passeng er route. The plane 
was wholly under the control of others. 
The insured had no connection with it 
except that of a fare-paying passenger. 

In an action on the policy the Federal 
District Court for southern Ohio, Bay- 
ersdorfer v. Massachusetts Protective 
Association, Inc., 20 F. Supp. 489, held 
that the exclusion provision was ambig- 
uous and therefore to be construed most 
strongly against the party to the contract 
who selected that phrase. It accordingly 
held that the insured was not participat- 
ing in aviation or aeronautics at the time 
of his accidental death within the mean- 
ing of the terms of the policy, and that 
the plaintiff beneficiary was entitled to 
recover under the policy. 

Court Gives Conclusions 

court carefully considered the 
decisions on the point, “since 
forms of the so-called 
aeroplane exclusion rider or provision 
and all cases deciding such questions 
are not necessarily applicable in this 
instance.” It found no authority directly 
in point and binding upon it. The deci- 
sions upon the question are in conflict 
and cases cited by the court merely shed 
some light on the problem; they did not 
solve it. The court’s own conclusion 
from these decisions was: 

“Tt is doubtful whether by any process 
of logical reasoning the phrase can be 
said to include a passenger who is trans- 
ported by a plane the control of which 
is entirely in the hands of others. Dif- 
ferent courts have come to different con- 


The 
many 
there are many 


clusions in their interpretation of the 
phrase. Insurance companies have 
changed their exclusion riders or pro- 
visions to include the phrase ‘as pas- 
sengers or otherwise,’ or some similar 


specific language. Who is excluded by 
the limitation ‘participating in aviation, 
aeronautics?’ Does it exclude from pro- 
tection all those who sell tickets for the 


air line companies, the executive who 
directs the activities of the company 
from a safe and remote office, the taxi 


driver who brings the passengers to the 
field? It is obvious that at least some 
of these persons who perform services 
are participating in aviation or aeronau- 
tics and are not in the least endangered 
thereby. Due to the scope of modern 
aviation, many persons, directly or indi- 
rectly, are remotely or immediately ‘ par- 
ticipating in aviation, ae ronautics.’ Hence 
it becomes evident that a line of demar- 
cation must be drawn somewhere, be- 
yond which the exclusion is not effective. 

“The most that can be said for the 
exclusion provision used in the policy 
here at issue is that it was ambiguous 
and uncertain in meaning.” And the 
court is of the opinion that “where the 
courts are substantially in hopeless con- 
flict, it cannot be said that the meaning 
is clear or unambiguous.” 





PENN MUTUAL’S NEXT AD 


The next Saturday Evening Post ad- 
vertisement of the Penn Mutual Life 
will appear April 16. It will be a full 
page showing children engaged in vari- 
ous recreational activities. It is designed 
to serve an especially valuable purpose 
during Policyholders’ Months. The theme 
is “Back of their (the children’s) inde- 
pendence stands the Penn Mutual.” It 
emphasizes the advantages of a practical 
insurance program, 





THIRTY AGENTS FORM ASS’N 
Thirty agents have formed the Life 
Underwriters Association of Eau Claire, 
Wis. Temporary president is William 
C. Vollendorf, Equitable Society. 
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Insurance of Children by 
Means of Industrial Policies 


Insurance of children in the United 
States by means of Industrial policies, 
which has stood the test of nearly sixty 
continues to meet certain definite 
needs of the American family and meets 
them so well that literally millions of 
children are now covered by this form 
of protection. 

by any parent the loss of a child is a 
sad and bitter experience. But the grief 
and sorrow occasioned are immeasurably 
increased if the child’s right to a decent 
burial is curtailed through lack of funds. 
The possibility of just such an eventual- 
ity has been an important factor in the 
advance of child insurance. But even 
though the insurance is taken out pri- 
marily as a burial fund, it often serves 
another important purpose as well, The 
proceeds of the policy are likely to be 
large enough to meet at least part of the 
cost of the child’s last sickness. This 
naturally means much to the parents, for 
if worry over unpaid bills must also be 
borne, their burden becomes even a heav- 
ier one. 


vears, 


Creating Funds for Definite Purposes 


There is also another important func- 
tion which child insurance performs for 
the benefit of the child, “— and so, 
indirectly, for the parents. An Endow- 
ment policy, in addition to poset ts a 
death benefit, may be used to create a 
fund to further a child’s education in 
college. Although not large, perhaps, 
the amount of the endowment fund 
payable at the policy’s maturity may be 
sufficient not only to cover tuition 
charges and the cost of board and books 
for the first year or two, but may also 
supply a student with the means of in- 
dulging occasionally in some form of 
sport or other recreation which will 
serve as a health builder and thus pro- 
vide an added stimulus to study. 

It is not only as a means of creating 
funds for certain definite purposes, how- 
ever, that child insurance renders a val- 
uable service to the home. At whatever 
age a youngster is insured, the time is 
apt to come when the fact that he is 
insured, that his life is deemed valuable 
enough to warrant its protection against 
the hazard of death, will be likely to 
make him realize two things. He will 
learn that life insurance is really valu- 
able, and that it can be kept in force 
only by making regular, systematic pay- 
ments of premiums. In many cases the 
comparatively few cents a week required 
to keep the insurance in force involve 
some sacrifice on the part of the par- 
ents. The child comes to understand 
this, and the mere fact that his parents 
are willing to save small sums every 
week for his insurance should eventually 
cause him to see the value of systematic 
saving and thrift, which in later years 
will be of incalculable value to him. And, 
if the insurance has been issued on the 
Endowment plan, and he is taught that 
he himself will directly benefit from the 
proceeds if he lives, and the policy is 
kept in force until maturity, he is likely 
to understand even more thoroughly the 
importance of the thrifty saving that is 
keeping the policy alive. 

Letter Tells the Story 

Recently, one of the large companies 
writing Industrial insurance received a 
letter which points out the value of these 
policies, as follows: 

“Believing that there are times in 
every firm’s business life, no matter how 
large that firm may be, when they need 
a friend, I would like to put in a good 
word for Industrial insurance. 

“Many years ago, when we were first 
married, my wife purchased several In- 
dustrial policies without my knowledge 
or consent and as the children came, she 
purchased more. Today my older boy is 
going on twenty-one years of age and 
the younger one sixteen. Most of these 
policies are about to mature. Recently, I 


learned of them and find that they total 
over two thousand dollars. 

“Frankly, if my wife had consulted 
me, I probably would have advised 
against this type of insurance, but the 
fact remains that she has paid for these 
out of her pin money which money would 
have been spent if there was no such 
thing as Industrial insurance. I know 
that she would have never gone to the 
savings bank each and every week and 
deposited that money.” 

Often Only Feasible Protection 

As Industrial insurance can be made 
effective at a cost ranging up from five 
cents a week, it often forms the only 
feasible means by which parents can 
provide for the protection and education 
of their children. 

Although insurance on children is usu- 
ally associated in the layman’s mind with 
Industrial insurance, many Ordinary life 
insurance companies during recent years 
have extended their tables of rates te 
include children. In fact, a tabulation 
from the “Unique Manual Digest” shows 
that out of 275 Ordinary companies, 201, 
or 73%, are now writing juvenile insur- 
ance at ages below five years. 

In view of the number of children 
insured in the various Industrial compa- 
nies, as well as Ordinary, some statistics 
presented by Dr. Louis I. Dublin and 
Dr. Alfred J. Lotka are interesting as 
bearing upon the point whether the 
number is abnormally large. In their 
recently published book, “Twenty-five 
Years of Health Progress,” light thrown 
upon the question indicates that the pro- 
portion of children insured under Indus- 
trial policies is practically the same as 
the proportion of children in the general 
population of the United States. 

The father of the family is frequently 
insured in the Ordinary department, and 
it is surprising that in the Industrial 
department the children do not constitute 
a considerably larger proportion of the 
total. 

Percentage of Ages 1-4 in Metropolitan 
Only 4.7% 

It was learned from the statisticians 
of the company that children at ages 
1-4 represent only 4.7% of the total num- 
ber of persons insured i in the Metropoli- 
tan under premium-paying and paid-up 
life insurance policies in all departments, 
whereas the children of those ages in 
the general population represent 7.3% of 
the corresponding total population. The 
percentages at age 5-9 are 7.3% for the 
insurance company, as compared with 
9.6% for the general population, 

New York, New Jersey, Nebraska and 
Colorado, and the Provinces of Canada, 
have enacted laws limiting the amount 
of issuance of insurance on children. 
Under these laws the maximum amounts 
of benefits payable at various ages are 
fixed, and these maximums must take 
into consideration the total insurance 
placed on a child’s life by all companies. 
But more than that, the leading Indus- 
trial’s companies in the United States 
have gone the law one better and have 
surrounded the issuance of Industrial in- 
surance on children with even more rigid 
restrictions than those imposed by law. 
And these restrictions are effective in 
all states where no legal objections to 
them are interposed. 

When the New York insurance law 
was amended in 1930 to increase the lim- 
its of insurance on children, these In- 
dustrial companies adopted a rule under 
which they would not write a policy on 
the life of a child under Age 10 which 
would bring the total weekly premium in 
force or applied for in all companies in 
excess of fifty cents, although the legal 
limits would have permitted a much lar- 
ger premium in many cases. Indeed, in 
the case of one company, if the weekly 
premium in force, plus that applied for 
in all companies, is twenty-five cents or 
more, and there is less than $500 of in- 
surance carried by the father or wage- 


General Gains Show 
In Canadian Results 


AMERICAN COMPANIES SHARE 








Total in Force Shown by All Carriers 
Was $6,403,037,477 in 1936 and 
$6,542,786,202 in 1937 





The Dominion Insurance Department 
has released preliminary figures for life 
business of 1937 showing the following 
totals for Canadian operations of all 
companies compared with 1936: 


Net premium income. 


1936 1937 
. $200,541,265 $199,093,260 
Consideration for an- 


EE . wetie ee ae 9,134,693 12,127,034 
New policies, gross.. 630,834,059 685,311,758 
New policies, net..... 618,264,819 672,794,298 
oS fee 6,403,037,477 6,542,786,202 
Net claims paid...... 60,433,679 62,611,525 
Net payments to annu- 

OS ere 2,004,449 2,313,939 


The statement points out that during 
1937 approximately $80,000,000 was trans- 
ferred from insurance in force in Can- 
ada, mainly representing contracts now 
classed as annuities. 

Canadian companies increased their 
business in force in Canada from $4,256,- 
000,000 to $4,305,000,000 and their busi- 
ness in force elsewhere from $2,915,- 
000,000 to $3,043,000,000. Their Industrial 
and Group business showed prominent 
gains. British companies increased their 
Canadian business in force from $130,- 
000,000 to $138,000,000. 

The “foreign” companies, all of which 
are American, increased their Canadian 
business in force from $2,016,000,000 to 
$2,099,000,000. This includes gains in In- 


dustrial and Group. 


NEW CANADIAN DATA 








First Life Tables for That Country 
Made Possible by Tabulation Of 
Census Taken in 1931 


The Dominion Bureau of Statistics, Ot- 
tawa, has issued the first official “Cana- 
dian Life Tables” which, it explains, were 
made possible by the 1931 census. Among 
the points set forth in the text are: The 
considerable difference in mortality be- 
tween the sexes; the differences between 
Canada’s regional divisions, which exist 
most markedly at the middle ages of life; 
differences between Canada on the one 
hand and England and Wales and the 
United States on the other, Canada show- 
ing on the whole a considerably lower 
mortality ; and a comparison of mortality 
between 1921 and 1931 showing a definite 


decline in mortality rates at all but 
senile ages, 
“The last point,” says the preface, 


“seems to indicate that the improvement 
in mortality is not by way of lengthen- 
ing in old age the bridge of life re- 
ferred to in the vision of Mirzah, but 
rather of making safer the march along 
its span.” 

The publication is in seventy-two page 
pamphlet form, including tables and 
charts, and is available from the King’s 
Printer, Ottawa, at 50 cents a copy. 





earner, the application is returned to the 
company’s representative with a letter 
containing the following paragraph: 

“Of course, you understand the unde- 
sirability of writing insurance on children 
at the expense of an adequate insurance 
program for the wage-earner. It is our 
responsibility to sce that the insurance 
of the wage-earner receives first con- 
sideration, 

“Please have an investigation made 
and submit a report stating particularly 
why insurance was not applied for on 
the life of the wage-earner. Return this 
letter with your recommendation as to 
the attached application.” 

While the protection provided by in- 
surance on children is naturally the all- 
important factor in such coverage, one 
company does supplement this protection 
by a service which has proved of no 
small value. Industrial policyholders in 
this company, including children, are 
entitled to visiting nurse care wherever 
available, and in addition are supplie 
with pamphlets on a variety of health 
subjects. 
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Philadelphia Life In 
Convention at Miami 

H, R. GUETER CLUB PRESIDENT 








Jackson Maloney, Vice-President, Makes 
Hit With Talk on Production; 
Other Club Officers 





General agents were told to spend con- 
siderable time in selecting new agents 
instead of devoting much time later “try- 
ing to make a success out of a poor se- 
lection and then having to drop him,” by 
Jackson Maloney, vice-president, Phila- 
delphia Life, at the 1938 convention of 
his company’s star producers just held 
at Miami, Fla. 

“The result,” he said, “would be 
but better agents, and with better agents 
we would obtain more business and bet- 
ter business and the business would stay 
for a much longer time on the books of 
the company. Better agents would bring 
better underwriting, less lapsation and a 
lower mortality.” 

Some seventy-one persons, including 
home office officials, agents and wives, 
were in attendance. They heard Direc- 
tor of Agencies E. R. Hurst announce 
that the paid-for business for the first 
two months of 1938 for the Philade!phia 
Life was 103% ahead of the correspond- 
ing months of last year, despite the fact 
that the nation as a whole was showing 
a decline of 15%. 

President of the 1938 Convention Club 
was announced as H. Rudy Gueter of 
Philadelphia. William Elliott, Philadel- 
phia, president of the 1937 club, had 
opened the convention, 

Vice-president of the 1938 club was 
Edwin Schweriner, Philadelphia. Mem- 
bers of the Master Producers’ Club,*in 
addition to Gueter and Schweriner, were 


William Elliott, Samuel Bernstein and 
C. H. Smolens, all of Philadelphia. Lead- 


fower 








Giannini Interests 


(Continued from Page 4) 
disappeared in consolidations of their in- 
terests—were National Bankitaly Co. of 
California, Bancitaly Corp., New York, 
Bank of America National Trust & Sav- 
ings Association, nucleus of which was 
Bank of America, since absorbed by Na- 
tional City Bank, New York, of which 
A. P. is a director and important stock- 
holder; Bancamerica-Blair Corp., Bank- 
america Agricultural Credit Corp., Gen- 
eral Metals Corp., Inter-America Corp., 
California Joint Stock Land Bank, Cali- 
fornia Lands, Inc., the Capital Co., Banca 
d’America e d'Italia and Central Bank, 
formerly Bank of America of California. 

Last year eleven separately owned 
banks in California were merged with 
the Bank of America N. T. & S. A.,, 
giving that organization 491 branches 
throughout the state. Up in Oregon the 
First National Bank of Portland simi- 
larly absorbed through the state twelve 
separately owned banks. Likewise the 
First National Bank of Nevada took in 
several banks in that state so that it has 
eleven Nevada branches. 

The wholly owned Pacific National 
Fire, which is licensed in all states, Alas- 
ka and Hawaii, is owned by the Trans- 
merica Insurance Holding Co., subsid- 
ry of Transamerica Corp. 

California Lands, Inc., operates 500.000 
acres of ranch lands, chiefly in Califor- 

a, so much of which is oil bearing that 
1e company has a separate oil and gas 
livision. The Capital Co. owns and op- 
erates office buildings, apartments, ho- 
ls, stores in California having con- 
ructed last year in San Francisco the 
argest building erected by private cap- 
il on the Pacific Coast since 1929, 
using the largest merchandise market 
st of Chicago, the Western Furniture 
xchange and Merchandise Mart of San 
rancisco. Under way is a $2,000,000 
odern merchandise building on Wil- 
ire Boulevard, Los Angeles, near the 
nous _ Bullock’s Department Store, 
swank Hollywood shopping place and a 
landmark between Hollywood and L. A. 
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ing agency for the convention club year 
was the Elliott agency of Philadelphia. 
Second was G. D. dmondson’s Sons 
agency, Danville, Pa, 

His topic that of production and con- 
servation, Vice-President Maloney was 
easily the hit of the convention. He ex- 
plained the why and wherefore of com- 
pany conventions when he remarked: 
“The main object in holding meetings 
like this, it seems to me, is to get you 
into the notion of doing things; to in- 
crease your knowledge of the business 
and to arouse your enthusiasm to such 
an extent that when you return to your 
several localities you will be in a posi- 
tion more readily to interest your pros- 
pects in and to sell them more life in- 
surance.” 
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United States 
Canada 


Great Britain 


Netherlands 
Scandinavia 
France 


Japan 








Australia & New Zealand 


They Serve Their Country Well 


AMERICA has twice as much life insurance as all the rest of the world 
together. The credit for this remarkable progress belongs largely to America’s 


able, industrious life underwriters, operating under the agency system. 


Life Insurance in Force * 
$110,000,000,000 jim 
6,406,000 ,000 
20,000,000 ,000 MW” 
1,953,000,000 |) 
1,648 000,000 
2,500,000,000 
3,486,000,000 
3,500,000,000 


New England Mutual pioneered in developing the American agency system. Agents 
were active in New England, New York, and along the Atlantic and Gulf seaboards as early 
as 1844. Its representatives were first to bring life insurance to the Pacific Coast and Hono- 
lulu. An agency was located in Chicago before the first railroad entered that city. 

The achievements of New England Mutual agents are clearly reflected in their Company’s 
performance: its new business has more than tripled in the last twenty years, and its record 
| of persistency is notable. With sympathetic understanding of Fieldmen’s problems, the 


| Company has consistently promoted the highest standards of life insurance service. 
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NEW ENGLAND MUTUAL 
Life Insurance Company of BOSTON 


GEORGE WILLARD SMITH, PRESIDENT 


Life Insurance per Capita 





*u. 6. A. 
except France and Scandinavia 
1935. Great Britain, estimated 
1936. Most figures for foreign 
countries furnished through 
courtesy of U. S&S. 
Commerce. 
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SPREADING CONFIDENCE BY AN- 
SWERING LETTERS 

Gloom in daily newspapers in reference 
to the economic situation upsets public 
confidence and frequently makes people 
have misgivings which are not justified 
by the facts. It is only natural that life 
insurance companies should receive let- 
ters nowadays from policyholders per- 
plexed or disturbed by what they are 
reading about the railroads, the real es- 
tate market and other phases of the eco- 
nomic situation and who ask for infor- 
mation about the status of investments. 
People make hurried inspections of an- 
nual financial items in annual financial 
statements, and wonder what is happen- 
ing to the holdings of railroad securities, 
real estate and other items in the 
folios of the 
are insured 


port- 
company in which they 

When top executives answer such let- 
ters nowadays, giving the facts, the pub- 
lic is not only set right, but such corre- 
spondence is of assistance in the entire 
insurance picture as the letters are 
shown to many people. 

One of the most effective letters along 
this line which has come to the atten- 
tion of The Eastern Underwriter was 
an inquiring policyholder by 
Parkinson of the 
Equitable Life Assurance Society. Major 
Parkinson replied by saying that he was 
clad of the opportunity to furnish the 
information wanted. Continuing, he said: 


written to 
President Thomas I. 


We have been administering our rail- 
road bond investment for several years 
with a view to confining it to the under- 
lving bonds of the better roads, and, 
therefore, your assumptions of 
based upon general percentages are not 
borne out by our actual experience. 


losses 


Perhaps I can best convey our situa- 
tion to you by saying that none of the 
security values in our statement as of the 
end of 1937 was based on “convention 
values” and by adding that if all of our 
securities had been carried at the market 
values on December 31, 1937, our surplus 
would have been approximately $61,000,- 
000 instead of the $62,600,000 reported. 
The book value of our government bonds 
on December 31, 1937, was $439,574,326 
and the market value on that date was 
$446,421,760, showing a market over book 
profit of $6,847,434. 

With respect to our mortgage and real 
estate investment it might be useful to 
point out that we actually collected in 
1937 95% of the interest due on our out- 
standing mortgage investment on all 
kinds of property, and on the real estate 
which we hold as a result of the fore- 
closure of mortgages our net return, 
after payment of all expenses including 
repairs connected with that real estate, 
was 2.81% of the value at which we carry 
it on our books. This net return on our 


foreclosed rea] estate has improved and 
is 3.17% of book value for the twelve 
months ending February 28. 

I appreciate the concern of a policy- 
holder in matters of this kind and am 
very glad to give you the facts. I appre- 
ciate, too, the difficulty of your extract- 
ing them from published statements 
which are necessarily concise. 

If there is anything more that you 
would like to have, please do not hesitate 
to ask for it. 


Joy Lichtenstein, vice-president at San 
Francisco of the Hartford companies in 
charge of Pacific Coast operations and 
whose leadership has brought him many 
honors and prominence in company or- 
ganizations, both fire and casualty, has 
been appointed consulting professor of 
insurance at Leland Stanford, Jr., Uni- 
versity. Mr, Lichtenstein has already 
appeared as a lecturer before the Stan- 
ford Graduate School of Business, which 
includes courses on insurance. He is 
conversant in practically all classifica- 
tions of insurance except life, starting 
in the business in San Francisco as a 
surety man. He branched into the en- 
tire casualty field, became Pacific Coast 
manager of the Hartford Accident & 
Indemnity and finally was given complete 
executive supervision of the Hartford 
group of fire and casualty companies. 
Mr, Lichtenstein’s appointment is for 
three years starting September 1. 

* * * 


Louis A. Reilly, newly appointed Com- 
missioner of Banking and Insurance of 
New Jersey, was honored last week with 
a testimonial dinner by the board of 
directors of the North Newark Build- 
ing & Loan Association. Mr. Reilly 
was formerly president of the associa- 
tion, serving in that post for the last 
six years. 

* o * 

J. H. Doyle, general counsel of the 
National Board of Fire Underwriters and 
also councilman of the Glen Ridge, N. 
J., Police Department, has presented to 
the department two stationary flood- 
lamps for use in police photography 
work, 

* * * 

Roy L. Davis, assistant director of the 
Illinois Insurance Department, was the 
guest speaker on last Friday night be- 
fore the “26 Club” at its regular month- 
ly meeting. Mr. Davis talked on the 
problems that confront the Department 
at the present time, and told what is 
being done about them. 

* * + 


Walter E. Schram, on the editorial 
staff of The Eastern Underwriter, and 
Miss Margaret Morse Flatt of Long 
Island City, N. Y., daughter of the late 
Charles Henry Flatt and Ella Morse 
Flatt of Newark, N. J., were married 
March 26 at St. Ann’s Church, Brooklyn. 
Miss Flatt is related on her mother’s side 
to the late Samuel F. B. Morse, inventor 
of the electric telegraph. Apropos of 
this Schram will now have to dash home 
on the dot. 
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Left to right: Bertrand J. Perry, Mrs. Perry, Mrs. Fischer and Chester O. Fischer 


B. J. Perry, president Massachusetts Mutual Life, and Chester O. Fischer, 


vice-president, and their wives recently visited Jokake, Ariz. 
was taken while riding near Jokake Inn. 


The above photograph 





A. W. Lennox Robertson, a director of 
Sterling Offices, Ltd. London, was a 
visitor in New York City last week en 
route to the Orient. In charge of the 
Far East business of the Sterling or- 
ganization, Mr. Robertson visits the 
Orient periodically and alternates his 
routes so that he usually passes through 
New York either en route to or from 
Japan and China. In this way he is a 
frequent visitor in New York and well 
known to many insurance executives 
there. Asked about the effect of upset 
conditions in the Orient Mr. Robertson 
said that most business houses carry on 
as usual outside the areas directly in- 
volved in warfare. Insurance companies 
are thus still continuing their usual work 
and reinsurance has to be attended to 
as if no shot had been fired. He did not 
think his trip would be in any way inter- 
fered with by local conditions. 

* *«* * 


Lelia E. Thompson, head of the legal 
department of the Connecticut Mutual 
Life, recently appeared in Washington 
before the sub-committee of the Senate 
Judiciary Committee to testify at a hear- 
ing on the Borah-O’Mahoney corpora- 
tion licensing bill. She appeared as a 
witness for the Women Investors of 
America, Inc. The Borah - O’Mahoney 
measure would license corporations en- 
gaged in interstate commerce in order 
to control monopoly and correct malad- 
justments and abuses in the economic 
system. 

* * * 


Dr. William R. Ward, medicai director 
of the Mutual Benefit, took a leading 
part last week in the ceremonies which 
accompanied the rededication of New- 
ark’s oldest school, originally built in 
1784 and which has been removed to 
the yard in the rear of the Newark 
Museum. Dr. Ward attended the school 
in 1877. A history of the school written 
by Dr. Ward was among articles and 
papers sealed in the new cornerstone at 
the rededication ceremonies at the New- 
ark Museum March 25. 


* * * 


W. M. McCrory of McCrory, Arm- 
strong & Waters, Jacksonville, Fla., and 
one of the leading agencies in the South- 
east, was a New York visitor last week. 
In addition to handling a large number 
of fire companies the agency represents 
the Standard Accident and the John 
Hancock. 


Lon W. Harlow, vice-president, Na- 
tional Surety Corp., and head of Lon 
W. Harlow & Co. of St. Louis, general 
insurance agency, was elected president 
of the Missouri Athletic Association on 
March 24. 

* * 


J. E. H. Gill, secretary of the Stand- 
ard Marine of England, head office, re- 
tired on March 31 after forty-eight years 
of service with the company. To suc- 
ceed him the board has appointed Wil- 
liam Harold Darley, claims adjuster of 
the company for the past eight years. 

x * * 


Mrs. Martin J. Kennedy, whose hus- 
band is Congressman Kennedy who is 
also an insurance broker at 230 Park 
Avenue, New York City, is president of 
the Friends of the Little Sisters of the 
Assumption. The Little Sisters nurse 
exclusively and gratuitously the sick poor 
in their homes irrespective of race, color 
or creed. One of the vice-presidents 0} 
the Friends of the Little Sisters of the 
Assumption is Miss Rose M. Beha, sis- 
ter of James A. Beha, former New York 
Superintendent. A bridge for the benefit 
of the Little Sisters will be given at the 
Hotel Commodore on Friday, April 8. 
Governor Lehman is a sponsor, 


aod ‘ * 





Nation Wide News Service 
MRS. MARTIN J. KENNEDY 
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Insurance Newspaper Men Of 
Thirty Years Ago 

In looking through his archives the 
other day Edson S. Lott, veteran chair- 
man of the United States Casualty, ran 
across a group picture which was taken 
thirty years ago of a banquet where 
there were gathered many of the out- 
standing insurance newspaper editors of 
that time. The picture is reproduced 
on this page as some of these men made 
reputations in the business which are 
still discussed. It is also the first time 
that pictures of many of these editors 
have been published. Probably the most 
brilliant writer in the group was Charles 
D. Lakey. 

The picture was taken at a dinner of 
the Board of Casualty & Surety Under- 
writers, which eventually became the 
National Bureau of Casualty & Surety 
Underwriters, membership consisting of 
the leading casualty executives of the 
period. 

Names of the newspaper men in the 
picture, with the numbers on the pic- 
ture to identify them, and with their 
affiliations at the time, follow: 

31. Jack Whiting, American Exchange 
and Review. 32. William S. Barnaby, 
The Spectator. 33. William E, Under- 
wood, Assurance. 37. Charles A. Jenney, 
The Weekly Underwriter. 38. Max 
Cohen, Views. 39. Archibald G. Hall, 
Surveyor. 40. James McClennan, Balti- 
more Underwriter. 41. Louis Phillips, 
Insurance Herald. 42. Edward Bunnell 
Phelps, Thrift. 43, Charles F. Howell, 
Insurance and Commercial Magazine. 
46. Charles E. Belcher, The Standard. 
47. Hervey E. Roberts, Insurance Ad- 
vocate. 48. F. C. Oviatt, Insurance In- 
telligencer. 49. J. C. Bergstresser, In- 
surance World. 50. Charles D. Lakey, 
Insurance. 51. Pierre J. Heilman, In- 
surance Record. 52. Harry C. Sommers, 
Insurance Record. 63. Tim W. Dealy, 
The Argus. 

Most of these men are dead. Of those 
living the only one who is editor of the 
same paper as when this picture was 
taken is Charles E. Belcher of The Stan- 
dard. Others living who are still en- 
gaged in newspaper work are these, with 
their present connections: Charles F. 
Howell is editor of The Weekly Under- 
writer; William E. Underwood is editor 
of Insurance; Louis Phillips is editor of 
The American Insurer; A, G. Hall is 
editor of The Insurance Advocate, and 
Tim Dealy is vice-president of the United 
States Review. 

Some others on the picture are these: 
29. Dr. C. V. Everett, then medical di- 
rector of the Fidelity & Casualty, now 
a the Preferred Accident; 30. Charles 

W. Chambers; ‘ex Lloyds Plate 
fin Insurance Co.; 62. W. Tilling- 
hast, superintendent foo Rec department, 
Casualty Co. of America; 64. Henry J. 








president United Surety Co. 


Penniman, 
53. is Bayard P, Holmes, who was presi- 
dent of the Hooper-Holmes Bureau. 

x *& & 


The Late Chas. H. Remington 


The recent death of Charles H. Rem- 
ington, who for many years was vice- 
president of the Aetna Life & Affiliated 
Companies, recalled many memories as 
at one time he was one of the best 
known men in the business. He began 
his career in Hartford by sweeping out 
stores when a boy and few men in 
American business life worked longer 
hours than he did for a long time. He 
became a favorite of the late Governor 
Morgan G. Bulkeley, who was president 
of the Actna Life and would spend many 
hours in his office. He got into the habit 
of taking work home at night and fre- 
quently would be engaged on it until 
midnight. 

After he left the Aetna Life and Affili- 
ated Companies he moved to New York 
and was living in Larchmont when he 
died. He became fascinated by the sub- 
ject of invention; had long noted the 
dramatic patent trials which occasionally 
had been country-wide talk, sympathized 
with inventors and those who had in 
good faith bought their patents and de- 
veloped them. Some time after leaving 
the Aetna Life organization he became 
president of the American Patent Pro- 
tection Corp. whose function it was to 
protect patents against infringements. 
There was considerable publicity about 
that company and its objectives early in 
1928. It announced that it would issue 
two contracts of protection known as the 
protective and defensive contracts re- 
spectively. The first was to protect a 
patent against infringement by others 
and was issued to the owners of patents. 
This contract was based upon an actual 
examination in the U. S. Patent Office 
for the purpose of ascertaining whether 
there were any existing patents which 
would be infringed by the patent cited 
and described in the application for pro- 
tection. The defensive contract defend- 
ed the holder against claims that he was 
infringing a patent. It was also based 
upon actual examination in the U. S. 
Patent Office. In February, 1928, Mr. 
Remington made a statement describing 
the coverage of the American Patent 
Protection Corp. as follows: 

“In other words, the holders of these 
contracts have provided themselves with 
a patent infringement fund in the 
amount they may select. Blanket pro- 
tective contracts may be obtained at spe- 
cial rates for the protection of any num- 
ber of patents from infringement. At 
the same time, blanket defensive con- 
tracts are issued protecting manufactur- 
ers and all their customers and users 
from claims of infringement at a pre- 
mium of $100 per $1,000. 

“Defensive contracts are also available 
for the protection of licensees and de- 
partment stores from claims of infringe- 








Most men in above group were known in nearly every head office of insur- 


ance at time picture was taken. 


ment because of anything they sell at a 
premium rate of $60 per. 

The work in connection with the pat- 
ents took up a lot of Mr. Remington’s 
attention, but the plan eventually did 
not work out. 

Also, in 1928 Mr. Remington appeared 

in the public prints as being slated to 
head a $15,000,000 group of insurance 
companies. The American Bankers In- 
vestment Co. of 60 Park Place, Newark, 
was organized as the parent holding 
company and was authorized to have a 
capital of $2,500,000, a surplus of $1,- 
5 ~and reserves of $1,000,000. It 
proposed to have a group consisting of 
five companies. They were an accept- 
ance corporation, title ‘and mortgage 
guaranty company, casualty company, 
surety company. and fire insurance com- 
a A paragraph ‘printed at the time 
said: 
“The American Bankers Investment 
Co. has as its purpose to buy a minority 
interest in the banks of the state and 
country; to organize and sponsor insur- 
ance companies and to buy substantial 
minority interests in existing insurance 
and title companies. Then it will weld 
insofar as permitted by law, all of these 
companies into substantial organizations, 
creating a source of supply of moneys 
for the small banks and generally in- 
vesting its funds in selected enterprise 
of outstanding character and _possi- 
bilities.” 

The Wall Street smash also crashed 
this ambitious venture. 

Mr. Remington’s next step was to be- 
come president of the Underwriters Brok- 
ers, Inc., of 90 John Street, and also to be- 
come head of the New York State Hold- 
ing Co., an investment trust specializing 
in real estate. His last project was 
planning the organization of a casualty 
company with Florida headquarters. It 
was getting under way when he died. 

Despite some of the disappointments 
he had had Mr. Remington gave no im- 
pression that he was not still in the 
thick of things; he was always amiable, 
courteous and confident of the future. 

* * * 


Alexander Dana Noyes Stumped 
About Future for Once 


The dean of the financial editors of 
New York City is Alexander Dana 
Noyes who spent half a century as a 
trained and close observer of the finan- 
cial life of the United States. After 
being for many years financial editor of 
the New York Evening Post he became 
and still is financial editor of the New 
York Times. 

Mr. Noyes has written his reminis- 
cences which were printed a few days 
ago and undoubtedly will be widely read 
in financial circles because of the ex- 


Identifications are in story which leads this page. 


traordinary manner in which he has 
diagnosed the great crises in American 
financial and economic life over a very 
long period. Name of the book is “The 
Market Place.” Publishers are Little, 
Brown & Co., Boston. Despite the fact 
that it meant personal unpopularity he 
warned his readers that the great gam- 
bling market before the 1929 crash was 
bound to fall from the dizzy heights it 
had reached. It was a difficult position 
to take because so many of the leaders 
in Wall Street were his personal friends 
He was equally correct in other diag- 
noses and because of this his readers 
will turn to the last chapter of the 
book, “Franklin Roosevelt and the Era 
of Experiment,” in order to find out 
what he thinks will be the future trend 

Mr. Noyes regards the epoch of Ameri- 
can history into which we passed with 
the inauguration of President Roosevelt 
as constituting in many respects an en- 
tirely novel chapter in American politi- 
cal history—a chapter not yet complete 
Why this epoch is novel he sums up: 

“The suddenness with which changes 
of great import were introduced into our 
economic and social system: the enor- 
mous expansion of public expenditure 
and public debt; the drastic change in 
the basis of our currency; the building 
up, for unemployment relief, of an im- 
mensely costly and probably wasteful 
federal machinery; the succession of fed- 
eral laws with sweeping application to 
‘regiment’ business and facilitate union 
labor; the paying of great sums to farm 
producers by way of persuading them t 
reduce their acreage or plough up acre- 
age already planted—all this would have 
been unimaginable before 1933.” 

When it comes to prophesying as to 
how this administration will wind up in 
public esteem and in results Mr, Noyes 
is canny. His concluding paragraphs 
follow: 

“Politically, the events of 1937 created 
new problems for the future. The Presi- 
dent has himself become a center of 
controversy. Two widely varying con- 
clusions have been drawn regarding his 
personality and policies. His plans for 
relief of unemployment, of social dis- 
tress in general, even for regulation of 
the Stock Exchange, have received gen- 
erous approval; the methods employed, 
the advisers trusted by him, the incon- 
sistencies of his own ideas and declara- 
tions in regard to economic policies, in- 
evitably created in many quarters dis- 
trust of his individual judgment. The 
entirely opposite position apparently oc- 
cupied by him at different times regard- 
ing the keeping of public expenditure 
within public revenue, regarding the 
functions of states as contrasted with 
those of the Federal government, re- 


(Continued on Page 38) 











Milne Made President 
Of Eagle, Sussex Cos. 


WALDRON CHAIRMAN OF BOARD 








Milne Has Been With Eagle Since 1917; 
Waldron Has Served Both Compa- 


nies for Some Time 





Edward M. Waldron has been elected 
to the new office of board chairman by 
the Eagle Fire and Sussex Fire, both 
of Newark, N. J. James Y. Milne suc- 
ceeds Mr. Waldron as president and was 
also elected secretary of both companies. 
Mr. Waldron had served as president of 
the Eagle 1913 and also has been 
with the Sussex for several years, 

Mr. Milne is a native of Scotland and 
a graduate of George Watson’s College. 
In 1898 he went with the Royal Exchange 
in the United States and joined the Eagle 
in 1917 as assistant secretary. He was 
advanced to secretary and has been a 
director since 1920. In 1937 he was 
elected executive vice-president to suc- 


since 


ceed the late Franklin W. Fort. 

Other officers elected by the Eagle 
Fire are vice-presidents, Albert E. 
Howe, Arthur L, Bowerman, Thomas B. 
Donaldson and Converse D. West; as- 
sistant secretaries, A. T. O’Rourke and 
Franklin Ryan Fort; treasurer, Louis 
V. Aronson, and assistant treasurer, Ar- 
thur L. Bowerman. 

The Sussex elected the following offi- 


cers to serve with Messrs. Waldron and 
Milne: Vice-presidents, Albert E. Howe, 
Louis V, Aronson, Harry P. Lowy, Frank 
J. Bock, Henry S. Puder, James F. Cor- 
roon, William J. Reynolds, John R. Bar- 

William H. Thrall, Edward S. Inglis, 
Albert N. Butler, John A. Campbell and 
George D. Vail; secretaries, Reginald R. 


Wilde, Hans J. Thomsen, Richard J. 
Kastner, James W. Knox, Sidney E. 
Adams, Herman Spille, Ralph R. Chap- 
man, James A. Corroon, Donald A. Chil- 
cote, Philip H. McDonald, Edward A. 
Flickner, Richard A. Nelson and Lau- 
rence A. Landzert; assistant secretary, 
Franklin Ryan Fort, and treasurer, Ar- 
thur L. Bowerman. 


Aetna Fire Field Changes 


Thompson Transferred to Buffalo, Burns 
Comes to New York and Choate 
Goes to Suburban 

Joseph W. Russell, vice-president of 
the Aetna Fire group in charge of the 
New York City branch, returned to New 
York this week from his trip to Cali- 
fornia and announced three changes in 
the field. His son-in-law, Albert C. 
Thompson, 3d, who has been New York 
suburban special agent for some years, 
is being transferred to Buffalo. William 
A. Burns, special agent for New Jersey 
with headquarters in Newark, is being 
transferred to Manhattan, and J. H. 
Choate, Jr., special agent in Manhattan, 
will take over the New York suburban 
‘field, succeeding Mr. Thompson. Mr. 
Burns joined the Aetna Fire a couple of 
years ago, coming from the New York 
office of the Aetna Casualty & Surety. 
Mr. Choate has been with the Aetna for 
about ten years. 

Mr. Russell was accompanied on his 
trip west by Mrs. Russell and also Presi- 
dent W. Ross McCain of the Aetna and 
Mrs. McCain. They left New York in 
February on the Pennsylvania, going to 
California by way of the Panama Canal. 
The McCains returned to Hartford about 
ten days ago. 

















Frederick F. Buell 
Dies in Troy at 82 


WAS 67 YEARS IN 


Grand Old Man of New York Field 
Force, Agricultural General Agent, 
Widely Beloved 


INSURANCE 








On last Sunday evening Frederick F. 
Buell, general agent of the Agricultural 
and Empire State insurance companies 
and grand old man of New York State 
fieldmen, passed away at the Samaritan 
Hospital in Troy, N. Y., his home city. 
Funeral services were held Tuesday 
afternoon from St. Paul’s Episcopal 


FREDERICK F. BUELL 
Church in Troy where Mr. Buell served 
for many years as vestryman, He would 
have been 83 years old on September 20 
and had been engaged continuously in 
insurance for sixty-seven years, Surviv- 
ing is his widow, Mrs. Annie H. Buell. 
Mr. Buell was removed from his home 
to the hospital on March 18 suffering 
from an intestinal complaint. For some 
years he had not been in good health. 
The passing of Mr. Buell, who was 
widely beloved throughout New York 
State and who had many close friends in 
other parts of the country also, saddens 
the hearts of many insurance men. His 
loving character and his high ideals 
gained for him confidence, respect and 
admiration from all who came to know 
him. Through his later years, as well as 
when he was more active in traveling the 
field, Mr. Buell maintained a keen in- 








hi Cash . 
\ Bonds and Stocks * . 
I! 


i Accrued Interest 


i Reserve for Unearned Premiums . 

i Reserve for Unpaid Losses . 

Reserve for Taxes and Expenses . ‘ 
Due for Government Bonds — 
Special Reserve . 

i Capital 

Net Surplus 





Wi E. L. MULVEHILL, Vice-President 








terest in people and was always delight- 
ed when out-of-town friends came to call 
upon him. He will long be remembered 
as one of the finest personalities to 
share in the fire insurance development 
of New York State. 


Entered Business With His Father 


Mr. Buell was born in Troy on Sep- 
tember 20, 1855, and entered insurance 
with his father, William C. Buell, on 
February 8, 1871. A few years later he 
was taken into partnership together with 
Dwight E. Marvin and the firm became 
Buell & Marvin, Not long afterwards 
Mr. Marvin withdrew and the agency 
name again was changed, this time to 
William C. Buell & Son, which contin- 
ued until the death of the elder Mr. 
Buell in 1877. Early the following year 
the offices of William S. Kennedy and 
Frederick F. Buell were consolidated un- 
der the name of Kennedy & Buell and 
the agency continued until 1886 when 
Mr. Buell rctired and moved to Pasa- 
dena, Calif., where he engaged in insur- 
ance and real estate with B. Marshall 
Wotkyns, formerly of Troy, under the 
name of F. F. Buell & Co. 


Joined Agricultural in 1894 


In 1891 Mr. Buell returned to Troy and 
reentered the local agency business. On 
February 1, 1894, he became special agent 

(Continued on Page 28) 





Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


J. A. Kesey, President 


Statement December 31, 


CAPITAL . ‘ ° ‘ 
PREMIUM RESERVE ° . 
OTHER LIABILITIES. 


+#VOLUNTARY CONTINGENCY RESERVE 


NET SURPLUS . ° . 
*TOTAL ASSETS. ° ° 


G. Z. Day, Vice-President 


C. L. Henry, Secretary 


1937 
° ° ° . $1,500,000.00 
1,565,471.71 
256,133.87 
53,281.17 
2,968,397.34 
6,343,284.09 


* Bonds and Stocks valued on New York Insurance Department Basis. 


+ Vol Cc 





as required by law. 


y Reserve to adjust Surplus to Market Valuation Basis. 
Securities carried at $45,286.73 in the above d 


in various States 





are dep 








i AMERICAN RESERVE INSURANCE COMPANY 
i 99 JOHN 
| New Yorx Crrr 

hi Statement as of December 31, 1937 


i ASSETS 


Balances with Companies (Not over 90 ae due) 


i 
li, LIABILITIES 


* Convention of Insurance Commissioners valuations: amortization of high grade I ] 
bonds only and actual market values for all other bonds and all stocks. 
carried at $164,872.38 in above statement are deposited as required by law. HN 


” FIRE REINSURANCE | i 
ii Tuomas B. Boss, President i 


H. E. BEcKER, Treasurer 
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STREET 





$ 596,719.45 
4,038,646.04 
452,295.71 
25,435.91 


$5,113,097.11 





$2,188,793.46 

191,770.00 

40,000.00 

203,479.17 
; 200,000.00 Hi) 
$1,000,000.00 ik 
1,289,054.48 Hi 
—————_ 2,289,054.48 Ht 


$5,113,097 11 i 


Securities Hi] 


R. H. Lone, Secretary 








Commission Control Is 


Out of N. Y. Code Bill 


The revised draft of the New York In- 


surance Law Revision bill, introduced in 
the state legislature during the closing 
days of the session just ended and upon 
which no action was taken, does not con- 
tain the direct provisions calling for the 
filing of rules as to compensation to be 
paid to agents or brokers and rules as to 
collection or payment of premiums. The 
first part of Paragraph 1 of Section 71 
of the bills now reads as follows: 

“Filing of rates and rating information. 
Every rating organization, and organiza- 
tions located within or without this state 
maintained for the purpose of inspecting 
risks, adjusting losses, testing appliances, 
formulating rules, establishing standards 
or assisting in the making of rate for the 
information or benefit of underwriters or 
rating organizations in the transacting of 
insurance business on property or risks 
located in this state, and every author- 
ized insurer, except as provided in Sec- 
tion 75, shall file with the superintendent 
every rate manual, schedule of rates, 
classification of risks, rating plan, and 
every other rating rule which is made or 
used by it, and all other information 
concerning the application and calcula- 
tion of rates made or used by it.” 

Reference to commissions is deleted 
also from Paragraph 3 and from Para- 
graph 2 of Section 74. 





ALL OFFICERS REELECTED 


All officers and executive committee 
members of the Stock Company Associa- 
tion were reelected at the annual meet- 
ing held in New York March 29. The 
executive committee reappointed Colonel 
Joseph Button, Washington, D. C., sec- 
retary and manager, and Gale C. Mor- 
gan assistant secretary and manager. 





BOSTON AGENCY CHANGES 


James T. Phelps & Co., Inc,, have been 
appointed agents for Boston and vicinity 
for the Old Colony Underwriters Depart- 
ment and the Camden Fire, these com- 
panies replacing the Massachusetts F. & 
M. which transfers today to the Cyrus 
Brewer & Co. agency. 
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| Fifty Years In Fire Insurance 


Edgar J. Sloan, Vice-President of Aetna (Fire), Whose Anniversary 
Will Be in August, Has Background of Generations of Hartford 
Mechanics; Once Offered Try-Out by Connie Mack 


Professional baseball was given quite 
a blow when the grandstand of the 
Brooklyn team burned to the ground 
more than half a century ago, Governor 
\lorgan G. Bulkeley, president of the 
Aetna Life, and also president of the 
National League, came to the rescue by 
transferring the team to Hartford where 
as the famous Metropolitans it drew 
large crowds. Biggest attraction on the 
Hartford diamond was the pitcher and 
“Pony Battery’— 
Gilmore and Mack. Connie Mack, later 
to become the best known manager in 
baseball and pilot of the Athletics, un- 
beatable until Mack broke up his famed 
“$100,000 infield,” had been on the Meri- 
den team before joining the Metropoli- 
tans. 

In Hartford were a number of ama- 
teur baseball leagues. One of them con- 
sisted of the Phoenix and other insur- 
ance companies. Some of the boys in 
the amateur clubs thought they would 
like to play the Metropolitan team. The 
Metropolitans accepted the challenge; 
the best of the amateurs hastily formed 
a nine, and the game was played. Vic- 
tory went to the Metropolitans. 

Sloan Chooses Insurance Rather 
Than Baseball 

Catching for the challenging amateur 
team was a crack boy player—Edgar J. 
Sloan. During the game Sloan broke 
his finger, Despite that he was later 
offered a try-out by Connie Mack’s rep- 
resentative to play professional baseball. 
Preferring to follow insurance as a Ca- 
reer he declined this offer. 

But it was through baseball that E. J. 
Sloan, who for years has been vice- 
president of the Aetna Insurance Co., 
entered the insurance business. He had 
attracted the attention of officers of in- 
surance companies interested in the 
Hartford Insurance League who had seen 
him play on the sand lots. One of them 
offered him a job with the Phoenix which 
he took, and when August comes it 
will have been exactly fifty years ago. 

The background of the Sloan family 
is interesting. His ancestors were Scotch 
and North of Ireland. The: first members 
of his family to arrive in America came 
here in 1658. They settled in East Hart- 
ford. His great-grandmother was the 
first person buried in the old North 
Cemetery of Hartford. His grandpar- 
ents owned the property where the 
Pratt & Whitney aircraft factory is now 
located. 

Background of Mechanics 


The men in the family became artisans 
and were experts at their trade. In 1774 
the principal blacksmith in Hartford was 
Robert Sloan, a Revolutionary soldier 
at one time, and he made bayonets for 
the Colonial army. 

Edgar J. Sloan’s father, Adrian Porter 
Sloan, went to work for A. F. Cushman, 
who made chucks, founding the Cush- 
an Chuck Co., which manufactures a 

vice for holding machinery, a chuck 
eighing from one pound to as heavy as 
ton. At the present time among other 

rk it is engaged on some for the 
nited States Navy. These chucks are 
ed in every: kind of metal working 
lant. Mr. Sloan’s father worked for 
ishman from 1866 to 1870. He left 

r ten years, then returned and was 
ith the establishment until he died. 
arting as an apprentice boy he later 
ccame vice-president, treasurer, presi- 





Noeomantcrae- 


By Clarence Axman 


EDGAR J. SLOAN 


dent and finally chairman of the board 


of directors. The present head of the 
Cushman Chuck Co, is President Harry E. 
Sloan, a brother of E. J. Sloan, and the 
latter is vice-president of the company. 

Among famous Hartford machinists 
who were companions of Adrian Porter 
Sloan were Francis A. Pratt and Amos 
Whitney, original partners and founders 
of the firm of Pratt & Whitney; Sam- 
uel Colt, who became head of Colt’s 
Patent Fire Arms Co.; I, B. Davis, man- 
ufacturer of boilers, steam engines and 
hot water heaters, and Messrs. Warner 
and Swasey, who learned their trade with 
Pratt & Whitney and founded the Cleve- 
land firm of Warner & Swasey. 

A Newsboy at 9 


Edgar J. Sloan was a hard-working 
youth. In his family there wasn’t much 
spending money and he was the oldest 
of seven children. He earned the price 
of the clothing he wore from the time 
he was 9 years old, this being done 
largely at the start by peddling news- 
papers, having both a morning and eve- 
ning route. One of the exciting days 
he still remembers when recalling his 
newsboy experience was that on which 
President Garfield was shot. His stock 
of papers containing news of the trag- 
edy quickly disappeared. 

At the age of 16 he started working 
for the Cushman Chuck Co., learning 
the machinist’s trade. But what he real- 
ly wanted to do was to have a career 
in the insurance business; so when he 
got that offer to play baseball with the 
Phoenix team and to work in the Phoe- 
nix office he grabbed it. Salary, $5 a 
week. His first duties with the Phoe- 
nix were as a clerk in the local agency 
department of the main office; also act- 
ing as counterman. He held those posi- 
tions for four and a half years; and 
then became a general utility man for a 
year in the office after which he was 
made an examiner for the Middle De- 
partment and the South. Henry Kellogg 
was president and he was succeeded by 
D. W. C. Skilton who was president at 
the time Sloan left. Edward Milligan, 
later to be head of the Phoenix fleet, 
had been brought into the home office 
from Philadelphia by Skilton. Before 





Milligan had 
Pennsyl- 


coming to Hartford Mr. 
been a Phoenix fieldman in 
vania. 
Goes With the Home 
The Home Insurance Co. wanted to 
employ a fieldman in Connecticut and 
decided he should have headquarters in 
Hartford as the best vantage place to 
compete with the Hartford companies. 
Mr. Sloan was the first special agent 
for an outside company to have a Hart- 
ford office although a few months before 
John Cornish, now of Field & Cowles, 
Boston, and who for three months was 
his predecessor with the Home, had 
taken a room at the Hotel Heublein. 
It was in 1897 that Mr. Sloan left the 
Phoenix for the Home. While with that 
company there were two presidents, Dan- 
iel A. Heald and John H. Washburn. 
The great E. G. Snow, later to serve so 
many years as president, was vice-presi- 
dent of the Home and Mr. Sloan’s boss. 
Sloan did so well with the Home that 
later Rhode Island was added to his 
territory and he was given the title of 
state agent. Mr. Sloan held Mr. Snow 
in high regard; thinks of him as one 
of the finest personalities he had ever 
met in the insurance business, 
Joined Aetna in 1903 


His work had attracted the attention 
of the Aetna which offered him a posi- 
tion of fieldman for Connecticut, west- 
ern Massachusetts and Vermont. He ac- 
cepted this position on January 2, 1903, 
succeeding A. N, Williams who later be- 
came vice-president of the Aetna Fire. 
After three years in the field Mr. Sloan 
was brought into the home office and 
made general agent. In his early years 
in the home office he worked under Mr. 
Williams, handling the Middle Depart- 
ment field and New York State. He 
was. elected assistant secretary and then 
secretary. Then he was made vice-presi- 
dent. For twenty-five years Mr. Sloan 
also had charge of Canada as well as 
New York State and the Middle De- 
partment. 

As an insurance man Mr. Sloan stands 
among the tops. He became an expert 
in the days when an executive handled 
every type of an underwriting and scien- 
tific problem, picking up an amazing 
knowledge of the business through ex- 
perience in a countless number of chan- 
nels. As fire insurance expanded in order 
to meet the demands of the big business 
picture he grew along with it. That 
expansion in recent years has been re- 
markable. A student of conditions in 
the real sense of the word, going to the 
bottom of whatever problem he tackled, 
he jumped at no conclusions as hasty, 
ill-considered action was repugnant to 
him. ‘His .careful thinking and sound 
judgment, his integrity, honesty and fair- 
ness, early won him the respect of his 
associates and he is a popular man in 
his own organization, including field and 
agency forces. His reputation is also 
high in executive offices of other com- 


panies. 
Welcomed New Developments 
Furthermore, he has never backed 


away from a new cover or any other idea 
because of its novelty, believing that 
every new development warranted fair 
consideration. Thus, he became one of 
the early advocates of the 80% coinsur- 
ance clause, believing it to be the cor- 
rect basis for making rates in under- 
writing. There was considerable oppo- 
sition to the coinsurance clause at the 


start because its application was mis- 
understood. Some people thought that 
this clause meant that a man could col- 
lect only 80% of his loss, but what it 
really meant was that he became a co- 
insurer if he did not carry 80% of the 
value. 

When Mr. Sloan was assistant secre- 
tary of the company he prepared an 
address which was given before the In- 
surance Institute of Hartford, title being 
“Average Clause and Coinsurance Claus- 
es.” It was not only a clear descrip- 
tion of both clauses in which examples 
of their use was given, but is as valid 
today as it was when the address was 
delivered on February 3, 1909. In fact, 
it is still being distributed by the Aetna 
Insurance Co. 

Among other duties with the Aetna 
Mr. Sloan supervises the property it 
owns. When the company bought its 
building in Philadelphia he went there 
and arranged remodeling details. He 
found space in the home office building 
for the establishment of an attractive 
recreation room for employes. There 
during the noon hour and after office 
hours bridge, ping-pong and other games 
are played. 

Some Affiliations 

Mr. Sloan has been prominent in the 
counsels of the Factory Insurance Asso- 
ciation. He was chairman of its execu- 
tive committee during the World War 
period and later became its president. 
His work on the executive committee 
continued over a period of twenty-six 
continuous years after which he asked 
to be relieved as he wanted the post 
given to some younger man. He was 
on the Factory Insurance Association 
committee which bought the present 
building it occupies, 

He was one of the members of the 
original committee which formed the 
Suburban Fire Insurance Exchange. 

With the National Board of Fire Un- 
derwriters he was for several years 
chairman of the actuarial bureau. At 
the present time and for some time he 
has been a member of the fire pre- 
vention and enginering standards com- 
mittee. He is also on the New York 
State governing committee of the com- 
panies. He is a vice-president and a 
trustee of the Mechanics Savings Bank 
of Hartford; and a director of the 
Phoenix State Bank & Trust Co., and, 
as before printed, is vice-president of 
the Cushman Chuck Co. He was vice- 
president of the Hartford Chamber of 
Commerce and from the start has been 
much interested in the Hartford Insur- 
ance Institute, at one time being its 


president. 

Mrs: Sloan was Miss Abbie Avery. 
They have two children—Ruth, who is 
Mrs, Frederick Latimer Way, and Ed- 


gar Talcott Sloan. Edgar T. was promi- 
nent in athletics at Hotchkiss and Yale. 
After graduation from Yale he went 
through Harvard School of Business Ad- 
ministration. Leaving college he went 
with the Chase National Bank in New 
York and is now with the Phoenix State 
Bank & Trust Co., in Hartford, where 
he is assistant cashier. The Phoenix 
State Bank & Trust Co., by the way, 
was formed by a group, five of its pio- 
neer directors also being directors of the 
Aetna Insurance Co. 

Edgar J. Sloan played a lot of tennis 
when younger; still negotiates a good 
round of golf. He is youthful in spirits; 
enjoys life. 
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Royal Exchange and Sun to Work 


Together in Marine Underwriting 
By Geoffrey Blackall, London 


London, March 25—The Royal Ex- 
change and the Sun Insurance Office, 
London, have decided to operate their 
marine departments in close coopera- 
tion. The companies will have joint 
marine underwriters who will sit in the 
same office. This important develop- 
ment is disclosed in announcements is- 
sued by both companies. 

In the Royal Exchange’s announce- 


ment it is stated that, owing to poor 
health, the company’s marine underwrit- 
er, V. M. Magnus, has intimated his de- 
March 25. The 
court of directors has accepted his res- 
ignation and in his stead has appointed 
N. R. Jenkins, hitherto deputy marine 
underwriter of the Sun, as marine un- 
derwriter, 


sire to retire as from 


Joint Marine Underwriters 


The announcement adds that an ar- 
rangement has been arrived at with the 
Sun, effective as from March 25, for the 
marine departments of the two offices 
to work closely together in future. In 
consequence, the Royal Exchange has 
appointed C. C. Turner, marine under- 
writer of the Sun, as its joint marine 
underwriter, while the Sun has appoint- 
ed N. R. Jenkins as its joint marine 
underwriter. The marine department of 
both offices will be carried on at 37 Lime 
Street, London. 

There is no question at present of the 
merging of the marine business of the 
two companies, but in future a common 
underwriting policy will govern the ma- 
rine business of both these important 
offices. Each concern will retain its own 
connections, but the two underwriters 
will share the same office and work in 
complete cooperation. 

Both offices have been in existence 
for over 200 years and both have large 
non-marine interests which will be en- 


tirely unaffected by the new arrange- 
ment. The two companies in associa- 
tion will occupy a commanding position 
in the marine underwriting world, al- 
though their figures are not to be com- 
bined. 

The Royal Exchange was incorporated 
by Royal Charter in 1720 for marine in- 
surance and obtained powers for fire and 
life business in 1721. The Sun Insur- 
ance Office was established in 1710, but 
at first only accepted fire business. It 
was not until comparatively modern times 
that it entered the marine field. 


Income of Both Companies 


During 1936 the marine premium in- 
come of the Royal Exchange amounted 
to £659,486. At the end of that year the 
marine fund totaled £830,753, or 126% of 
the income. Marine premium income of 
the Sun for 1936 was £528,263, while at 
the end of the period the marine fund 
stood at £950,593, or 180% of the income. 

The Royal Exchange undertakes 
practically every class of insurance, while 
the Sun undertakes most classes with 
the exception of life, 

At the last two annual meetings of the 
Royal Exchange a note of caution was 
sounded in regard to marine business. 
Last April Charles L, Dalziel, the sub- 
governor, pointed out that to the growth 
of competition had to be added very 
definitely the increased cost of repairs. 


D. OF C. RATE CONTROL 


Bills have been sponsored in the Dis- 
trict of Columbia by Superintendent of 
Insurance Moor to give the superin- 
tendent authority to regulate fire insur- 
ance rates. Some companies have chal- 
lenged Mr. Moor’s authority to control 
rates under the general insurance law. A 
year ago the superintendent stated that 
in his opinion the fire companies were 
collecting about $1,000,000 too much each 
year. The measure he has just had in- 
troduced would permit him to make a 
closer check on operations of companies. 





Cook County Premiums Off 
4.7% in Last Half of 1937 


Fire insurance premiums in Cook 
County, Ill, for the last six months of 
1937 were 4.7% under premiums for the 
same period of 1936, according to reports 
from the large majority of. companies 
writing in Cook County. Net writings 
of fire, tornado and sprinkler leakage 
premiums for the reporting companies 
were as follows: last six months—1937, 
$6,182,045; 1936, $6,486,323; full years— 
1937, $13,088,607; 1936, $13,328,382. 

On the basis of figures for the entire 
year the America Fore Group was first 
with premiums of $1,190,741. Second was 
the Home of New York Fleet with $1,- 
163,117, third the Royal-Liverpool Groups 
with $947,436, fourth the Loyalty Group 
with $903,895, and fifth the Hartford 
Fire Group with $837,460. Other groups 
to rank high were the Insurance Co. of 
North America, North British & Mer- 
cantile, London & Lancashire, Phoenix 
of Hartford, Crum & Forster, Aetna 
Fire, Springfield, Corroon & Reynolds 
and American of Newark. 


Law Publishes Fire and 
Marine Tables for 1937 


Harrison Law of Nutley, N. J., has 
just issued the 1938 edition of Law’s 
Statistical Tables on fire and+marine in- 
surance companies, covering operations 
for 1937. Mr. Law has been compiling 
and publishing these figures for thirty- 
seven years and the publication has wide 
distribution in the business. The volume 
sells for $5 a copy. 

Tables in the new edition show for 
each company for each of the last five 
years the percentages of losses paid to 
net premiums written, commissions paid 
to net premiums, salaries paid to net 
premiums, taxes paid to net premiums, 
other underwriting disbursements and 
total underwriting disbursements. 

Another table gives the five-year aver- 
age on the same items. There is a sepa- 
rate showing of cancellations and rein- 
surance, as well as the percentage of 
unearned premium reserves to premiums 
in force; capital, surplus and unearned 
premiums and insurance in force; analy- 
ses of income and disbursements; per- 
centage of liabilities to assets and data 
on specific classes of insurance. 
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FLORIDA AGENTS’ PROGRAM 








Insurance Commissioner, Bennett, Dau- 
walter, Minor, Sertel and Others to 
Speak at Meeting April 7-8 

President L. P. McCord and Secretary 
A. C. Eifler of the Florida Insurance 
Agents Association announce the fol- 
lowing speakers for the thirty-fourth an- 
nual convention at Hollywood Hotel, 
Hollywood, Fla., April 7 and 8: 

W. V. Knott, State Commissioner of 
Insurance, Tallahassee, on departmental 
affairs; Wendall C, Heaton, chairman of 
the State Industrial Commission, Talla- 
hassee, on compensation situation; Wal- 
ter H. Bennett, general counsel, National 
Association, New York, on “Adventures 
in the Making”; C. D. Minor, director of 
education, Royal-Liverpool Groups, New 
York, on increasing production through 
education. 

Also F. S. Dauwalter, director, Busi- 
ness Development Office, New York, on 
merchandising insurance; Rev. Dr. 
Pierce Harris, pastor Riverside Method- 
ist Church, Jacksonville, on the insur- 
ance agent and his place in the com- 
munity. L. L. Sertel will deliver the 
agency address of welcome, with re- 
sponse by Guy L. Simmons, Jackson- 
ville. Reports will be made by Presi- 
dent L. P. McCord, Secretary A. C. 
Eifler and Finley Cannon, Gainesville, 
national counsellor. 





Baltimore Acts to Curb 
Fires in Storage Buildings 


Buildings put to use in Baltimore in 
the future for storage, assorting and 
baling waste paper, rags, and other in- 
flammable materials are to be limited to 
three stories and must be equipped with 
adequate sprinkler systems and the floors 
equipped with scuppers, except in one- 
story structures or buildings used for 
the storage of baled materials only. 
Adequate aisle space must be maintained 
throughout the building and any struc- 
ture to be used for these purposes must 
be approved as to construction by the 
buildings engineer and the Board of 
Fire Commissioners. 

The new regulations, designed to re- 
duce the fire hazard and approved by 
the fire department, are embodied in an 
ordinance passed by the Baltimore City 
Council. They do not apply, however, 
to buildings legally used for storage at 
the time the ordinance was passed. A 
fine of from $20 to $100 for each day 
the violation exists is provided in the 
statute. 


Agents’ Ass’n Held Exempt 
From Federal Income Tax 

The King County Insurance Associa- 
tion of Seattle, Wash., one of many local 
boards in the country writing public in- 
surance business, has been declared a 
non-profit corporation and granted ex- 
emption from Federal income tax. This 
is the result of long drawn out litiga- 
tion. 

The association disputed an assessment 
made by the Department of Internal 
Revenue of $1,072 deficit and $268 for 
failure to make an income tax return 
for the years 1931-33 and for failure 
to pay the tax. The appeal was then 
taken to the United States Board of 
Tax Appeals, which has brought down 
the decision. 


OKLA. HITS GENERAL ADS 
The Oklahoma Insurance Board has 
officially disapproved of advertising of 
the General of America with headquar- 
ters in Seattle, Wash., in which it is in- 
dicated that a 20% annual dividend would 
be paid contract holders. The board held 
that this is contrary to insurance rules 
and regulations. The secretary was or 
dered to advise L. S. Martinson, special 

agent in Oklahoma, of this decision. 


CANADIAN LOSSES INCREASE 

Fire losses in Canada from January 
1 to March 22 have been estimated at 
$4,510,050 as compared with $3,802,425 
during the corresponding period of 1937. 
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= A Check To Recovery - That Helps! 


h an- 
{otel, 


Loss of income and extra expenses 


place a heavy mental and financial 
strain on the victim of an accident. 


lt will not take much effort to 
convince intelligent people that it 
is easier to pay a small premium for 
the F. & C. Maximum Benefit 
Income Accident Policy, than have 
to. meet staggering problems and 
bills which so often follow an 
accident - - - uninsured ! 
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Baillie of Home To 

Return to Dominion 
HAS MANAGED FOREIGN FIELD 
Native of Canada, He Will Have New 


Business Interests There Not Dis- 
closed at Present 








Secretary Arthur C. Baillie, Home of 
New York, in charge of operations on 
the Pacific Coast, Mountain field, Can- 
ada and other foreign territory, is 
about to retire and return to Canada, 
his native land, where he will have other 
activities, the nature of which have not 
yet been made available for publication. 
Needless to say the Home organization 
is reluctant to part with a man with 
whom business relations have been so 
satisfactory and who understands his 
diversified territory so well. 

Mr. Baillie is a native of Halifax, 
N. S. In 1897 he entered the local 
agency of John Duffus & Co., in that 
city, joining the Nova Scotia Fire in 
1903 as a clerk. Four years later he 
became manager and remained so until 
the Home reinsured the company in 
1913 when he became Canadian special 
agent for the Home. Later the Home 
“lent” him to the American Foreign In- 
surance Association when that organiza- 
tion was getting established. After re- 
turning to his work with the Home he 
was transferred from Canada to the 
home office to assist Wilfred Kurth who 
was then secretary handling what is now 
Mr. Baillie’s territory. In 1923 he was 
appointed a secretary. He will go to 
Canada in‘'a few weeks. 





New Automobile Rates To 


Show Collision Increases 


The 1938 rule and rate manuals of the 
National Automobile Underwriters Asso- 
ciation will become effective in a number 
of states next Monday, April 4. Accord- 
ing to J. Ross Moore, manager of the 
association, fire and theft experience gen- 
erally continued normal last year, and 
there are some reductions in the new 
rates. Experience indicates that the col- 
lision hazard still is bad and consequent- 
ly required some increases in rates and 
premiums. 

States in which new manuals become 
effective Monday are Connecticut, Dela- 
ware, Maine, Maryland, Massachusetts, 
New Hampshire, New Jersey, District of 
Columbia, Pennsylvania, Rhode Island 
and Vermont in the East; Alabama, 
Florida, Georgia, Arkansas, North and 
South Carolina in the South; Indiana, 
Iowa, Kentucky, Minnesota, Nebraska, 
North Dakota, Ohio, South Dakota, Ten- 
nessee and Wisconsin in the West and 
Colorado, Wyoming and New Mexico 
in the Rocky Mountain territory. 





NATHAN H. WEIL DIES IN FLA. 


Nathan H. Weil, head of the New York 
City insurance agency of Nathan H. 
Weil, Inc., 501 Fifth Avenue, died Tues- 
day at New Smyrna Beach, Fla. He was 
56 years old and was a resident of Tuck- 
ahoe, N. Y. Mr. Weil had been in insur- 
ance for more than twenty-five years 
and his agency represents four compa- 
nies, writing fire, inland marine, auto- 
mobile and casualty lines. The compa- 
nies are the Central States Fire, Home 
Indemnity, Baltimore- American and 
Connecticut Fire. Mr. Weil was a mem- 
ber of Dirigo Lodge, F. & A. M. Surviv- 
ing are a brother, Edgar M, Weil, and 
a sister, Mrs. Clara Gerson. 


F. G. WISSEMAN DIES 


Fred G. Wisseman, manager of the 
New York suburban department of the 
Automobile for twenty years prior to 
his retirement in 1936, died Wednesday 
at age 72, Funeral services will be held 
at eight o’clock this evening at the 
Quenzer Funeral Home, Hollis, L. I. 


DIVIDEND BY SPRINGFIELD 


The Springfield Fire & Marine has 
declared the regular quarterly dividend 
of $1.13 a share. 














The Pennsylvania 








Fire Insurance Company 


Financial Statement 


“December 31st, 1937 


ASSETS 


Cash in Offices and Banks $ 
U. S. Government Bonds 

State, County and Municipal Bonds 
Railroad and Public Utility Bonds 

Stocks (78% Preferred or Guaranteed) 


Collateral Loan 


Interest Accrued on Investments 


Balances due from Agents, Brokers and 
other Insurance Companies in course 
of collection not over 90 days due 


* Total Admitted Assets 


608,428.45 
6,645,092.02 
1,634,716.35 
4,422,142.04 
1,394,182.00 

1,889.79 

105,620.75 


680,703.20 





$15,492,774.60 








(Investments are carried in assets at amortized values on 
amortizable bonds and at values promulgated by the National 
Association of Insurance Commissioners on all other bonds 


and on stocks. 


Securities carried at $253,335.12 a 


as required by state laws.) 


LIABILITIES 


Losses in Process of Adjustment $ 


Unearned Premiums on policies in force 


Federal and State Taxes and Sundry Items 


Capital 


* Net Surplus 


re deposited 


389,033.00 
5,453,526.76 
516,303.94 





Total Liabilities $ 
$1,000,000.00 
8,133,910.90 





* SURPLUS TO POLICYHOLDERS 


6,358,863.70 


9,133,910.90 





$1 


5,492,774.60 








* On the basis of December 31st, 1937 market quotations for 
all bonds and stocks owned, the total Admitted Assets would be 
increased to $16,705,642.17, the Net Surplus to $9,346,778.47 
and the SURPLUS TO POLICYHOLDERS to $10,346,778.47. 
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Bay State Rules O 
Financed Motor Cars 


ORDER IS EFFECTIVE APRIL 1 





Purchaser Must be Supplied With In- 
surance Policy or Certificate Giv- 
ing Specific Data 





Companies insuring financed or mort- 
gaged automobiles, or automobiles pur- 
chased on the deferred payment plan, 
have been advised by the Insurance 
Commissioner of that state that in ac- 
cordance with recommendations of the 


special committee on a uniform plan 
affecting insurance on financed automo- 
biles, adopted by the National Associa- 
tion of Insurance Commissioners, the 
department rules as follows: 

“Effective on and after April 1 every 
purchaser of an automobile under a 
financing or deferred payment plam and 
every person who places a chattel mort- 
gage for which an automobile is the 
security, whose car is insured, shall 
receive either an insurance policy or a 
certificate of insurance, if the car is 
insured under a master policy issued 
to a common vendor or finance company. 

“If an insurance policy is issued the 
premium charge shall be stated therein. 
The policy or certificate of insurance 
shall be countersigned by a bona fide 
resident agent of this state. 

“Tf a certificate is issued it is required 
that a notice be contained therein in 
bold face type to the effect that the 
certificate holder may obtain a_ policy 
upon application to the company’s Mas- 
sachusetts agent or home office (stating 
name and address of same) and also 
information that a copy of the policy 
form may be seen at the Massachusetts 
Insurance Department in Boston. 

“The certificate shall contain the 
following information: Name of insur- 
ance company; number of master policy; 
certificate number; name and address of 
purchaser of the automobile; description 
of automobile insured; information re- 
garding encumbrances on the insured 
automobile, if any; conditions relative to 
notice and proof of loss; cash sale price 
of the automobile to the point of deliv- 
ery; types of coverage afforded by the 
policy; limits of liability; date and. term 
of the contract or certificate period.” 

Other details relating to the regula- 
tions are contained in the formal advice 
issued by the Department. 





FIRST MEETING FOR WOMEN 

Edna C. Ewald, committee chairman 
on publicity and education, and Cristine 
B. Nolan, president of the Insurance 
Women of New Jersey, announce the 
first regular business meeting of that or- 
ganization April 7 at 6:30 p. m, at Loft’s, 
753 Broad Street, Newark. Miss Belle 
Helmlinger, chief form examiner for the 
New Jersey Schedule Rating Office, will 
speak. It is expected that President 
Charles E. Meek, Jr. and_ Secretary- 
Treasurer William F. O’Brien of the 
agents’ state association, will be present. 
Those who attend are invited to bring 
an insurance associate with them. Mary 
Dougherty, 1 Elm Street, Morristown, 
N. J., is secretary of the organization. 





MAINE FIELD CLUB MEETING 
A special meeting of the Pine Tree 
State Field Club will. be held at the 
Lafayette Hgtel, Portland, Me. Tuesday, 
April 11, at 10:30 a. m.. A feature will 


be the showing of the sound film, “Ap- | 


proved by the Underwriters,” with En- 
gineer William E, Armstrong in attend- 
ance, from the Underwriters’ Labora- 
tories, Inc. 





REV. W. T. HOOPER DEAD 
The Rev. William T. Hooper, rector of 
St. John’s Church, Hartford, died this 
week at the age of 52. He was one of 
the best known clergymen in Hartford. 
In his congregation were some of, the 
best known insurance men of Hartford. 





\ 
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New Jersey Premiums and Losses 
Of Fire Companies for 1937 


Total net premiums of fire insurance 
mnpanies in New Jersey for 1937 with 


net losses incurred follow: 


New Jersey Companies 


Net 
Premiums 
IIE. as ct iacieseasawe $999,188 

De eee 26,41 
CREE Ginceri we dcaaewees 529,670 
SS ha tchinesawawenne® 137,073 
PEE “sce widtecesa seaucs 252,207 
i eer rere 984,751 
Manufacturers & Mer...... 164,657 
Natrona ©. & Mh...ccescss 10,147 
OO eer rT 161,323 
New Brunswick .......... 162,853 
PRE wed6enstnaceseweus 206,135 
ES oc Sarveiatresectaeae 158,173 
DUE: in t:20 exe sedonces 101,896 


Incurred 
Losses 


$297,981 
523 


38,164 


Other U. S. Companies 


Net 

Premiums 
re $184,518 
BE -isesanesundeaoawes 16,107 
ere 34,607 
PE csckwsiseweaendues 202,756 
2 eee 25,749 
A ee ee 15,791 
Amer. Alliance 60,896 
Amer. Automobile ....... 80,578 
Amer. & Foreign......... 50,998 
Asner, CORIO. occ ccccnsice 39,861 
Amer. Druggists .......... 16,283 
a eae 148,061 
Amer, Equitable ......... 278,457 
Mmer. TOGVE .occcccscce 113,107 
PA ID, edie b:odsasewe 32,567 
PUNE Ritien vin hiner esas wine 02 
Arkwright Mut. .......... 42,833 
Atlantic Mutual .......... 100,731 
Automobile, Ct. .......... 389,693 
, Bets M, Divccaccis 56,631 
Oe 81,326 
Blackstone Mut. ......... 26,240 
IG ital akhd Gaiecwal gcse 114,055 
Boston Mfrs. Mut. ........ 43,791 
| See RE 65,550 
OS eae ae 24,693 
a, | ae 45,927 
COUNT. BUR, Siiciccdiassive's 47,240 
eee 63,589 


Incurred 
Losses 

$63,262 

5,061 


18, 493 












er —"" c Millers Mut., Pa -” ex 
Com Vetoes. M, ¥icc.2 565s 15,663 Se ee ar ee ae thes 8% 
Commonwealth ........... 64,193 15,702 a National .......... 
UE. auttvncsstsrses 88,438 20,482 Milwaukee Mech. ......... 
CONEY vcs scecasacce 83,781 27,573 ggg eeeass* 
ee eee 688,447 155,917. Minn. Implement 

Cotton & Woolen Mfrs..... 53,061 7,746 New Hampshire ........ 
CME ddecdseasesneecuee 14,365 3,729 National Union .......... 
I cab tad ao een ci taceceaiate 26,544 7,104 National Security ......... 
East & West 12,645 3,834 National Retailers Mut.... 
Employers < 68,307 10,285 National Reserve ......... 
Equitable F. & 43,757 11,445 National Liberty 

Fall River Mut. ........-- 12,995 9,313 Natsoual Bice vvsccscsccns 
Peemers, VOOR o0cccccsse 15,947 2,037 National Ben Franklin.. 
Federal Union ........... 31,933 9,495 N. 1 Se 
Fidelity & Guar........... 106,131 Te a ee A eee 
Fidelity-Phen. ............ 594,561 159,676 Niagara ............... 
Fireman’s Fund .......... 495,660 177,291 Northern, N. Y, ...... 
eS Sh i ees See 46,379 33,204 North River: ......0000 
Picdh MAE, oc ccias cccoce 35,183 13,506. North Star .............. 
Fitchburg Mut. .......... 9,94 1,882 Northwestern F. & M.... 
General Exch, Ins......... 1,033,213 486,858 Northwestern Mut. ..... 
General, Seattle ......... 86,170 30,651 N. W. National .......... 
GiNGONNES sks ca Scesie 15,149 3,588 Occidental ............... 
os ee eee 153,705 47,475 Ohio Farmers ......cs000. 
I as Saas 245,952 67,344 Ohio Underwriters ....... 
Globe & Republic......... 35,221 10,322 Old Colony .............. 
Globe & Rutgers......... 66,746 WGN «= OURO oc cnc cndeannes 
Grain Dealers ...0006c0e0s 85,867 28,519 WOE BUD cocccceneecese 
Coremte TORRE coc ssins0cee 19,422 7,021 Pacific National .......... 
OE ME: cccsecssacacs 402,307 119,861 OE Sa 
eee 23,706 2,50 sk eee ae 
ee 144,189 51,493 Pawtucket Mut. .......... 
Hardware Dealers ........ 86,995 20,228 Pennsylvania Fire ........ 
Hardware Mut. .......... 106,229 33,566 of SRE ee 
Se ae 870,625 236,687 Pa. Lbr. Mutual.......... 
NS Se eae 91,223 27,286 Pa. Millers Mut.. 

Ss 2 See 2,255,941 697,076 Le ee eee 
ee, ee eee 11,399 5,935 PRU. WONGNE 660 ccccace 
eS ar 8,657 1,842 PO GE a wascacenkac’ 
OD Oe eee 42,084 5,629 PEN 5s poe yacaeonmaws 
IIE Ghia ce baad vias 39,258 11,491 Sg Sing ans g-onakad sous 
Ind. Lumbermen’s ........ 53,565 14,495 i... ara 
ee ere 26,530 3,873 ee 
Ins. Co. of N. A.. 930,734 289,991 Pradential, Eng. ......2. 
Ins. Co. State of Pa. 76,211 Mees «CEE CE oe c ise nc ice 
International ...... 79,302 ae OO eee eae 
Keystone Auto. Ciub: : 19,893 1,361 IE sciastirsin 65056 Wea eae 
BmiekerWocker ....cccecss 30,494 4,088 CIE Psa haa-ulipry:i6-“oaib odwions 
ee 62,765 12,204 ae 
Lumbermen’s of Pa, ...... 0,912 31,474 oS BG ene 
Lumbermen’s Mut. of Ohio 47,152 12,384 Se ere 
IND a vicn.aieé o4%00%.00 36,018 10,362 EE Sa ee 
Manufacturers, Pa. ....... 30,414 6,006 eT. Seer 
aS 18,026 4,654 SS Se 
a A i eee 14,365 3,729 Security . 

Mechanics & Traders..... 44,274 17,085 Springtield 
Se rare 70,604 19,356 St. Paul F. 

Merchants Fire, N. Y...... 414,753 94,831 Standard Fire, Ct, ....:...0 
Merchants, Colo. ......... 9,243 1,388 Denn G0 UR. Wes sevcncus 
Merchants Fire, R. I...... 34,178 ee a no ae 


UI 





THE EASTERN 
_UNDERW RITER 


— 


Merchants 
Mercury 
Merrimac Mut. 
Metropolitan ......... 
Michigan F, & M.. 

Michigan Millers 
Mill Owners, Ia. 
Millers Mut., Ill. 


Mut., R. I... 








29,850 
30,173 
24,040 
21,858 
16,308 
68,501 
74,880 
60,840 
100,781 
112,093 
204,357 
39,319 
80,920 
66,470 
$58,761 
596,000 
194,081 
14,813 
30,756 
513,866 
327,707 
336,069 
83,991 
13 764 
51,587 


33, OSS 


16,792 


55,121 





70,014 
79,846 
16,406 
8,168 
13,273 
4,566 
3,908 
8,503 


ARCA 






ae eee 9,225 1,768 
Supe Mer. ss eer oa is 36,859 14,21 
Trans continental rain 20,434 26 
lravelers Fire 67,185 98,11 
Twin City Batnalncati 8,16 7,905 
Union Mut. ........ P 28,193 962 
United Firemen’s .... 42,063 12,312 
United Mut. Fire..... 232,870 65,030 
ee Oras 49,564 78,736 
Virginia F. & M $2,301 9,538 
Washington Assr. ....... 14,794 1,202 
WUGHICMOMIEE nie nccicadeecse 193,27 65,376 


What Cheer Mut. 
World F, & M 








OT 

Brit Amer 

Caledonian 7 
Century 5, 
Commercial Union . . 91,569 23,455 
LO Ae eee ° 67,980 25,664 
General of France 35 47,739 
General of ‘Trieste 43,750 
Law Union & Rock 4,759 
a? oe mae 145,113 
London Assur. : 44,399 
London & Lancashire 41,003 
Rendon. & Scottigh......«. 10070 | cico» 
Ole Be Me Mi okscounes 132,334 
Northern, Eng. 56,973 
Norwich Union .......... 34,720 
Pacific Coast Fire......... 8,437 
Palatine Sate 4,836 
are 55,96 
Phoenix Assur. 44,324 
Royal Exch. 19,666 
MOM: wateces Spee oe 145,338 
Scottish U. & N 94,155 
BOG casas a bien 11,245 
MENU Niawelcasweesan 5,284 
Ws "hanetke wees 50,196 
0 er ee ee ee 5,174 
EG riagtn is Fac sori 37,377 
Sy SE oie osaces hale 4,967 
NS IN a idan ey aaibcen's 6,975 
Union, Hongkong 5,982 
Unton & Phenix. ......00+ 7,913 
eer 1,826 
Western Assur. 12,415 
OME. oc cade Sacdices 12,482 





TIERNEY ON MARINE CLAIMS 
N. J. Tierney of the adjusting firm of 


Wagner & Glidden-Toplis & Harding is 
announced as the speaker at the month- 
Port of 
Chi- 
Ad- 


ly meeting of The Mariners, 
Chicago, on next Monday 
cago. He will talk on “ 
justing Marine Claims.” 
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Problems in 
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ment income of stock insurance compa- 
nies. Introduced by Eber, and now ready 


Several Insurance Men Prominent for vote of both Houses. 


In N. 





Assembly 200—Makes certain changes 

° ° a PN in act regulating insurance companies, 

]. Legislative Activities particularly with reference to reports 
filed with State Tax Commissioner. In- 

troduced by Eber, and now in the House 


Insurance interests are well represent- \ssembly. Other insurance men now : : : sy 
ed in the current session of the New prominent in legislative activities at Banking and Insurance Commission. , 
Jersey Legislature, y promi- ‘Trenton include Assemblyman Howard . Assembly 247—Provides ee OF foreign 
nent insurance met ( egislative 1B. Hancock, Cumberland Republican, di- !"SUrance companies, other than life, to 
ats and controlling key c mmittees. rector of the Farmers’ Mutual of Bridge- be = preceding agen yen ‘ business, 
\ powerful force in state senate activ- ton; Assemblyman Edgar Williamson, except reinsurance, and less the amount 


ities is Senator Whinant Van 


Winkle, Jr., Essex Republican, affiliated with the of premiums returned on_ policies can- 


Bergen County Republican, w! ho 1S ——. real estate and mortgage department of celled during the year. Introduced by 
president and director of the Commercial the Firemen’s of Newark; Horace R. Eber, and now in the House Banking 
Casualty of Newark, and vice ~preside nt Bogle, Bergen Republican, engaged in and Insurance Committee. 

and secretary of the Metropolitan Casu- real estate and insurance at RR Ward a ee 

alty Re-elected last Fall to a second and Assemblyman William R. War 

three-year Senat term, Mr. Van Win- Mercer Democrat, representative in ? EDWARD L. PETTIS DIES 

kle is even more influential the legis- Trenton of the Loyalty Group, special- Edward L. Pettis, 65 years old, veteran 
lature this year than in the past. Serv- izing in disability insurance. insurance man, died in Buffalo, N. Y., 
ing as chairman of the Senate banking Proposed legislation of interest to the recently, For fourteen years he served 
and insurance committee, as well as in insurance field now pending before the as a special agent for the Home of New 
several other major assignments, he wil! New Jersey legislature includes the fol- York, retiring six years ago. He spent 
have much to say regarding the fate of lowing bills: forty-five years in the insurance field. 


pending insurance bills. 


Assemblyman Herbert H. Eb 


Assembly 50—Repeals capital stock and 
r, Essex accumulated surplus tax of fire insur- 


County Republican, who is engaged in ance companies and stock insurance com- DIVIDEND BY C. & R. 

the insurance business as president of panies, other than life insurance compa- Corroon & Reynolds Corp. has de- 
Herbert H. Eber Co., Newark, is chair- nies. Introduced by Assemblyman Eber, clared a dividend of $1.50 a share on 
man of the House insurance committee. and now ready for vote of both Houses. account of accumulations on the 6% 
He has served two previous terms in the Assembly 51—Imposes tax on invest- preferred stock. 
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WILL VOTE ON MUTUALS 


New Jersey Special Agents to Consider 
Decision Barring Agents Writing 
for Such Carriers 
The New Jersey Special Agents As- 
sociation will meet April 4 at the Robert 
Treat Hotel, Newark, at 6:30 p. m. At 
the last meeting it was decided to have 
the membership refuse to do business 
with any agent representing a mutual 
company, Before such a resolution can 
be finally adopted it must be voted on at 
the following meeting. Therefore a good 
attendance at the April 4 meeting is 
urgently requested. At that meeting Dr. 
Reuben W. Warner will speak on scien- 
tific crime prevention. He is a chemist 

for the City of Newark. 





Warns Against Business 


With Unlicensed Agents 


The Ontario Insurance Superintendent, 
Hartley D. MecNairn, has issued a cir- 
cular to companies operating in Ontario 
warning them against paying commis- 
sions to unlicensed persons for placing 
or negotiz iting insurance on property or 
interests in Ontario. He cites incidents 
where an insurance agency corporation, 
the head office of which is in Manitoba, 
acting as general agent for several com- 
panies, appointed a number of sub-agents 
in Ontario and accepted from these sub- 
agents insurance on property o- risks in 
Ontario, such business being place by 
the general agent with licensed insur- 
ers. The general agent, though not li- 
censed by the Ontario Department, was 
paid or allowed an overridin: commis- 
sion on the business so written and in 
two instances the sub-agents were not 
licensed by the Department to act as 
egents. 

“The local crown attorney was con- 
sulted and the two unlicensed resident 
agents have been convicted an: fined,” 
states Mr. McNairn. “The D partment 
is not in a position to take s‘milar action 
against the general agent, but suitable 
disciplinary action against the compa- 
nies interested in the agency will be 
taken in due course.” 


Richard I. Kastner Dies; 
Corroon & Reynolds Sec’y 


A requiem mass was sung Monday 
morning at St. Agnes Church, Rockville 
Centre, L. I., for Richard J. Kastner, 
43 years old, secretary of the Southern 
department of Corroon & Reynolds, Inc., 
who died last Thursday at Mount Sinai 
Hospital in New York where he had 
been confined for the last five weeks. 
Death was due to heart trouble. Mr. 
Kastner had been associated with Cor- 
roon & Reynolds for fifteen years and 
had served as secretary for nine years. 

Early in his insurance career Mr 
Kastner had been a supervisor in the 
Southern department of the Svea and 
the Hudson. Later he traveled the Texas 
field for the Crum & Forster companies 
before joining Corroon & Reynolds as a 
general underwriter. Because of ill health 
he had not been active for the last year. 
He had many friends among company 
home office executives, fieldmen and lo- 
cal agents and brokers, 


NEW BALTIMORE AGENCY 


Jefferies Brinton & Co., Inc, has been 
organized in Baltimore by Jefferies Brin- 
ton to conduct a general insurance agen- 
cy. Offices have been opened at 509 
Maryland Trust Building. American 
Policyholders’ Insurance Co. is being 
represented by the new organization 
Mr. Brinton formerly was connected with 
Carr & Brinton, Inc., Baltimore. 


BROKERS’ LICENSE BILL 

Two bills advocated by certain New 
York City brokers are before Governor 
Lehman. One of them authorizes the 
Superintendent of Insurance to require 
information of an association or corpora- 
tion seeking a broker’s license to deter- 
mine if the license is sought to evade 
the provisions of the rebating section. 
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Upper row, I. to r.: William Hartog, Kenneth Dadswell, Albert Daw, William 
Wilson, William Maige. Center row, l. to r.: William Lavelle, Charles Bergstrom, 
Frederick Ahrens (manager), John Larsen, Howard Anderson. Lower row, I. to r.: 


Herbert Kramer, Michael Weiss. 


Through the kindness of President William Maige, Kenneth Dadswell, Her- 
Harold V. Smith of the Home the vic- bert Kramer and Frederick Ahrens 
torious Home backetball team, cham- (manager). 
pions of the Insurance Basketball League Then, too, the Home team won a leg 


which were represented with players on 
the team were also present. 

The record for the Home team in the 
Insurance League is as follows: Home 
31, Crum & Forster 26; Home 55, Mc- 
Gee 31; Home 48, Insurance Co. of North 
America 44; Home 44, Royal 29; Home 
43, McGee 25; Home 35, Insurance Co. 
of North America 23; Home 51, Crum & 
Forster 38; and Home 35, Royal 30, 
thereby going through the 1938 season 
without a defeat. 


ILLINOIS MEMBERSHIP DRIVE 

With a determination to bring its 
membership to the highest point in its 
history the Illinois Association of In- 
surance Agents was prepared last week 
to launch its annual drive. Wade Fetzer, 
Jr., vice-president of W. A. Alexander 
& Co., Chicago, who is chairman of the 
campaign, has broadcast to all agents in 
the state a bulletin setting forth the b n- 
efits of affiliation with a trade associa- 
tion. 

Division chairmen are announced as 
James J. Beatt’e, Rockford; Hartley E. 
Rardin, Woodstock; W. Herbert Stew- 
art, Chicago; Charles J. Montgomery, 
Rock Island; John M. French, Ottawa; 
Shirley E. Moisant, Kankakee; W. P. 
Brown, Peoria; Ruth M. Hefferman, 
Bloomington; N. M. Winters, Quincy; 
Casper H. Brown, Springfield; Harold 
Irish, Decatur; H. H. Monier, Cham- 
paign; William P. Morrisey, Alton; Tim 
E. Dowling, East St. Louis; R. G. Webb, 
Mount Vernon, and A. C. Roberts, Olney. 


F. D. SCHNEBBE ANNIVERSARY 
Fred D. Schnebbe, president of Fred 


: : > on the beautiful silver cup which was 
(New York), were entertained at a din- 


ner held at the Downtown Athletic Club. 
In recognition of their splendid record, 
the company presented each player with 
a gold basketball symbolical of the cham- 
pionship. The team consisted of the 
following players: John Larsen (captain), 
Howard Anderson, William Hartog, Al- 
bert Daw, Michael Weiss, William Wil- 
son, Charles Bergstrom, William Lavelle, 


presented to the League by Wilfred 
Kurth, chairman of the board of the 
Home in 1934. This cup has to be won 
three times before it becomes the per- 
manent possession of any company. In 
1934-35, William H. McGee & Co., Inc., 
and 1935-36 and 1936-37 the Royal-Liver- 
pool were the winners. 

In addition to the players, guests of 
the various departments of the company 


D. Schnebbe Co., brokers, 45 John Strect, 
New York City, is celebrating the tw«n- 
tv-fifth anniversary of the establishment 
of his own business. Educated at De- 
Witt Clinton High Schoo! and the Col- 
lege of the City of New York h* cntored 
insurance with A. H. Muller. Later h 
worked for R. A. Corroon & Co. for 
three years and in March, 1913, fo:med 
his own brokerage offic>. 
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Four Speakers Announced 
For General Agents’ Meet 


The American Association of Insu 
ance General Agents announces that four 
outside speakers will be on the program 
for the annual convention at Grove Park 
Inn, Asheville, N. C.. May 5-7. Thes« 
speakers are as follows: 

’ L. Jack Nelson, production man 
ager, United States Aviation Underwrit 
ers, New York City, on aviation insur 
ance; H. W. Schaefer, wice-president, 
National Association of Insurance Brok 
ers, New York City, on cooperation; 
Thomas G. Redden, Greensboro, N. C., 
president, North Carolina Association ot 
Insurance Agents, on suggestions from a 
local agent, and Donald C. Hancock, 
Elam & Funston, Richmond, Va., on 
work of the Business Development Office 


BALTIMORE LOSSES HIZHER 


Losses by fire in Baltimore during 
1937 were more than $378,000 higher 
than in the previous year. They t 


taled $1,322.421 while in 1936 they were 
$943.967. Detailed figures showing the 
activities of the five Salvage Corps com- 
pinies have been compiled by Edward H 
Warr, chief of the corps, and will be 
embodied in a report to be issued later 
The total of 10,138 fires reported during 
the year included an increased number 
for which extra alarms were sounded 
The tetal of the extra-alarm blazes ex- 
cecded fifty and several of the largest 
occurred in the do--ntown section within 


a comparatively short period. Officials 
are of the cpinion that some of these 
weve due to ineendiarism In order to 
ce mbat arson in the city a new Arson 


Rureau has been created. 


CARR ELECTED PRESIDENT 

H. Eldridge Carr of Sabin L. Carr, 
Inc.. has been elected president of the 
Bellingham (\Wash.) Insurance Agents 
\ssociation. Other officers elected aré 
Oscar Myhve. vice-president; Frank N 
Be'lineer, seerctary-treasurer. 











U. S. Government Bonds 


First Mortgage Loans 
Real Estate 


(not over 90 days) 


80 John Street 











All other Bonds and Stocks 


Fire Reinsurance 


SKANDINAVIA 


INSURANCE COMPANY, LTD. 


UNITED STATES BRANCH 


Statement December 31, 1937 


ASSETS 


Cash in Banks and Trust Companies 


$ 117,456.95 
1,225,318.44 
200,000.00 
284,800.00 
179,750.00 
11,724.62 


40,270.22 


$2,059,320.23 


LIABILITIES 


Reserve for Unearned Premiums 
Reserve for Losses 
Reserve for all Other Liabilities 


STATUTORY DEPOSIT 
SURPLUS 


SURPLUS TO POLICYHOLDERS 


Securities carried at $305,226.86 in the above statement are deposited as required by law. 


REINSURERS UNDERWRITING CORPORATION 
United States Manager 


Sumner Ballard, President 


F. Kortenbeutel, Vice-President and Secretary 
A. Geberth, Vice-President and Secretary 


H. A. Siemon, Vice-President and Secretary 


New York, N. Y. 


$ 819,154.63 
140,600.55 
75,000.00 


$1,034,755.18 


$200,000.00 
824,565.05 


1,024,565.05 


$2,059,320.23 
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Personalities Along William Street 


For the past two years the historical background 
William Street, 
“William Street,” 
human interest sketches have attracted widespread 
call merited attention to the achievements of these 
ranizations, which in many instances have been pioneers in New York’s 
Widespre ad regret was expressed early this year when the 
i, but so as to give wider circulation to person- 


agency and brokerage offices along 
in the little publication known as 

tional Surety Corp. These 
interest as they have served to 
producer org 
insurance fr aternity. 


publication of “William Street” ceased, 


and personalities in leading 
New York, have been featured 
published monthly by the Na- 


alities therein featured The Eastern Underwriter will from time to time reproduce 


facts about their 
articles: 


the inte resting 
Street” original 


Johnson & Higgins 
Johnson & 


known to everybody 


Higgins, whose name is 


active in insurance, 
is spoken of as the oldest brokerage 
house in the United States but that point 
appears not to be established definitely. 
However, it is immaterial. The firm is at 
least one of the oldest in this country. It 
business in 1845 as average ad- 
juster and was located at 90 Wall Street 
when that thoroughfare was the center 
of the insurance business in the United 
States. At that time many of the insur- 
ance offices were in basements, 

The present name of the firm has been 
unchanged since 1854. Just when John- 
son & Higgins entered the brokerage 
field is not known positively but it ap- 
pears to have been in the early 50’s At 
any rate the idea that insurance could be 
serviced better by means of a brokerage 
arrangement seems to have originated 
with this firm. First operating principal- 
ly as a marine insurance office, fire in- 
surance was added in the early 80’s and 
now practically every kind of insurance 
is handled and a foremost position has 
been attained among insurance offices. In 
1899 the business was incorporated and 
it is now equipped to render every ad- 
vice and assistance that its clients may 
require in connection with their insur- 
ance, W. H. LaBoyteaux is president. 


Schiff-Terhune & Co. 


Schiff-Terhune & Co., Inc., has been 
in business almost thirty-eight years and 
has become one of the outstanding brok- 
erage offices in New York. The firm is 
now located at 99 John Street. It was 
begun by S. Schiff at 165 Broadway and 
later obtained larger offices at 80 Maiden 
Lane. Soon after starting in business 
Mr. Schiff formed a partnership with T. 
B. M. Terhune. In 1904 Mr. Schiff’s 
son, William, entered the office and an- 
other son, Herbert, did so shortly after. 
Everything possible was done to place 
the office on a thorough service basis to 
handle both large and small business, In 
1920 the firm leased the entire building 
at 85 Maiden Lane and by 1933 those 
quarters became inadequate and others 
were obtained at 99 John Street. Al- 
though S. Schiff maintains an active in- 
terest in the business, William Schiff is 
president of the corporation and John 
C, Griffin, Jr., is executive vice-president. 

William Schiff has been one of the 
leaders in the Insurance Brokers Asso- 
ciation of New York and was its presi- 
dent from 1932 to 1934. He was the 
guiding spirit in organizing the National 
Association of Insurance Brokers and 
was its first president. He is a major in 
the Officers Reserve, United States 
Army. His brother, Herbert, was killed 
in the World War. In his memory the 


began 


careers, 


A few follow, condensed from “William 
Herbert Schiff Memorial Trophy is 
awarded annually to the outstanding 


naval aviation squadron. Presentation of 
the trophy is made by the President of 
the United States, 


Pate & Robb 


A little more than sixty years ago 
William C. Pate began business in New 
York as a broker specializing in marine 
insurance. He had a small office in the 
old Kinney Building at 79-83 Cedar 
Street. In a very short time he extended 
his field to practically all lines of insur- 
ance. The business grew so _ rapidly 
that in less than two years a partner- 
ship was formed with Alexander Robb 
who was a credit manager at that time. 
Thus the firm Pate & Robb came into 
being. It has since become a national 
insurance institution of the highest class. 

Early in its career this firm became 
specialists in insurance on_ tobacco. 
Rapid growth made it necessary for 
Pate & Robb to change location several 
times in order to get the amount of 
office space required. Now the firm is 
located at 90 John Street. 

In 1901 Carlton Overton Pate, elder 
son of the founder, joined the firm after 
graduation from Cornell as a mechanical 
engineer. He is treasurer of the Insur- 
ance Brokers Association of New York 
and resides in Greenwich, Conn. In 
1905 William Schuyler Pate, brother of 
Carlton O., entered the office shortly 
after graduation from Princeton. He 
lives at Pine Orchard in the Summer 
and spends considerable time yachting. 
His brother leans more to golf for 
recreation, 

Paul McCulloch is chief of the firm’s 
engineering staff and A. R. Quinn is 
office manager. 





GEORGE DUFFY DIES AT 78 


George Duffy, 78, who retired from 
active business affairs five years ago 
when the insurance firm of which he 
was a partner, died last Saturday at 
his home in Chicago following an ill- 
ness of several months; 


HARTFORD NATIONAL 
NORTH AMERICA U 


Service Since 1893 


COMPLETE 
FACILITIES 


a of mie 
Capital General Agent 


TO COVER ALL NEW JERSEY 
A. W. Marshall & Co., in Business Fif- 
teen Years, Writes Fire, Casualty 
and Life Insurance 
Harold Warner, United States mana- 
ger, Royal-Liverpool Groups, has an- 
nounced the appointment of A. W. Mar- 
shall & Co. of Newark, N. J., as general 





agents of the Capital Fire of California, 
entire 


a member of the group, for the 


A. W. MARSHALL 


State of New Jersey. This appointment, 
embracing the writing of fire, automobile, 
inland marine and allied lines, affords 
complete general agency facilities for the 
A. W. Marshall organization. The Capi- 
tal Fire recently entered New Jersey. 

The Marshall agency, headed by A. W. 
Marshall, is rounding out fifteen years 
of consistent and successful growth, and 
has today a well departmentalized office 
staff and a large number of sub-agents 
throughout New Jersey. It writes life, 
fire and casualty lines and represents 
seven fire and three casualty companies. 
Associated with Mr. Marshall, who comes 
of an old insurance family, are his broth- 
er, Herbert, who runs the life insurance 
department. representing the Berkshire 
Life as general agents; Everctt Coe, 
agency superintendent; Kenneth Felter, 
casualty department manager, and Har- 
old Brown, fire department manager. 

The agency has also appointed Joseph 
H. Martin as special agent to develop 
the south Jersey territory. 





REDUCE ESTATE RATES 


The Suburban Division of the New 
York Fire Insurance Rating Organiza- 
tion sent yesterday to companies and 
agents and registered brokers a list of 
properties affected by the adoption under 
date of March 15 of a rule that there- 
after the New York State uniform sched- 
ule for rating large area country and 
estate dwellings would be applied in sub- 
urban territory only to those dwellings 


FIREMAN’S FUND 
S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O’GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 
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APPOINTS JONES & WHITLOCK 





Hanover Fire Names Old-Established 
Office Inland Marine Country-Wide 
General Agents 
The Hanover Fire has appointed Jone, 
& Whitlock, Inc. 115 William Street 
New York City, one of the nation’s lead 
ing inland marine offices, as country 
wide inland marine general agents, ef- 
fective as of today, April 1. Both th 
agency and the Hanover are old-estab 
lished organizations in insurance, Jones 
& Whitlock having been formed in 184) 
and the Hanover in 1852. With asset 
in excess of $15,500,000 and policyhold 
ers’ surplus of more than $9,000,000 the 
Hanover represents an important addi 
tion to the Jones & Whitlock office, 
which has offices also in Chicago and 
Louisville, Ky., and does a big business 
in surplus lines and_ specialty risks. 
Jones & Whitlock, Inc. are United 
States inland marine managers also fo1 
the Insurance Co, of the State of Pa, 
Globe & Rutgers Fire and American 
Home Fire. C. A. Siebold is president 

of the office. 





ELLIS HEADS SQUARE CLUB 





George R. Miller Becomes First Vice- 
President and Chairman of Annual 
Dance Committee 


Harry G. Ellis, Jr., with the Mort- 
gage Corporation of New York, was 
elected president of the Insurance Square 
Club March 21 to succeed retiring Presi- 
dent Albert E. Mezey, By virtue of Mr. 
Mezey’s retirement as president, he auto- 
matically was elevated to the chairman- 
ship of the board. 

George R. Miller, Central Fire Agency, 
who served as second vice-president. was 
elected first vice-president, whose duties 
it will be to serve as chairman of the 
annual dance and entertainment and pub- 
licity committee. William C. Richard- 
son of F. F. Richardson, Inc., was elect- 
ed second vice-president and will serve 
as chairman of the regular entertainment 
and membership committees. George 
Graham and James S. Russell were re- 
elected treasurer and secretary respec- 
tively. 

The following were elected to serve 
on the board for three years: William H. 
Peterman, Claude E. Stearns, Michael 
Muller, Jay L. Hawthorne, William C. 
Richardson, John P. McGuinness. 





of fire resistive’ construction exceeding 
2,500 square feet in area and to dwell- 
ings not classified as fully protected 
that exceed 5,000 square feet in area, 
within enclosed walls. 

“The specific tariff rates applying to 
those dwellings which are no longer sub- 
ject to rating under the large area dwell- 
ing schedule,” Deputy Manager Geyer 
says, “identified in our county tariffs by 
the numbers listed on the following 
pages, are hereby withdrawn as of 
March 15, 1938, and each such dwelling 
now is subject to the appropriate ‘brick 
protected class,’ ‘frame protected class,’ 
or ‘unprotected (brick or frame) class’ 
dwelling minimum rate.” 


FINED BY N. Y. DEPARTMENT 

In approving fines of $3,000 against the 
Scottish Union & National, $500 against 
the Standard of New York, as well as 
$6,000 against Hall & Henshaw of New 
York City as agents of the Scottish 
Union & National, imposed for violations 
of the rating provisions of the insurance 
law, Insurance Superintendent Louis H. 
Pink says that it is usually customary to 
fine the agent and not the company 
However, “it is the Superintendent’s 
opinion,” said Mr. Pink, “that while the 
agency is guilty in the first instance, the 
company cannot shield itself from re- 
sponsibility when it knowingly permits 
violations of the rating law or the pay- 
ment of excess commissions to occur. If 
agents did not believe that their com- 
panies would ride along, they would not 
commit the violations. The most effective 
cure for violations of the rating law and 
excess commissions would be for the 
companies to let it be known that they 
will not tolerate it.” 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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Special Agent John 
Continental 


A. Wallberg of the 
has sent me the following 
story which has a place in selling: 
\ man with a eon f junk in his truck 
had given a ride toa tramp. 


When he ste pped for gas, the service 
attendant asked, “What ome you got in 
the truck?” The driver replied: “A pile 

f junk and a tramp.” 

\ little later other stop had to be 
made, this time for a red light. A by- 
stander on the curb yelled: “What have 
you got in the truck?” And again the 
man replied: “A pile of junk and a 
tramp.” 

They drove on Finally the tramp 
spok “I'd like to ask a favor,” he 
said, “Next time won’t you please men- 
tion me first ?” 

Even tramps are egotistical. Every 
person living is important to himself. 
He wants recognition. He likes the spot- 
light, even though he may deny that he 
does. This is a good story to remember 
before making a sales call or before sit- 


ting down to write a sales letter, or ad- 
vertisement. 
* * * 

A Fire Department Asks for Funds 

Another fieldman has sent me a copy 
of a letter sent out by the fire depart- 
ment of an up-state New York city to 
the agents in that territory, The present 
treasurer of the fire department, over 
whose signature the letter appears, did 
not make this letter up, but it was com- 
posed in all seriousness by a former fire 
department treasurer some years ago. 
Succeeding treasurers have dropped use 
of this letter but the present treasurer 
has resurrected it as a joke. The letter 
follows: 
‘Gentlemen: 

“Enclosed find blank report to this 
fire department, required under Chapter 
690 of the Laws of 1892 as amended. 

“This report, properly verified, with 
remittance to balance, must be in my 
hands by the first day of February fol- 
lowing the year accounted for in the 
report, or there will be all sorts of 
trouble. 

“Remittances must be in 
able at par at Lyons, N. 
stamps not wanted. Currency, 
or postal money orders or bank drafts 
are relished Checks on out-of-town 
banks will be dumped in the fire depart- 
ment waste basket 

“Remittances must be for 2% 
total premiums shown on the report, 
when the columns are properly added; 
don’t try to skin us out of the half 
cent; it won’t go. 

“When receipts are desired, enclose 
same properly made out for signature 
of the treasurer and enclose postage for 
their return, otherwise you will wait in 
vain for a voucher for your simoleons. 

“This fire department is strictly first 
class, but has no postage, exchange of 
expense fund. The treasurer works for 
nothing and boards himself, looking fo: 
his reward hereafter in a place where 
there are neither fire departments nor 
fire insurance agents—probably.” 

a * “ 


funds bank- 
¥ Postage 
express 


of the 


An Idiotic Invention 


One of the insurance journals recently 
carried the following story: 

“Patents granted last week by the 
United States Patent Office included a 
‘handcuff’ fire alarm box, designed to 
put a stop to false alarms, the inven- 
tion of Robert B. Longe of Dayto n, Ohio 
When this alarm is set off it automa- 


tically snaps a handcuff around the wrist 


of the person sending in the alarm. To 
get the handcuff off he must report to 
a fireman or to the fire station, the 


inventor points out. 
h'mself av ay’.” 

Of all the silly things proposed this 
is about the silliest. Just because a few 
morons turn in fire alarms the inventor 
would discourage honest and intelligent 
men from sending in alarms, as they also 
would be handcuffed for sending in real 
alarms. Of all the fool things I have 
read in the last twenty years this sug- 
gestion takes the prize. 


Thus he would ‘ give 


Drop at New York Pulled 
Down Feb. Building Total 


Volume of building permits 
heavily during February from the enlarged 
January and December totals. The decline 
was due entirely to the precipitous fall in 
permits in New York, which followed the 
adoption of a new building code in that 
city late in January. Permit values out- 
side of the metropolis were actually larger 
in February than in either of the two pre- 
ceding months. 

Permits issued at 215 cities of the United 
States during February called for an esti- 
mated expenditure of $54,065,213, accord- 
ing to Dun & Bradstreet, Inc. This was 
the smallest amount reported for any 
month since February, 1936, and contrasted 
with $146,866,125 in January, a decrease 
of 63.2%, while 37% under the February, 
1937, figure of $85,829,336. 

New York permits shrank to the lowest 
level since February, 1935. The February 
total was equal to only $6,085,752, as 
against $106,072,040 in January and $30,- 
606,510 in February last year, representing 
respective declines of 94.3% and 80.1% 

Outside of New York permits rose from 
$40,794,085 during January to $47,979,461 


dropped 
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in February, giving an increase of 17.6%. 
Compared with the corresponding 1937 fig- 
ure of $55,222,826, however, there was a 
loss of 13.1%. 

Comparisons by groups between Febru- 
ary and January, as well as between Feb- 
ruary this year and last, revealed ad- 

vances and declines evenly divided at four 
each. The largest drop from a year ago, 
of course, was registered by the Middle 
Atlantic States, followed by the East Cen- 
tral, Mountain and New England sections. 
The biggest gain was made by the South 
Atlantic group, with moderate increases 
reported in the South Central, Pacific and 
West Central regions. 





National Board Supplies 
Clean-Up Week Broadcast 


As Spring Clean-Up Week is “just 
around the corner” the National Board of 
Fire Underwriters has undertaken a new 
phase of the fire prevention program by 
offering a suggested radio interview to fire 
chiefs for use over their local stations. 
In order to blanket the entire country with 
the clean-up message the material was 
mailed to fire chiefs in approximately 400 
selected cities of 5,000 population and up. 

The broadcast opens with a ringing of a 
fire alarm and sounding of a siren to gain 
attention. Then the announcer introduces 
the fire chief and the Boy Scout, who 
proceeds to fire questions at the chief 
about Spring Clean-Up Week. 

At the conclusion the announcer says 
that the chief has a supply of a new 
leaflet telling how to avoid the dangers 
mentioned in the broadcast and many 
others and offers a copy to anyone making 
the request to fire headquarters in the 
town. This new folder for Spring Clean- 
Up Week is to be mailed to the chiefs 
in a few days and in time for distribution 
following the radio interview. 


Englishman Advertised Engine to 
Fight Fire or Sprinkle a Garden 


In the Museum of the City of New 
York there is an exhibit of miniature 
fire engine models numbering ten, show- 
ing development from the first pumper 
of 1731 to one of recent date. Some of 
these models are owned by the museum 
and others have been made a permanent 
the Insurance Company of 
America which has an unusually 
collection of fire department an- 
tiques, According to an article on the 
museum exhibit, published in the New 
York Sun, the New York City Council 
in 1730 became discouraged by the in- 
adequate bucket brigade, the sole method 
of fire fighting at that time, and de- 
cided to order from England two of the 
six water engines advertised by Richard 
Newsham of Cloth Fair, London. New- 
sham issued a broadside in 1725 de- 
scribing six variant sizes of engines he 
had for sale, stating he “makes the most 
useful and convenient Engines for 
quenching Fires, which carry a constant 
Stream with great Force, and yet, at 
Pleasure will water Gardens like small 


loan by 
North 
fine 


Rain. The largest size will go through 
any Passage one Yard wide, in com- 
pleat working Order, without taking off, 
or putting on, anything ; which is not 
to be parallel’ d by any other Sort what- 
soever. 

On December 6, 1731, the following 
notice appeared in a New York news- 
paper: “The fire engines which arrived, 
November 27, the first in the city, are 
this day for the first time put to use at 
a fire, which occurs at a Joyners House 
in this City, and which began in the 
Garret when the people were all asleep, 
and burnt violently. The fire was ex- 
tinguished after having burnt down that 
house and damaged the next.” 

Nevertheless, the fact that the engines 
prohibited the fire from spreading com- 
mended them highly to the City Council. 

The introduction of steam fire engines 
was delayed in New York a number of 
years because of opposition of the vol- 
unteer firemen. In the early nineteenth 
century David J. Hubbs invented a ve- 
hicle for the conveyance of hose. A 
model of an 1880 hook and ladder is 
shown. It was made at that date by a 
Mr. Kaiser of Seneca Falls, where these 
vehicles were manufactured. 
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“Finis” was written for the state court 
litigation involving the 162/3% rate in- 
crease put into effect by the fire insur- 
ance companies operating in Missouri on 
June 1, 1930, over the protest of the then 
State Superintendent of Insurance Joseph 
B. Thompson, late on March 24 when 
the companies agreed to accept as final 
the recent decision by the Missouri Su- 
preme Court en banc directing that all 
of the $1,786,000 of excess premiums that 
had been impounded by the Cole County 
Circuit Court should be returned to the 
policyholders, 

An agreement between the seventy- 
four companies interested in the state 
court case and the State of Missouri 
was filed with the Supreme Court. The 
new contract was very similar to the on- 
submitted to Judge Nike G. Sevier cf 
the Cole County Circuit Court on March 
5, last, but in it the companies went a 
step farther than heretofore, inasmuch 
as for the first time the stipulation rec- 
ognizes the legal right of the State 
Superintendent of Insurance for Mis- 
souri to pass upon and litigate insurance 
rates. 

The signatures to the new contract 
were those of Governor Lloyd C. Stark, 
State Superintendent of Insurance 
George A. S. Robertson, Attorney Gen- 
eral Roy McKittrick and Assistant At- 
torney General Drake Watson for the 
state and the Kansas City, Mo., law firm 
of E. R. Morrison, James E. Nugent 
and Homer H. Berger for the com- 
panies. 

As its part of the peace pact the State 
of Missouri agreed to withdraw the mo- 
tions filed with the Cole County Circuit 
Court by Former Attorney General John 
T. Barker and Floyd E. Jacobs, special 
counsel for the Insurance Department, 
seeking to charge the companies interest 
on the impounded premiums and to com- 
pel them to restore the approximately 
$135,000 that Circuit Judge Sevier has 
allowed to be paid out in fees and ex- 
penses of Circuit Clerk Guy M. Sone 
and his special attorney, T. S. Mosby, 
for handling the funds, 

Appeals are pending in the Supreme 
Court from the orders of Judge Sevier 





McCord Finds Insurance 


Filled With Inspiration 


President L. P. McCord of the Florida 
Insurance Agents Association, while in 
Lakeland to meet with the local board, 
was inclined to take an optimistic view of 
the insurance man’s lot. He commented 
to a friend: “We sometimes get our 
minds so set on the problems and diffi- 
culties of the insurance business that we 
are likely to feel that it has more than 
its share. But suppose we turn the pic- 
ture around and ask what’s right with 
insurance, and take an honest and fair 
inventory of this business in which we 
are engaged. In so doing we find there 
are many more things to commend than 
to condemn.” 

This agency leader gets a lot of fun out 
of his calling. “As salesmen we never 
crow stale, for the picture is changing 
every day,” he pointed out. “The com- 
panies are continually making improve- 
iments in policies. We are proud to belong 

a group of men, and to represent in 

surance an institution, that is capable of 
surmounting difficulties and solving prob- 
ms. Any agent who does not keep 

reast of the times by study, reading 
ipers of his business and_ participating 
his organizations is not getting all that 
coming to him. He is going along with 
lf a loaf when he might have a whole 
if. It is a great, interesting and thrill- 
x business.” 





PARIS REINSURANCE MAN HERE 
Col. Le Blane of Le Blane & Co., re- 
surance firm of Paris, France, was a 
w York City visitor recently. 


With the completion of the $250,000 


Gate International Exposition, a score Sition; Thomas E 


Mosby. : . clusive tests on Treasure Island that 
Under the terms of the stipulation 


filed on March 24 the companies agreed the fire fighting facilities of the $50,000,- cific. 


to relinquish all their rights to the im- 000 World’s Fair of the West are en- The high pressure 
pounded premiums and gave their con-_ tirely adequate. plete circulating one, 
sent to the distribution of all the funds Among those who attended the recent quirements of the 


to the policyholders. The companies 
further agreed not to ask the United : : aghes 
States Supreme Court to set aside the H. Lee, chief of the division of water 


tests on Treasure Island were Charles [ire Underwrites 





Installation of detector 
proximately 172 circuits of 
state court decision nor to institute supply of the exposition; Alexander matic Fire Alarm, 
separate proceedings in the Federal Field, president of Johnson & Higgins buildings constructed by 
courts. of California; R. L. Rowley, fire protec- is practically completed 
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Established in San Francisco to care for the fire insurance 
needs of a pioneer community, Fireman’s Fund—now grown 
to a giant of financial strength and with four sturdy run- 
ning mates writing all forms of insurance except life— 
reaches its seventy-fifth milestone on May 6, 1938. 
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Austin F. Grab 25 Years 
With Rochester Agency 

HEADS JOHNSTON AGENCY, INC. 

Associates Plan Stese in His Honor 


April 8, His 47th Birthday; Com- 


pany Executives Invit 





Austin F. Grab, president, James John- 
ston agency of Rochester, N. Y., will 
celebrate on April 7 his twenty-fifth an- 
niversary with that agency and the fol 


lowing day will be his forty-seventh 
birthday. In recognition of both mile- 
stones a dinner is being given in his 
honor by members of the agency the 


evening of April 8 Among the notables 
invited are Richard F. Van _ Vranken, 
vice-president of the Home of New York, 
and former Vice-President Frank E 
Burke of that company, who as an up- 
state special agent years ago had his 
desk in the Johnston agency. The agen- 
cy has represented the Home for the 
past twenty-five years, Also invited are 
I. W. Wood and James Hall, respectively 
manager and assistant manager in Roch- 
ester for the American Surety. The 
agency has represented that company 
since 1880. 

Mr. Grab joined the James Johnston 
agency in 1913 and five years later he 
was made its secretary. Upon the death 
of George W. Colburn in October, 193, 
he was elected president. He has con- 
tinuously been a strong factor in the up- 
state agency fraternity and, possessed of 
a splendid personality, he has won many 
friends both in the business and in the 
community. His chief interest outside 
of insurance is in musical circles of 
Rochester. An accomplished musician, 
he is dean of the Rochester chapter of 


the ‘American Guild of Organists; choir 
master and organist of the St Matthews 
Evangelical Lutheran Church of that 
city, and organist for several Masonic 


lodges. He plays golf for exercise, excels 
in ping pong. 

One of his associates told The Eastern 
Underwriter this week: “We who work 
with him are happy in the knowledge 
that our association is on the basis of 
the highest esteem and friendship.” 


NEW ENGLAND MERGER VOTED 





Exchange to Consolidate With New Rat- 
ing Association; Boston and Provi- 
dence Boards Next 
England Insurance Exchange 
with the New 
Rating Asso- 


The New 
voted last Friday to merge 
England Fire Insurance 


ciation. Transfer of assets, equipment 
and personnel of the exchange to the 
new association will not be difficult. 
Ralph Sweetland, secretary of the Ex- 


change, is manager of the new associa- 
tion. 

A basis of settlement appears to have 
been reached in connection with unifica- 
tion of fire rating activities in New Eng- 
land so that a new arrangement may be 
made operative by May 1. A meeting 
was held March 29 of nearly all the gov- 
erning board of the New England Fire 


Insurance Rating Association with the 
3oston Board committee. The new rat- 
ing organization is to cover all of New 


England except New Hampshir« 

After the conference it appeared that 
company and board members were rea- 
sonably satisfied with the arrangements 
made thus far. Some minor technical 
and legal matters remain to be handled 
in sub-committee. Consolidation of rat- 
ing functions has been determined in its 
main features. The remaining details 
may require a month to complete. 


NOBLE COMPLETES 25 YEARS 

Alden C. Noble, board chairman, Mer- 
chants Fire Assurance of New York 
City, was the guest of officers and three 
company staff members at a golf party 
given last week in Asbury Park in ob- 
servance of Mr. Noble’s twenty-fifth an- 
niversary with the company. The com- 
pany officers gave him a banjo clock 
made in Vermont in 1818. The office staff 
cave him a complete desk set and a 
scroll signed by all of them. 
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Stevens Premium Financing Plan 


Is Now Ready for Use by Banks 


With close to 200 fire and casualty in- 
surance companies thus far having de- 
clared their endorsement of the premium 
financing system for local banks as origi- 
nated by Allan C. Stevens, local agent of 
White Plains, N. Y., the system is now 
ready to be put in operation by local 
banks. There was delay in launching the 
system, Mr. Stevens states, purposely to 
allow insurance companies time for fur- 
ther consideration of it. 

The companies have confirmed in writ- 
ing that they will cooperate with the 
Stevens system and will recognize and 
honor a subscribing bank’s assignment of 
return premiums and unearned premi- 
ums in the event of default, also losses 
payable to the insured named in their 
policies if by their payment they reduce 
or void the unearned premium. 

To date 132 fire and casualty compan- 
ies have filed with the Peoples National 
Bank & Trust Co. of White Plains, 
N. Y., a required uniform letter. That 
bank will issue a certified copy of the 
letter to all banks subscribing to the 
system together with the names and ad- 
dresses of the companies that have filed 
with it. ; 

A number of companies are now ad- 
vising their agents and fieldmen of their 


endorsement of the system, explaining 
the steps necessary to make use of it. 

Mr. Stevens says that about twenty- 
five additional companies have indicated 
their intention to file the Peoples Bank 
letter, and adds that an equal number of 
companies have shown an interest in the 
system but have not yet definitely com- 
mitted themselves. 

Thus far thirteen companies, principal- 
ly casualty companies, have filed a spe- 
cial letter with Mr. Stevens drafted by 
a premium finance committee of the cas- 
ualty companies. In substance those 
companies agree to cooperate with banks 
provided there is attached to each policy 
so financed a uniform finance endorse- 
ment. Those companies are the Aetna 
Casualty & Surety, American Surety, 
Automobile of Hartford, Columbia Cas- 
ualty, London Guarantee & Accident, 
Maryland Casualty, New York Casualty, 
Norwich Union Indemnity, Ocean Acci- 
dent & Guarantee, Phoenix Indemnity, 
Standard Accident, Standard Fire of 
Hartford and Sun Indemnity. 

Several other companies without writ- 
ing the blanket letters have declared 
their willingness to recognize and honor 
in each individual case a bank’s assign- 
ment of a return or unearned premium in 
the event of a default, also losses payable 
to the named insured which reduce or 
void the unearned premium. 





F. F. Buell 


(Continued from Page 16) 


for the Agricultural, traveling all of New 
England, New York and northern Penn- 
sylvania. When the late George Shaw 
was appointed special agent for New 
England in the latter part of 1894 Mr. 
3uell had time to assist in special work 
in other sections and gave great help to 
Hiram Barnum, then superintendent of 
agencies. He had much to do with the 
appointment of two outstanding Agricul- 
tural general agents, Edward Brown & 
Sons of San Francisco for the West 
Coast, in 1897, and K, William Schuch- 
man of Pittsburgh in November, 1896. 

Mr. Buell covered New York State 
alone for the Agricultural until 1909, a 
territory now serviced by six fieldmen. 
Many present agents of the company 
date their connection to contacts with 
Mr. Buell. In 1920 he was given the title 
of state agent and later that of general 
agent. Following an illness about 1927 
he did not travel extensively any longer 
but still kept contacts with his friends 
and business associates. 

From 1894 until his death Mr. Buell 
was a member of the Underwriters As- 
sociation of New York State and served 
as a member of the executive committee 
for seven years prior to his election as 
president in 1904. He was also treasurer 
at one time of the Troy Board of Under- 
writers. 

A student of the history of Troy, he 
had an interesting collection of early 
newspapers published in that city, some 
of them dating back to 1805. 


Tribute From E. H. Hornbostel 


A few years ago E. H. Hornbostel, 
New York state agent of the Firemen’s 
of Newark and author of Tales of the 
Road in The Eastern Underwriter, wrote 
the following tribute to Mr. Buell: 

“T visited Fred Buell, the grand old 
man of the field forces of New York 
State, while at Troy. And we reviewed 
with the help of his many carefully kept 
agency records the history of the local 
business in New York for the last forty 
years. ... 

“You may see photographs of him all 
over New York State in agents’ offices, 
and as I go around I am often asked 
by men who have not seen him in a long 
time, ‘How is Fred, and when did you 
see him last ?’ 

“My friendship with Fred has given 


me entree into many offices in New 
York State. He has one of the finest 
records for square dealing and straight 
shooting in the state, and the Agricul- 
tural has benefited tremendously by his 
connection with them, and they, more- 
over, appreciate his work fully.” 





California Plan 


(Continued from Page 1) 


acquisition cost, all of which would result in 
increasing the flow of desirable business and 
improving agency morale, this company hereby 
subscribes to this Declaration of Guiding Prin- 
ciples as a declaration of the policy of this 
company in the conduct of its business in the 
State of California. 

1. To make immediately an earnest effort to 
improve the methods of selecting producers 
with the thought in mind that quality is more 
desirable than quantity; to review the pro- 
duction of all newly appointed producers at 
the conclusion of their first six contract months 
and thereafter to withdraw all such appoint- 
ments where the business sold is inadequate in 
the opinion of the company. 

2. To refuse to appoint as a producer, or 
to continue as a producer, or to accept business 
from, any person whose principal purpose in 
being licensed is for the writing of insurance 
upon his own property or risks, or on the prop- 
erty or risks of a relative, friend, associate or 
employer. 

3. To refuse to appoint as a producer, or to 
continue as a producer, or to accept business 
from, any firm or corporation whose principal 
purpose in being licensed is for the writing of 
insurance upon its own property or risks, or on 
the property or risks of a member, employee, 
officer or director. 

4. To refuse to appoint and to refuse to ac- 
cept business from any part-time producer in 
any urban center; to notify immediately all 
part-time producers in urban centers who are 
now appointed, or from whom business is now 
being accepted, that they shall have up to and 
including December 31, 1937, within which to 
become a full-time producer; to withdraw the 
appointments of and thereafter to refuse to 
accept business from all part-time producers in 
urban centers who have not become full-time 
producers on or before said date, save and ex- 
cept that any part-time producers who have 
been established for a period of not less than 
five years and who have continued to render 
meritorious services may thereafter continue in 
that capacity if in the opinion of the company 
the circumstances surrounding such part-time 
producer justify such continuance. 

5. To review periodically the production of 


all producers and to withdraw all appointments 
when the business sold is inadequate in the 
opinion of the company. 

6. To refuse to appoint as a producer or tc 
continue as a producer, or to accept business 
from, any person, firm or corporation engaged 
in any financial business exerting the power of 
credit or when the earnings of any such pro 
ducer accrue or will accrue, directly or in- 
directly, to any such person, firm or corpora- 
tion in all instances where such person, firm 
or corporation was not engaged in the insur- 
ance business prior to March 1, 1926, and 
where competent agencies unattached to any 
such person, firm or corporation are supplying 
or are capable of supplying the insurance needs 
of the community and where the population 
and locality of the community justify the ex- 
istence of such competent unattached agencies. 
7. To request the Insurance Commissione: 
of the State of California to cancel immediately 
the licenses of all producers who, to the knowl- 
edge of the company, has committed any of the 
acts for which their licenses may be cancelled 
under provisions of the Insurance Code of this 
state. 

8. An urban center is defined to be a city 
or community of 2,500 persons or more accord 
ing to the last United States census, and shall 
be understood to include the territory within 
a radius of ten miles (more or less) from the 
boundary of such city or community and all 
natural population+centers adjoining such city 
or community. 

9. A part-time producer is defined to be one 
who, in addition to selling insurance or insur- 
ance and real estate, is engaged in business 
other than insurance and real estate in any of 
its branches, or one who is not engaged in any 
other business but who does not devote sub- 
stantially of his normal business time to the 
said business of selling insurance or insurance 
and real estate. 

10. A full-time producer is defined to be 
one who is not engaged in any business other 
than that of selling insurance, or insurance 
and real estate, and who devotes substantially 
all of his normal business time to such business. 

This Declaration of Guiding Principles is not 
intended to, nor shall the same be construed 
so as to impose any contractual or other obliga- 
tion upon this company but this Declaration is 
intended to declare the policy of this company 
in the conduct of its business in the State of 
California. 

Companies Signing 

Companies signing the agreement through 
their California officers, managers and general 
agents are the following: American Automo- 
bile, American Auto Fire, Northern of London, 
London & Scottish, North British & Mercan- 
tile group, Tokio, Union of Canton, Standard 
of New York, Home of New York fleet, Cale- 
donian, British & Foreign, Pearl-American 
group, Corroon & Reynolds group, Fire Asso- 
ciation group, Commercial Union group, Se- 
curity of New Haven group, Columbia Fire, 
Farmers Fire, Reliable, Accident & Casualty, 
Fidelity & Deposit, Aetna Life group, Detroit 
Fire & Marine, Northwestern Fire & Marine, 
Fireman’s Fund group, General of Trieste, Eagle 
Indemnity, Union Marine & General, Fidelity 
& Casualty, Federal Union, Eagle Fire of N. 
Y., Home of Hawaii, Norwich Union, Norwich 
Union Indemnity, Twin City Fire, Western 
Assurance, Associated Fire & Marine, Associat- 
ed Indemnity. 

Also American Union, Scottish Union & Na- 
tional, New Amsterdam Casualty, United States 
Fidelity & Guaranty, London & Lancashire 
group, Glens Falls group, Great American In- 
demnity, American Fire, American Indemnity, 
Commercial Standard, Employers Casualty, 
General of Seattle, General Casualty, National 
Automobile, New Century Casualty, New Jer- 
sey, Pacific Fire, Fidelity & Guaranty Fire, 
North River, United States Fire, Richmond, 
St. Louis Fire & Marine, Trinity Universal, 
Hartford Fire, Hartford A. & I., Insurance 
Co. of North America group, Massachusetts 
Bonding, St. Paul group, First National of 
America, United Pacific, Merchants Fire of 
N. Y., Insurance Co. of State of Pa., Standard 
Marine, Sun Indemnity, Westchester, Lumber- 
men’s, Northern of New York, United States 
Casualty, Buffalo, Ohio Farmers, Caledonian- 
American, Netherlands, Sun Indemnity, Pacific 
Automobile, Maryland Casualty. 





HIRSCH GENERAL AGENT 
H. H. Hirsch has been named general 
agent in Georgia by the American Union, 
one of the Scottish Union group. He 
was formerly a special agent of the 
American of Newark in Georgia. 
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House of Lords Decision in the 
Case of Spanish Ship Cristina 


The decision of the House of Lords in 
the case of the Cristina ‘appears to have 
a decided interest for underwriters, says 
D. King-Page in the Liverpool Journal 
of Commerce. Briefly, the case concerned 
the validity of requisition by govern- 
ments when the vessels requisitioned are 
in waters outside the jurisdiction of the 
requisitioning state. The Spanish gov- 
ernment had issued a decree at Valencia 
requisitioning vessels, of which the Cris- 
tina was one. The owners of some of 
the vessels claimed that the decree did 
not apply to their vessels in British 
waters, and asked the English courts 
to adjudicate on the matter. 

In the lower courts, as well as in the 
House of Lords, it was held that the 
courts of Great Britain cannot, by inter- 
national law, entertain any legal process 
against a sovereign state and that they 
cannot interfere with any decree of re- 
quisition, even though the requisitioned 
vessels be in British waters. In conse- 
quence, such requisitioned vessels cannot 
be arrested in British ports for the pur- 
pose of securing them in the ownership 
of the persons from whom they are re- 
quisitioned. 

This, it would seem, means that if such 
vessels are insured against war risks, the 
underwriters might be liable presumably 
for a loss by a “restraint of princes,” or 
perhaps it would fall better under the 
term “seizure,” which is a larger term 
than “capture,” and which, according to 
Arnould, may be interpreted to embrace 
every act of taking forcible possession, 


either by lawful authority or by over- 
powering force. 

The question that appears to arise is 
whether requisition is taking forcible 
possession, Probably it is, because Ar- 
nould says “either by lawful authority 
or by overpowering force,” and requisi- 
tion is a taking by lawful authority; the 
House of Lords has held it to be such. 

A further question is what would be 
the case if a foreign ship, subject to a 
decree of requisition, remains in a neu- 
tral port in order to avoid seizure? Pre- 
sumably the requisitioning state could 
not take her by force. Would English 
law, which recognizes the validity of the 
decree, countenance the peaceful seizure 
of the vessel by officers of the requisi- 
tioning state? Would English law in- 
sist upon the handing over of the vessel 
by those in actual possession to the rep- 
resentatives of the requisitioning state, 
and supposing those in actual possession 
resisted the seizure of the ship with 
force, what then would be the position 
under English law ? 

These are theoretical questions, but 
they are none the less interesting, al- 
though I would not venture to offer an 
opinion on any one of them, I would, 
however, suggest that if it were possible 
for a requisitioned ship to remain in a 
neutral port immune from seizure by the 
requisitioning state, and remained im- 
mobilized because if she ventured out 
on to the high seas she would be liable 
to seizure, then there might be an ex- 
cellent case for arguing that the ship was 
lost to her owners by a “restraint of 
princes,” just as a ship that puts into 
port to avoid seizure is a loss from the 
same cause in certain circumstances. 





Agents Questions Answered 


The Fireman’s Fund answers agents’ 
questions on several different types of 
coverage in this month’s issue of the 
Record, the company’s publication. The 
questions and answers follow: 

Question: When may an automobile 
fire and theft policy be cancelled pro 
rata? 

Answer: (1) When insurance on an- 
other car is written in the same company 
within thirty days of date of cancellation, 
and (2) When a policy is written, with- 
out lapse of time, on the same automo- 
bile for a new owner. 


Question: If an assured cancels a 
policy and promises to insure another 
car within thirty days, may a pro rata 
return premium be paid to him? 

Answer: No. A short rate adjustment 
must be made and changed to pro rata 
if the promise is kept. 

_ Question: A five-passenger car tow- 
ing a trailer crashed into a light coupe 
traveling in the opposite direction, seri- 
ously injuring the driver of the coupe. 

\s the owner of the bigger car was to 
blame would his automobile liability pol- 
icy take care of the suit brought against 
him by the driver of the coupe? 

Answer: If the owner of the car at- 
tached to the trailer was covered by the 
standard automobile liability policy, and 
no similar insurance had been placed on 
the trailer, the policy on the automobile 
would be void. It makes no difference 
whether the car or the trailer caused the 
accident, the policy does not cover when 
an uninsured trailer is attached to the 
insured automobile. 


Personal Fur Floater 


Question: Must a stated depreciation 
¢ taken on a fur coat every year when 
personal fur floater is renewed ? 

_ Answer: On renewals a reasonable 
‘epreciation should be deducted; from 
‘0 to 25% depending on the kind of fur 
nd the wear it has had. Where an as- 
sured has had articles remodeled or re- 


paired, values may not depreciate. Such 
information should be submitted to the 
company. 

Question: Can the extended coverage 
endorsement be attached to an explosion 
policy to extend the coverage to various 
other hazards? 

Answer: The extended coverage (or 
supplemental contract) can be attached 
to a fire policy only. It extends the fire 
contract to cover additional hazards of 
windstorm, cyclone, tornado, hail, explo- 
sion, riot, riot attending a strike, aircraft, 
smoke and vehicle damage. (Hazards 
covered by the extended coverage vary 
in various states, and agents writing this 
form should find out just which hazards 
are included in their territory.) 


Question: How long before a wedding 
can a wedding presents floater be at- 
tached ? 

Answer: It can be written to attach 
at any reasonable time before the wed- 
ding, but cannot cover for a period of 
more than ninety days after the wedding. 


Question: A fire occurred in a frame 
building in a section where zoning and 
building ordinances prohibit frame con- 
struction. The owner is notified that he 
must raze the entire building and that 
any replacement must be of fire-resistive 
construction. Claim is made that the 
cost of demolition is direct loss and dam- 
age by fire and covered by fire insurance. 
Is this correct ? 

Answer: The standard fire policy does 
not cover such loss and damage, although 
in some states the courts have ruled 
otherwise. Contingent liability or demo- 
lition insurance is designed to cover loss 
or damage occasioned by the razing of 
the unburned portion of a building. when 
required by state or municipal law or 
ordinance. The placing of this form of 
insurance depends on local conditions, 
building and zoning laws and ordinances, 
and these should be studied before th> 
subject is discussed with a_ property 
owner. 
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— sound insurance protection of any 
kind, anywhere, arranged at home 


Our world-wide organization—insurance spe- 
cialists and claim-agents in principal cities on 
every continent—offers a unique service to 
holders of foreign properties and to travellers 
abroad. 


A policy with A. |. U. is a contract in English, 
subject to jurisdiction of American courts, guar- 
anteed by investments in the United States, 
payable in New York funds in New York, if 
desired. 


It is simplified coverage, that reduces costs, 
overcomes currency embargo difficulties, elimi- 
nates long distance negotiations and foreign 


No.1 of a Series interpreting 
the world-wide facilities of 
the A.J. U. organization. 


language misinterpretations. 












Brokers and agents! Bring your foreign 
insurance problems to us. We can save 
you time and trouble. As General 
Agents and Foreign Managers for a 
number of leading American Com- 
panies, we invite inquiries regarding 
all foreign risks. 








Except U. S. A. and Canada 


MERICAN INTERNATIONA 


UNDERWRITERS CORPORATION 
111 JOHN STREET 8£ekmon 3-7730 NEW YORK 


FIRE LIFE CASUALTY INLAND MARINE AUTOMOBILE 
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Ship Life Insurance As a Factor 
In Building Up Merchant Marine 


Combined System of This New Life Insurance With Ship 
Mortgage Banks and the Merchant Marine 
Act of 1936-1937 


By Dr. 


The continued European war danger 
makes it imperative for the United States 
to rely upon an adequate merchant ma- 
rine. This is not only a question of 
prestige or national defense, but above 
all a question of economic self-protec- 
tion of the nation. 

As Joseph P. Kennedy, the 
Ambassador to Great Britain, 
rectly realized, 85% of the 
merchant marine will be almost ready 
for the cemetery within five years, and 
America would at that time be unable 
to secure the necessary tonnage on the 
world market, or if at all, only at an 
exorbitant cost. So, if American ships 
are to compete successfully in the future, 
it becomes indispensable that the United 
States embark upon a comprehensive 
ship replacement program. 

That this is a sound national policy, 
was recognized by Congress in the pas- 
sage of the Merchant Marine Act, 1936, 
with amendment of 1937, which provides 
for the establishment and maintenance of 
an adequate merchant marine for Amer- 
ica to serve properly the needs of do- 
mestic and foreign commerce and for 
national defense. 

Ambassador Kennedy, as former chair- 
of the Maritime Commission, has 


present 
has cor- 
American 


man 
always stressed the fact that tardy pri- 
vate capital should avail itself of the 


opportunities afforded by the huge na- 


tional building program. Government 
subsidized action should only support 
and foster sane and natural economic 


development, and it seems to be of al- 
most equal importance to support Gov- 
ernment aid by attracting investment of 
private capital for the construction and 
tl of an efficient American 
merchant marine. 

Subsidies and Private Credit 

Two institutions seem destined to form 
a foundation to such constructive invest- 
ments: ship mortgage banks and ship- 
life insurance. 

The question to what extent the solu- 
tion of the problem lies in ship subsidies 
or private ship credit is closely connect- 
ed with the world tonnage problem asa 
whole. Excessive supply of world ton- 
nage decreases the cost of freight, and 
governmental subsidies can more and 
more increase the pressure on the price 
of tonnage. 


In this case technical and economic 
factors must bring about equalization. 
It is the task of private ship credit, in 


cooperation with ship building technique, 
to adjust the decaying American mer- 
chant marine to modern requirements. 
First of all the unprofitable tonnage must 
be eliminated and replaced by profitable 
ships 

Through this renaissance process the 
less efficient ships are replaced by tech- 
nically advanced, better qualified ships, 
the revenues derived from them are in- 
cre ased and thereby their entire economic 
basis is improved. 

In America, the subsidy plan included 
in the Merchant Marine Act of 1936 
should serve not only the complete trans- 
formation and replacement of the exist- 
ing merchant marine but also a consid- 
erable expansion of the mercantile fleet. 
A larger, more modern and more effi- 
cient merchant marine might be created 


Hans Heymann 


a a 
nations nnpor- 
overseas 


to correspond with the 
tance and the volume of its 
trade, 

For this purpose there will have to be 
cooperation between these five factors: 
Government, ship owner, ship builder, 
private credit institution and insurance. 

If, on the one side Government build- 
ing cost subsidies, and on the other side 
Government or private credits are not 
granted by America at the right time 
and in sufficient amounts, then the ship 
building contracts automatically migrate 
to other countries. 

In the shipping field the long-term 
credit must and will always prevail. The 
ship owner cannot repay large credits all 
at once, but only gradually from the 
revenues derived from his ships. There- 
fore the amortized mortgage, as granted 
by the European ship mortgage banks, 
appears to be the correct form of ship 
credit. 


Ship Mortgage Banks 


A ship mortgage bank, based on the 
joint security of all mortgages, fortified 
by share capital, surplus and reserves is 
the form most suitable for long-term 
ship credit. The large values invested 
in shipping are mobilized through the 
ship mortgage debentures and lead to- 


ward the private money market. Pri- 
vate capital, therefore, is attracted to all 
factors of the ship subsidy plan, gov- 


ernment, ship owner, ship builder and 
receives its proper share in this indis- 
pensable branch of the national capital 


structure. 

The loaning conditions of the Euro- 
pean ship mortgage banks can only be 
sketched in these articles but will be 
reproduced in full in my work on prop- 
erty-life insurance which is now in prep- 
aration. 

Loans are granted only on ships, ship 
parts and ships under construction, and, 
as a rule, are granted only as first 
mortgages. The loan shall not exceed 
60% of the value of the ship, etc. No 
loan is granted if the ship is not insured 
in accordance with the requirements of 
the, creditors and not until the owner of 
the ship has assigned his rights against 
the insurance company to the creditor. 
The same restrictions are applied to the 
loans on ships under construction. 

The limitation to 60% of the value serves 
to create a specially qualified pledge of 
the mortgage. But as the value of the ship 
fluctuates the maximum amount to be 
loaned can be determined only at the 
time of the contracting of the ship mort- 
gage. It is understood that the value 
of the ship is not allowed to sink below 
the maximum. 


Duration of Ship Loans 


The duration of the loans on sea- 
going vessels, as a rule, shall not exceed 
ten years; on inland ships twelve years. 





If ship-life insurance is taken out for 
the full value and the whole life of 
the ship, the loan can be extended to 
the duration of the ship-life insurance 
policy. 

During the term of the loan, mort- 
cages are to be amortized through an- 
nual instalments. In Europe seagoing 
vessels were amortized with even 10%, 
and inland ships with 8% of the mort- 
gage. The value of the ship arrived at 
at the time of the granting of the loan 
may not exceed the market value deter- 
mined after careful investigation. At the 
determination of this value only those 


permanent qualities of a ship, and only’ 


the profit possibilities are to be taken 
into consideration, which the ship can 
provide every ship owner if properly 
administered. 

Adequate legislation can do its share 
in the fulfillment of the tasks of ship 
mortgage banks and ship-life insurance 
companies. 

In principle, ship credit has always 
been regarded as more risky and prob- 
lematic than real estate credit. The char- 
acteristic reason for this is.clear to 
every observer, if he recalls that a build- 
ing—an immobile, useful representation 
of capital—stands fixed on its ground, 
while the ship—a mobile means of trans- 
portation—sails towards the numerous 
perils that await it on the high seas. 
Therefore, it has been the continuous 
aim to improve, safeguard and perfect 
ship credit. 

Up to now the greatest experience in 
the subject of ship mortgages has been 
acquired in Europe and especially in 
Holland, which, for decades, has pos- 
sessed a number of ship mortgage banks, 
which, at the same time, have supported 
German ships’ credit. Since 1912 three 
ship mortgage banks have been operating 
in Germany too. Having served as sec- 
ond chairman of the board of the larg- 
est of these organizations for several 
years I am therefore fully familiar with 
their operation. 

It is understandable that, from the 
point of view of the creditor. strict pro- 
visions in connection with the damage 
insurance of the mortgaged ships must 
be required. The ship mortgage banks 
have always paid special attention to 
complete marine insurance (vessel in- 
surance) without which the granting of 
a ship mortgage is well nigh impossib'e. 

But, it must be the aim of the ship 
mortgage banks to secure elsewhere cov- 
erage of those risks that are not now 
insured by currently offered marine in- 
surance. In Europe all credit claims 
(mortgages), which are entered in the 
ship register and which the bank ac- 
quires according to its charter, used to 
be covered against all such loss as was 
not insured by marine insurance under 
a so-called claim or guarantee insurance. 

What Ship-Life Insurance Offers 

Besides the insurance against elemental 
catastrophes and credit insurance, safe- 
guards in connection with the perma- 
nent maintenance of value of the granted 
credits must be created. The ships must 
therefore be insured against depreciation, 
obsolescence and premature decay. At 
this point the new insurance system, the 
so-called scientific, financial, self-man- 
agement of capital—“the ship-life insur- 
ance”—is applied, by offering a guaran- 
tee against loss of the classification and 
loss of use of the ship by reason of 
depreciation and deterioration. 

The question of whether ship credit 
is made more expensive by the increased 
cost of insurance can be answered by the 
fact that the insurance is no additional 
expense to the ship owner. First of all, 
the premiums paid for this insurance 
are not “lost” premiums as in most prop- 
erty insurance; they are not paid in “a 
fonds perdu.” They are repaid to the 
owner partly during the course of the 
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insurance in the form of repair dam- 
ages and partly at the expiration of the 
insurance in the form of the full insur- 
ance amount, or at the time when the 
death of the ship has been reached by 
premature decay and it must be replaced 
by a new one. 

Therefore, it is not an increase in cost 
when compared with the former method 
of handling the expenses for mainte- 
nance or replacement, but is rather a 
planned comprehension of the means 
which have to be expended for this pur- 
pose in any case. Further, the creditor 
has a guarantee that, before the distri- 
bution of the net profit, the means nec- 
essary for maintenance and repair have 
been put aside and are available in cash 
when they are needed, whereby the min- 
imum cost for maintaining the existence 
of the ship is guaranteed under all cir- 
cumstances. 

Under Title VI of the Merchant Ma- 
rine Act of 1936 (section 607) concern- 
ing “Operating Differential Subsidy,” pro- 
visions for an adequate and a “special 
reserve fund” indicate the sane and far- 
sighted policy of Congress, They also 
show how this new combined system of 
property life insurance and ship mort- 
gage credit can be introduced logically 
and fitted into the whole ship building 
subsidy plan. The amortization of the 
credits and the formation and accumula- 
tion of the serve funds, provided for un- 
der Title VI of the Merchant Marine 
Act of 1936, as far as replacement is 
concerned, can be effected in the most 
natural and rational way, by means of 
property-life insurance (ship-life insur- 
ance). 

According to the opinions of the lead- 
ing national economists the amortization 
quota of long term productive credits 
should be at the disposal of those insti- 
tutions which can relieve the creditor 
of the dangers (elemental dangers as 
well as depreciation, obsolescence and 
premature decay) for which he cannot 
obtain insurance coverage elsewhere, and 
which constantly imperil the credit. The 
depreciation damages are, especially in 
ships, at least as great a possibility of 
loss as the elemental risks, for they 
continue from year to year often invis- 
ibly and sooner or later lead to a partial 
or total loss, i. e., the death of the prop- 
erty. In human life insurance one has 
succeeded in combining the amortization 
quotient of the human body with the risk 
insurance against death. 

If ship-life insurance would succeed in 
taking over the amortization of the credit 
and the protection of ships against de- 
preciation, deterioration and dilapidation, 
it can serve effectively as new collateral 
security for public and private creditors 
and in combination with ship mortgage 
banks attract the private capital to the 
ship building industry. 

But it cannot be stressed sufficiently 
that in this country neither mortgage 
banks for real estate, nor mortgage banks 
for ships, nor industrial mortgage banks 
can succeed, unless the objects to be 
mortgaged are properly and permanent- 
ly safeguarded and reproduced by the 
accurate system of property-life insur- 
ance. 





PERSONAL PROPERTY FLOATERS 


The executive committee of the Inland 
Marine Underwriters Association has 
adopted a revised schedule of territoria! 
designations and loading for personal 
property floater policies, effective April 
1, States and countries are reclassified 
into ten groups instead of twenty and 
some discrepancies are removed. It is 
permissible for member companies to 
cancel and rewrite existing policies or 
to grant pro rata return premium on 
existing policies from April 1, 1938, to 
expiration, 





GEORGE H. LUETTI DEAD 


George H. Luetti, secretary of Tiernon 
Co., Buffalo insurance agents, died 
recently, age 70, following a brief ill- 
ness. He was a native of Buffalo and 
entered insurance when sixteen years old 
He is survived by his widow. 
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Travelers Launches 
3-Month Auto Drive 


EXPECT LIVELY COMPETITION 





Details of 40th Anniversary Safe Driver 
Campaign Given by Major Giddings; 
Winners to Go to White Sulphur 





Campaigns for new automobile busi- 
ness are being inaugurated in all United 
States branch office and general agency 
territories of the Travelers except Mass- 
achusetts as of April 1. These contests 
will last through April, May and June 
and will pit offices against each other 
and against the group of which they are 
a part. 

Offices in states where the safe driver 
reward plan is now in operation will com- 
pete with similar offices, and those in 
states where the safe driver reward plan 
has not yet been inaugurated will com- 
pete against similar offices. The objective 
of the campaign is to increase in each 
office of the company the number of au- 
tomobile bodily injury risks during April, 
May and June over the corresponding 
period of last year. 

Managers, assistant managers and field 
assistants in offices making the best rec- 
ords will be invited to a meeting at 
White Sulphur Springs September 7, 8 
and 9. 

This campaign for automobile business 
marks the fortieth anniversary of the 
writing of the first automobile policy by 
the Travelers. 


Giddings Stimulates Production 


In communicating the news to the 
field organization Major H, A. Giddings, 
vice-president in charge of casualty pro- 
duction, said: 

“This concerted effort will represent 
the greatest automobile production cam- 
paign the Travelers has ever staged. 
With the safe driver reward plan in 
effect in many important states, pro- 
ducers now are equipped with a new 
sales approach which it is expected will 
be the means of keeping on our books 
business which the company wishes to 
see renewed and of bringing to the com- 
pany an increasing volume of desirable 
new automobile business. 

“Even in states where the safe driver 
reward plan has not yet been made ef- 
fective, this campaign should stimulate 
greater activity on behalf of the auto- 
mobile line. The designation of this ex- 
tensive and intensive program as the 
fortieth anniversary safe driver campaign 
is both fitting and proper.” 


Greater New York Competition 


The managers of the four metropolitan 
New York offices of the company under 
the supervision of Vice-President John 
gp se tg John Street, manager John 

. Gossett; Forty- second Street, mana- 
De Robert W. McClaskey; Brooklyn, 
manager George V. Catuna, and Yonk- 
ers, manager Charles D, Towner—have 
stated that they contemplate real com- 
petition with the agents in the country- 
wide branch office territories in their 
group. 

An interesting angle of the campaign 
is that the four metropolitan offices will 
rely largely upon the brokerage frater- 
nity for their increase in business. The 
managers are extremely anxious to qual- 
ify as winners in their group as a com- 
pliment to Vice-President John McGin- 
ley, who in his more than thirty years 
with the Travelers has built up a wide 
following among brokers in the metro- 
politan area. In his honor the managers 
bespeak the whole- hearted cooperation 
and support from the insurance brokers. 














Continental Effects 
Changes in New York 


BROWN, ROBINSON ADVANCED 





Former in Charge of Agency and Brok- 
erage; Latter Now Manager Met- 
ropolitan Department 


Floyd N. Dull, vice-president Conti- 
nental Casualty, announces important 
changes effective today in the New York 
office which embraces the Eastern de- 
partment and the metropolitan depart- 
ment for both the Continental Casualty 
and the National Casualty. 


Harlow G. Brown, resident vice-presi- 
dent, heretofore in charge of agency de- 
velopment of the Eastern department, 
now takes charge of the agency and 
brokerage production of the entire unit. 

E. S. Robinson, assistant superintend- 
ent of agencies under Mr. Brown, is 
transferred from the Eastern department 
agency operations to manager, metropol- 
itan department, and will hereafter de- 
vote his entire time to that department 
which includes Greater New York, Long 
Island and Westchester County. The 
new arrangement enlarges the duties and 
responsibilities of both Mr. Brown and 
Mr. Robinson and is in keeping with the 
Continental’s carefully developed ideas of 
expansion, 





Brown’s Active Career 


Harlow G. Brown entered the Conti- 
nental Casualty twenty-four years ago in 
Denver, where he was assistant manager, 
accident and health departments, in sev- 
eral of the far-Western states, For four 
years he then served on the staff of the 
Rocky Mountain Board of Fire Under- 
writers. After this he became identified 
with the Continental organization as a 
partner of F. P. Kellogg, resident man- 
ager of all lines in the Western states. 
Following this Mr. Brown became identi- 
fied with H. G. B. Alexander & Co.,, 
Chicago, a subsidiary of the Continental 
Casualty, which then served as United 
States manager of the Trans-Continental 
Fire. Mr. Brown was executive special 
agent and was drafted into the organi- 

zation because of his long experience in 
fire insurance. When the Trans-Conti- 
nental became identified with the Na- 
tional Fire group, he returned to the 
Continental Casualty and traveled out of 
the home office as a field representative. 
In January, 1927, Mr. Brown came to 
New York as Eastern superintendent of 
agents and became resident vice-presi- 
dent in 1930, continuing in charge of the 
agency development of the company in 
the East. 


Robinson Once an Agent 


E. S. Robinson is an Easterner, having 
been born in New Haven, and graduated 
from Trinity College at Hartford. His 
first insurance experience was as a local 
agent in Westchester County. He next 
represented the Eagle Indemnity as a 
fieldman in the metropolitan area. Mr. 
Robinson has been with the Continental 
Casualty eight years, starting as a special 
agent, and several years ago was pro- 
moted to assistant superintendent of 
agents, traveling in the entire Eastern 
territory. Most of his experience has 
been acquired in the metropolitan terri- 
tory. 

In the comparatively short time since 
it started the development of an Eastern 
department with home office functions, 
the Continental Casualty has rounded out 
a complete service program and will now 
center its efforts on production, The 
company now occupies nearly all of the 
building at 75 Fulton Street and in the 
past few years has definitely assumed its 
place as one of the leading casualty and 
surety units in the East. 
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Surety Coverage of Customers’ Losses 


Sought by N. Y. Stock Exchange Firms 


New York Stock Exchange houses 
have shown interest in recent weeks in 
drawing up a plan providing for surety 


company participation whereby the ac- 
counts of customers of brokerage 
would be insured 
misdeeds by their partners. 
a plan is only in its stage, 
there is understood to be considerable 
demand for it in Wall Street. 
committee, in fact, has been appointed 
to report on the feasibility of partners of 
Stock Exchange firms betng under bond, 
ani this committee includes Philip W. 


firms 
from 
While such 


against losses 


embryonic 


A special 


Russell of Fenner & Beane, J. Gould 
Remick of Evans Stillman & Co, and 
Charles B, Harding of Smith, Barney 


& Co, 

The group has had preliminary discus- 
sion of two plans with representatives of 
surety companies including the National 
Surety Corp. One plan would provide 
for the creation of a special exchange 
fund to insure the solvency of all Stock 
Exchange firms. Under this plan the 
fund would be raised by assessments. 
The other plan, as outlined above, wouid 
require surety bond protection of the 
partners, which coverage would be 
bought by the Stock Exchange firms 
themselves. Then, in case of any losses 
resulting from defalcations by partners 
or any illegal actions by the house, the 
customers’ equities would be protected. 

Agitation for this type of coverage is 
neither new nor novel to surety under- 
writers in the William Street district. 
Customers’ insurance, they say, has been 
talked about for a long time but surety 
companies have not been very receptive 
to it. They have always felt that cus- 
tomers’ insurance as such could not pos- 
sibly be provided, although one under- 
writer thought that “a bond might be 


worked out whereby a safe return of 
customer’s securities might be guaran- 
teed.” 


It will be recalled that the old Franklin 
Surety Co. wrote a volume of traders’ 
protective bond business early in 1929. 
Its bond guaranteed customers of brok- 
erage houses against loss of their mar- 
credit balances in the event of 


gin or 
bankruptcy. With such protection, the 
Franklin Surety stressed, “customers 


need no longer be concerned with the 
solvency or insolvency of the houses with 
which they trade, the burden being borne 
by the surety company. ” The tentative 
premium fixed by that company was 1% 
of the amount of the margin or credit 
balance carried by the assured with his 
brokerage house. 


National Surety Approached 


In daily newspaper stories which have 
appeared both in New York and out of 
town the National Surety is mentioned 





as having been approached on customers’ 
insurance. An official of that company 
explained to The Eastern Underwriter 
that “while we are extremely sympathet- 
ic to the idea it is a matter of the fu- 
ture.” The impression conveyed was 
that a tremendous amount of work would 
have to be done before such a bond 
form could be’ created and it would only 
come as the result of patient negotia- 
tions between the surety and Stock Ex- 
change members. 

The National Surety has had available 
for some years a traders’ protective bond 
at a high premium, the demand for which 
has not been great, 





NEW TRAVELERS BROADCAST 





Radio Series of Dramatic Sketches Cov- 
ering Historic Milestones in Prog- 
ress of Medicine 

An unusual series of health promotion 
broadcasts began March 26 over WTIC, 
the radio station owned and operated by 
the Travelers. The sponsor of the pro- 
gram is the Hartford County Medical 
Society which has had a weekly period 
on the station for thirteen- years. Dur- 
ing that time members of the Society 
have prepared talks for lay consumption 
and the ground has been pretty well 
covered in this manner. The new series 
consists of dramatic sketches covering 
historic milestones in the progress of 
medicine, and is being written by George 
Malcolm-Smith, Travelers publicity de- 
partment, in collaboration with members 
of the Medical Society. The first pro- 
gram dramatized the discovery of vacci- 
nation. The production is in the hands 
of Guy Hedlund, who has conducted the 
WTIC Playhouse for several years. 





Auto Reward Plan Savings 
Cited by Virginia Official 
Savings ranging from 17 to 30% of 
present automobile liability rates would 
accrue to some owners of private cars 
under the safe drivers’ reward plan pro- 
posed by thirty-two stock companies op- 
erating in Virginia, the state corpora- 
tion commission was told at a hearing 
this week by George A. Peery, assistant 
statistician of the State Insurance De- 
partment, who submitted tables showing 
the prospective savings. The plan pro- 
vides for some reductions in present 
rates and a 15% reward to private car 
insureds who have no claims during the 
policy year. 


BLANKET BOND REVISION 
Several revisions in the brokers blank- 
et bond form issued by Surety Associa- 
tion companies are reported under con- 
sideration as a result of the recent Rich- 
ard Whitney & Co, disclosures. 
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Edson S. Lott Sketches 
Will Appear in Book 


LIABILITY INSURANCE PIONEERS 


U. S. Casualty to Publish It; William 
Brosmith Biography Next Week Con- 
cludes This Paper’s Series 


Edson S. (“Uncle Edson”) Lott, chair- 
man of the board, United States Casu- 
alty, has finished his personality sketch 


of the late William Brosmith, vice-presi- 
dent and general counsel of the Travel- 
article will appear in the 
Eastern Underwriter. 
article in the 


ers, and that 
next issue of The 
concluding 


It will be the 





Blank & Stoller 
LOTT 


one of the best. After its 
United States Casualty 


EDSON S. 


series—and 
publication the 


will have the articles published in a 
book. Date of publication of the book 
will be announced later by the United 


States Casualty. 

These sketches, 
nation-wide attention, 
“Uncle Edson” a steady stream of cor- 
respondence in which the writers have 
told Mr. Lott that they thought he did 
a particularly good job in bringing out 
the color and presonality of the ‘subjects. 
Many of the letters have come from 
veterans in the business who were asso- 
ciated in offices with the personalities 
whose careers were reviewed by Mr. 
Lott or who sat with these men in com- 
mittee meetings of the organizations of 
the business. Letters have also come 
from young men expressing appreciation 
for the opportunity afforded of getting 
highlights on the men who sat in the 
seat of the early administration of lia- 
bility insurance. 

The Pioneers 

These are the names of the men who 
have had their biographies written by 
Mr. Lott and whose careers will appear 
in the new book of the United States 
Casualty: 

Samuel 
James G 
liam Brosmith, 
Highlands Burns, 


which have attracted 
have brought to 


\ppleton, Kimball C. Atwood, 
Batterson, John R. Bland, Wil- 
Morgan G. Bulkeley, F. 
Louis F. Butler, Syl- 
vester C. Dunham, Christopher P. EI- 
aie George M. Endicott, Theodore E. 
Gaty, Oscar Ising, Arthur W. Masters, 
William C. Maybury, William F. Moore, 
George F, Seward, John T. Stone and 
John H. Thom. All of the men about 
whom Mr. Lott has written are dead. 
Mr. Lott has dedicated the book to 
Norman R. Moray, president of United 
States Casualty. 


SPECIAL A. & H. WEEK ADS 
The Standard Accident of Detroit and 


the Loyalty Group of Newark are two 
casualty companies which will feature 
accident and health insurance in April 
advertising to tie in with the national 


A. & H. Week, April 25 to 30. 





‘Hoodoo Day May 13 


The 1938 Hoodoo Day Drive spon- 
sored by the National Accident & 
Health Association will be held Fri- 
day, May 13. In the 1937 drive last 
August 341 accident and health sales- 
men qualified for the exclusive Black 
Cat Club by writing at least thirteen 
accident and health applications on 
Hoodoo Day. This was an all-time 
high record. The May drive will be 
the fifth annual campaign and a new 
edition of the famous Hoodoo News 
has been issued along with a new 
| Black Cat Postcard to use as pre-ap- 
proach mailing pieces. 

In the sales material the idea is 
stressed of the agent as a Friday, the 
thirteenth jinx chaser. Old Man Hard 
Luck reports in the Hoodoo News 
that he and his cohorts ran up a 
$10,137,000 daily accident bill in 1937 
and that one out of every thirteen 
people was involved in the 9,881,000 
accident injuries in 1937. A Hoodoo 
Day plan booklet can be secured from 
the Registrar of the Black Cat Club, 
\-1946 Insurance Exchange, Chicago. 








GIRL’S BRAVERY WINS WATCH 





U. S. F. & G. Recognizes Richmond 
Loan Co. Employe; Spotted Bandit 
While Dancing in Nearby Roadhou-e 
The United States Fidelity & ae 

through its Baltimore branch manag 

B. Conway Taylor, has recently semana 

ed Miss Doris Smith of Richmond, Va., 

with a suitably engraved wrist watch in 
recognition of the heroic part she played 
in the arrest of an alleged bandit now 
being held in Richmond on a charge of 
holding up and robbing the office of the 

United Small Loan Corp. in that city of 

$696 during the shopping season before 

Christmas. This concern was fully pro- 

tected by an interior robbery policy car- 

ried in the U. S. F. & G. which made 
settlement of the loss. 

E. Leslie Spence, Jr., general agent at 
Richmond, recommended that the young 
woman be rewarded for aiding in the 
capture of the alleged robber, who gave 
his name as Ethan B. Adams and ad- 
mitted, according to the police, that he 
was paroled from the Missouri State 
prison. As one of the two women em- 
ployed in the office of the loan company 
Miss Smith got a good view of Adams. 
A few evenings later, while dancing at a 
roadhouse near Richmond, she stopped 
dancing long enough to summon the 
police, telling them that Adams was un- 
doubtedly the man sought for the loan 
office holdup. He was also dancing in 
the place. She was positive he was the 
man, she said, because he had a gold 
tooth which she had observed during the 


holdup. Her picture and a story of the 
episode was given publicity in The Bul- 
letin, the U. S. F. & G.’s house organ. 


Theodore | P. », Neas, Claim 
Man, U. S. F. & G., Dead 


Theodore P. Nanz. Westfield, N. J., 
assistant superintendent for the United 
States Fidelity & Guaranty, in Newark, 
died March 19, age 54. He was a mem- 
ber of the official board of the First 
Methodist Church, an officer of the 
Men’s Brotherhood and the Men’s Class 
and a member of the College Men’s Club. 
He organized Troop 78, Boy Scouts. He 
is survived by two sons, his mother and 
two brothers. 


LOS ANGELES SURETY DINNER 


The Surety Underwriters Association 


of Los Angeles held its annual dinner 
March 18. A feature of the affair was 
the presence of Bernard Guy, one of the 


Dan Coakley, Fred 


old-timers. 


members, 
and other 

W. R. REHMAN’S FIRST wx 

Warren R. Rehman, assistant A. & H. 
superintendent in the New York a of 
the United States F. & G., is the happy 
father of a baby boy born March 12, 
whose name is Warren Carter. He is 
the Rehman’s first child. 


original 
Smalley 


Eight Plead Guilty 
In Building Frauds 


INSURANCE COMPANIES SUFFER 





Juggling of Books Containing Payroll 
Figures Deprived Carriers of 
Compensation Premiums 





Charged with defrauding the New York 
State Insurance Fund, the Travelers, and 
the United States F. & G. of approxi- 
mately $21,000 in compensation premi- 
eight Brooklyn lathing contractors 
March 24. 

Explaining that duplicate or false books 

containing payroll figures much smaller 
than those actually paid to employes had 
been submitted to insurance carriers by 
these men, Elmer F. Andrews, state in- 
dustrial commissioner, declared the cases 
represented the first successful prosecu- 
tions for violations of this kind. 
_ Those entering guilty pleas were Wil- 
liam Schwartz, Joseph Friedman, Louis 
Kaufman, Jack Levy, Morris Wasser- 
man, Abraham Kaplinsky, Nathan Fail- 
koff and Nathan Sleifing. Two other 
contractors, Peter Rudnick and Hyman 
Karp, were held for trial on similar 
charges. 

Mr. Andrews said that in July of last 
year he directed Patrick S. Mason, coun- 
sel to the State Insurance Fund, to con- 
sult with District Attorney Geoghan of 
Kings County concerning the advisabil- 
ity of an investigation and possible pros- 
ecution of suspected employers engaged 
in the building trades. Widespread evi- 
dence of fraudulent practices in the 
building trades, particularly relating to 
the falsification of payroll records, was 
disclosed by this investigation. Records 
secured by District Attorney Geoghan’s 
office showed that payroll reports sub- 
mitted by contractors to their insurance 
carriers have taken a definite upward 
trend in recent months, Since the com- 
pensation insurance premiums are based 
on payroll expenditures of employers it 
is indicated that many in the industry 
had defrauded the insurance carriers of 
substantial sums in their premiums. 


ums, 
pleaded guilty 
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Purchasing Agents Ass’n Of 
Connecticut Addressed By 
John Barnaby, Mass. B. & I. 


John Barnaby, assistant secretary, 
Massachusetts Bonding & Insurance, was 
speaker for the March meeting of the 
Purchasing Agents Association of Con- 
necticut at the Waverly Inn, Cheshire, 
Conn, The Purchasing Agents Associa- 
tion of Connecticut has an active mem- 
bership list of about 130, representa- 
tive of the leading industries located 
in the state. It is affiliated with the 
National Association. 

The speaker’s subject was “Some Ex- 
periences With and Some Suggestions 
for Purchasing Departments.” Discuss- 
ing various phases of research, stock 
and cost record work, Mr, Barnaby also 
placed high importance on the value of 
public relations. He emphasized the 
point that “the vendor of today may be 
a customer tomorrow.” Company atti- 
tude, reflected through its purchasing 
department, could not be considered too 
highly in creating good-will as a strong 
asset to its sales department. 

Touching on insurance problems, the 
speaker exhibited the pamphlet, “Hold 
Harmless, a Vicious Circle,” developed 
by the Risk Research Institute. Mr. 
Barnaby urged all to work with their 
insurance agent, accepting his gratuitous 
services in a survey of their insurance 
needs, 

Discussing the automobile “Safe Driver 
Reward Plan,” and explaining it clearly, 
Mr. Barnaby advocated its serious con- 
sideration as a practical and sound ap- 
plication of a desire on the part of Bu- 
reau companies to reward the careful 
driver. 

Fraudulent claims and loss_ control 
work were illustrated with specific cases. 
Mr. Barnaby said that the subject was 
of such magnitude that it would justify 
more time than was available and sug- 
gested that any who sought enlighten- 
ment would find true stories more in- 
triguing and thrilling than the weird 
tales of fiction. 

Following the close of Mr. Barnaby’s 
talk was a brief open forum discussion 
of insurance problems. 





Practical Application of Casualty 
Excess Insurance Cover Explained 


A booklet devoted entirely to appli- 
cation of the casualty excess cover has 
been issued by the Excess Insurance Co. 
of America, 99 John Street, New York, 
which since its inception in 1927 has 
pioneered in this field in the United 
States. 

The direct excess cover is described 
as having these prime advantages: 1. It 
results in money savings to the assured. 
2. It is the best competitive aid the agent 
or broker has against subsidized solicita- 
tion. 3. It can be used in conjunction 
with primary insurance or in the growing 
field of self-insurance. 

Excess insurance, it is explained, can 
be written over a primary carricr’s pol- 
icy or over a self-insured’s rctention for 
a wide variety of automobile public lia- 
bility and property damage, general pub- 
lic liability and property damage, steam 
boiler, engine and machinery, workmen’s 
compensation, including the retrospective 
rating plan. 

How Money Is Saved 

An illustration of the application of 
the money saving to an assured by use 
of an excess cover is brought out in the 
booklet in the following manner: 

“Let us assume that you are approach- 
ing an assured to obtain his insurance 
account. A review of his insurance pol- 
icy discloses that he carries total limits 
of $50,000/$100,000 covering automobile 
public liability insurance on a fleet of 
vehicles of the ordinary commercial type. 


The basic premiums for such insurance 
are graded to increase in accordance 
with Excess Limits Table 1. You learn 
in addition that the premium for this 
$50,000/$100,000 policy is $3,960. 

“Using this specific information as our 
point of departure, it is possible to show 
how a saving is developed by the appli- 
cation of a direct excess cover. In the 
first place, it becomes necessary to con- 
sult Table No. 1 for the purpose of ascer- 
taining the percentage premium charged 
under the manual for $50,000/$100,000 
limits, This percentage is 132% and it 
represents 32% increase over the basic 
$5,000/$10,000 limits premium. In other 
words, the premium paid by the assured 
whose policy you are examining is 32% 
more than the premium he would pay if 
the limits of his coverage were $5,000/ 
$10,000. If $3,960 represents 132% of a 
basic premium, then that basic premium 
is equal to the quotient obtained by di- 
viding $3,960 by 1.32. This quotient is 
$3,000. Thus, the assured would be pay- 
ing $3,000 if his coverage were subject 
to $5,000/$10,000 limits. Actually he pays 
32% more than $3,000 or $3,960 because 
the manual indicates for the limits $50,- 
000/$100,000 a rate of 132% of the basic 
$3,000 premium for this particular case. 

“Let us suppose you wished to write a 
direct excess cover of $40,000/$90,000 in 
excess of $10.000/$10,000 each and every 
accident so that in effect your assured 


(Continued on Page 36) 
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Arthur F. Felker of St. Louis 


Head of Laclede Agency There Is Accomplished Musician; 
Once Ran Daily Newspaper, Taught Latin; Likes to Direct 


Theatrical Shows; Heads Three Investment Companies 


By Spencer Welton, Peripatetic Vice-President 


The way to start writing about Arthur 
F. Felker of St. Louis, Mo., is to list 
some of his past and current activities 
and invite the reader to ponder them. 

At one time or another, he has been 
a career musician, newspaper editor, 
Latin teacher, public official, soldier, di- 
rector of theatrical productions, publicist, 
financier, and is today an acknowledged 
leader in the field of insurance. An im- 
posing and, certainly, widely diversified 
sequence of interests woven into the 
pattern of a life just now reaching its 
prime in age and vigor. 

Protean is probably the descriptive ad- 
jective to insert here and before a de- 
tailed explanation of “how come.” 

Arthur Felker was born at Creston, 
Iowa, in which community his parents 
also originated. Almost as early as he 
could walk it was discovered that he was 
one of those always interesting, though 
sometimes unfortunate, individuals —a 
musical prodigy. 

Piano Virtuoso at Age 11 

So extraordinary was his talent and 
so complete his devotion to its develop- 
ment that at 11 years old he was one 
of the outstanding piano virtuosos of his 
time and a seasoned concert performer. 
The isolation from other youngsters of 
his own age made necessary by inces- 
sant hours of piano practice seems to 
have been partly compensated for by a 
truly gregarious instinct and a _ native 
faculty for making friends when oppor- 
tunity did offer. 

He attended high school at Omaha, 
eraduated and for two years studied 
music at the New England Conserva- 
tory of Music at Boston. Then he 
matriculated at Harvard and in the 
music department there studied harmony, 
composition, counterpoint and_ related 
things, simultaneously taking a general 
academic course to such purpose that he 
eraduated in 1910 as an A. B. 

Finding that political science interested 
him greatly, Mr. Felker spent a year at 
the Harvard Graduate School and in 
1911 was awarded a master’s degree. 

At this time he discovered within him- 
self a definite interest in current events 
and their causes and effects—an interest 
which transcended, the fact was, his 
earlier inclination to dedicate himself to 
a life of musical interpretation and he 
decided upon journalism as a career. 

Newspaper Editor, Latin Teacher, 

oldier 

His first post was at Texarkana, Ark., 
where he edited a newspaper. A year 
later he forsook the Fourth Estate and 
went to Burlington, Iowa, where for four 
vears he taught Latin. 

Then he bought the Des Moines Coun- 
ty Abstract Title & Guaranty Co., which 
he operated until 1917, having meantime 
heen elected county auditor. 

While at Burlington, Mr. Felker be- 
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ARTHUR F. FELKER 


came interested in the National Guard, 
joined it and with startling rapidity went 
up through the ranks and became cap- 
tain of Battery A of the Second Field 
Artillery. There is food for reflection 
for those who have held the belief that 
the musical temperament necessarily in- 
dicates an impractical and _ indecisive 
habit of mind. 

This flair for soldiering, plus the ad- 
venturous spirit of youth and intense 
patriotism, resulted in the prompt sale of 
the abstract company when the United 
States went into the World War, and 
an enlistment in an officers’ training 
camp. Mr. Felker was sent to Camp 
Taylor for training, where, after one 
week, he was selected for chemical war- 
fare service; made first licutenant and 
sent abroad immediately. 

This startling and probably unprece- 
dented advancement was, first, because 
the Chemical Warfare Division was be- 
ing newly inaugurated and, second, be- 
cause the “high command” had requisi- 
tioned for assignment to it men with 
keen, analytical minds who had also the 
executive faculty necessary to create and 


develop a_ theretofore little explored 
method of warfare. 
Mr. Felker was first billeted at 


Choignes, France, where he found among 
other officers with whom he was inti- 
mately in contact such distinguished ex- 
ponents of baseball as Christy Mathew- 
son, Ty Cobb and Branch Rickey, 
Almost immediately Mr. Felker be- 
came assistant to the general on Persh- 
ing’s staff in command of chemical war- 
fare activities, his particular assignment 
being to coordinate chemical warfare 
(Continued on Page 38) 
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Local Agents Participating in Safe 
Driver Reward Plan Advertising 


While the National Bureau casualty 
companies are making a considerable in- 
vestment in advertising in 
with the introduction of the safe driver 
reward plan to the public, local agents 
are also spending a considerable amount. 
In many cities where the companies have 
done some advertising, local agents have 
tied in. In some cases the agents have 
had their advertisements appear the 


connection 
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have followed the plan used by the Bu- 
reau companies, putting in the names of 
all agencies as signatories to one larg« 
display, arranging the names alphabet- 
ically and all of them going in the sam: 
size and style of type. The latter plan 
has, of course, made the best looking 
advertising. 

The third type of advertising also has 
a distinct advantage in that it need not 
be run at the same time that company 
advertising appears. In fact, it is prob- 
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One Type of Agent Advertising of Safe Driver Reward Plan 


same day that the company ad_ has 
appeared, and in other cases they have 
let their advertisements follow up the 
company ads. 

Agents have followed three different 
plans in doing this advertising. In a 
number of cities each office has taken an 
individual space, some offices taking 
merely an inch single column, and other 
offices going up to as much as a quarter 
of a page. The Denver newspaper page 
printed above is a good example of such 
advertising. In still other cities agents 
have taken spaces together but had an 
individual standardized panel for each 
office, each one putting in what copy 
he wished. In still other cities the agents 


ably worth as much if used as follow-up 
advertising. The company ads are big 
enough to get attention and arouse in- 
terest and so also are the tie-in adver- 
tisements when the agents consolidate 
the space they buy into one display. 

While the companies have advertised 
in all cities of 10,000 population and up 
in those states where the safe driver re- 
ward plan has been inaugurated, the 
greatest amount of advertising by agents 
has been in c'ties that range from 25,000 
population up to 250,000. In the largest 
cities of the country advertising space, 
of course, costs the most and when done 
by local agents probably brings the least 
results. 
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Unit Set-up Perfected 
In Newark, N. J., Branch 


INS. CO. OF NORTH AMERICA 





Malcolm M. Dickinson, General Man- 
ager, Seventeen Years With Com- 
pany; Background of his Key Men 
The unit plan of branch operation be- 

ing used by the Insurance Co. of North 


America has recently been set up in 
Newark, N. J., under the supervision of 
Malcolm M. Dickinson as general man- 
ager. A newcomer to Newark, Mr. D'ck- 
inson has in a few months’ time met 
many of the city’s leading fire and cas- 
ualty managers and producers and is off 


to a good start in his managership of the 


branch. Key men serving with him are 
John F. Groel as Psst manager, Ed- 
win H. Charles as surety manager and 


Norman S. White as fire manager. Rob- 
ert Crawford is handling auto F. & T. 
business; Robert L. Saville, assistant cas- 
ualty manager, is in charge of its un- 
derwriting ; William D. Rogers has the 
fire engineering department under his 
management, and Fred E. Benjamin has 
the title of general agent in Newark 
territory. 

As of March 1 the supervision and de- 
velopment of the company’s marine busi- 
ness in northern New Jersey was trans- 
ferred to the Newark branch office un- 
der the management of Richard Reid, 
formerly special agent in that territory. 
Previously he was connected with the 
New York office of the Insurance Co. of 
North America and with the old marine 
office of Platt, Fuller & Co. 

Dickinson Joined Company in 1921 


General Manager Dickinson made his 
first connection with the Insurance Co. 
of North America in June, 1921, while 
still attending school, and went on a full 
time basis with - Philadelphia br anch 
in 1924 as manager of the special risk 
department. In 1920 he was loaned to 
the home office for special production 
work on fidelity and surety bonds, and 
for the next two years traveled the 
eastern half of the United States and 
Canada, working with the company’s 
agents in the larger cities. He acquired 
first hand knowledge of field conditions. 

His associates in the Newark branch 
office are all seasoned managers with 
vears of experience in the organization. 
Mr. Groel started with the Indemnity 
Co. in 1933; Mr. Charles is in the same 
company since 1930, and Mr. White be- 
gan in central Pennsylvania territory in 
1919 and came to Newark about three 
vears ago. Mr. Saville was with Jos. M. 
Byrne & Co., large Newark agency, for 
many years before joining the Indemnity 
Co. in 1930, and Mr. Benjamin, highly 
respected by agents in northern New 
Jersey, has been with the Insurance Co. 
of N. A. since 1913. Mr. Rogers’ con- 
nection with the company dates back to 
1927 and he is regarded as one Ms the 
best fire insurance engineers in Newark 
territory. Mr. Crawford started bio the 
branch in 1929, 

Head of the claim department is G < 
Brown, whose experience in this end « 
the business extends over eighteen years 
in Newark. 


April Safety Month For Post 
No. 1081 of American Legion 


Insurance Post No. 1081 of the Ameri- 
can Legion, New Y ork, has set aside the 
month of April in which to hold its an- 
nual safety campaign, and a meeting has 
been called for April 5 of insurance safe- 
ty engineers at which several accident 
prevention films will be shown. The 


gathering will be at 11 a. m. in the board 
room of New York Board of Fire Un- 
derwriters, 85 John Street, New York. 


FE. R. Aichele, London & Lancashire In- 
demnity, chairman of the safety commit- 
tee, alse advises that window posters will 
be distributed in the insurance district 


for display. He says: “These should 
serve to emphasize the need for caution 
on the part of pedestrians and of car 
drivers, thus reducing accidents and fa- 
talities.” 












U 


Over-age aati Policy 
Announced in Shawgram 


ST. PAUL MERC’RY-IND. FEATURE 
A. F. Shaw & Ge. — Agents of 
Co., Make New Coverage Available to 
Metropolitan Agents and Brokers 

\. F. Shaw & Co. Inc. general agents 
for the St. Paul Mercury-Indemnity in 


Eastern territory, announced this week 
to agents and brokers of the metropol- 
itan New York area the new over-age 
limit accident policy recently created by 
the company. The news was sent out 
in the attention-attracting form of a 
“Shaweram” telegram which carried the 
headline “Cheer up, friends! You can 
now obtain over-age limit accident insur- 
ance.” The new policy is put on the 


market to meet public demand, and the 
St. Paul Mercury-Indemnity is consid- 
ered the first American company to make 
a specialty of over-age insurance. Its 
introduction is regarded as an indication 
of the pioneering spirit of the St. Paul 
in which A. F. Shaw agency has played 
an important part. 

The over-age limit policy will be issued 
to men from 60 to 80 years of age cover- 
ing death. dismemberment and weekly 
indemnity and to women from 60 to 70 
years of age for death and dismember- 
ment. Medical reimbursement coverage 
also will be provided at the option of the 
applicant. 


ADJUSTERS TO HAVE INDEX 








Southern California Association Commit- 
tee Authorized to Consult With 
Hooper-Holmes Bureau 

The Casualty Adjusters Association of 
Southern California has approved the re- 
port of a committee recommending that 
the association establish an index in Los 
Angeles and that President W. R. 
Cleaves appoint a committee of five to 
consult with the Hooper-Holmes Bureau 
and complete a tentative contract with 
that bureau whereby it will be custodian 
of and operate the index, subject to such 
changes as may be found necessary. The 
contract also contains the proviso offered 
by Hooper-Holmes to turn the index over 
to whatsoever body the association 
names when such transfer is desirable. 

This action came after the special com- 
mittee had read letters from Frank M. 
Parrish, claims bureau director in the 
Association of Casualty & Surety Execu- 
tives, outlining his plans for extension 
and betterment of the index service and 
also promising to station an investigator 
in Los Angeles about April 1. 





Bond Campaign Speakers 
At Meeting in Detroit 


H. J. Jeffery, resident manager Metro- 
politan Casualty, was chairman at the 
Detroit meeting held March 24 by the 


Surety Association of Michigan in its 
fidelity bond campaign. The speakers 
were: 

G, Robert Howell, assistant secretary, 
Fidelity & —— “Commercial Blan- 
ket Bonds and Blanket Positions Bonds”; 
Lemuel B. Fowler, field supervisor, 
\etna Casualty & Surety, “Sale of Fi- 
delity Bonds”; Fred W. Selsor, claims 
attorney of Fidelity & Casualty, “Prob- 
lem of Dishonesty.” 





TALENTED OIL PAINTER 





Mrs. Richard Fondiller, Actuary’s Wife, 

Specializes in Landscapes, Flowers; 

Several Paintings on Display 

Mrs. Richard Fondiller, wife of the 
well known consulting actuary, is a tal- 
ented oil painter and has a number of 
her paintings now on exhibition. Her 
favorite subjects are landscapes and 
flowers and some of the best of her work 
of the latter type is now on display in 
the showrooms of Hardman, Peck & Co., 
old established piano house on West 
Fifty-seventh Street, New York, Mrs. 
Fondiller has a natural talent for paint- 
which is both a relaxation and a 
hobby for her. 
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Senden Take A. & H. Snninatinn 
To Win Certificate of Merit 


William L. Kick, Century Indemnity, 
vice-chairman of the Greater New York 
Accident & Health Week committee, pre- 
sided at the fifth and concluding lecture 
the current educational course of the 

. & H. Club of New York, held Tues- 
oak morning in the Chamber of Com- 
merce on Liberty Street, New York. In 
addition to the many agents and brokers 
attending John F, Lydon, chairman, Bu- 
reau of Personal A. & H. Underwriters, 
was a welcome visitor. 

Three sales demonstrations, enthusias- 
tically received, were participated in by 
E. E. Bradley. Globe Indemnity, as the 
prospect; Robert M. Stevenson, the first 
salesman, who presented the cold can- 
vass sale; Henry Adelmann, second sales- 
man, who demonstrated the telephone 
interview sale, and Kelso Young, third 
salesman, who emphasized his center of 
influence or chain prospect method. All 
three salesmen are life insurance men 
who attend the Ocean Accident’s Break- 
fast Club conducted weekly by William 
C. Jeffrey. 

Following these demonstrations an ex- 
amination was given for the purpose of 
qualifying those producers who have at- 
tended the lectures and who are inter- 
ested in winning the certificate of merit 
offered by the club to participants in the 
course. Ray L. Hills, Great American 


Indemnity, conducted the examination. 
The questions asked were as follows: 
Ten Questions Asked 

1. Most companies distinguish between Prin- 
cipal Sum and Capital Sum, What is the dis- 
tinction between these two terms? 

2. If an Insured 
occupation more hazardous than was described 
would the 


sustains an injury in an 


on the application, on what basis 
Insured collect? 

3. What is the maximum period of payment 
of the average Standard type of Health policy? 
4. Accident applications ask for a descrip- 
tion of the Applicant’s occupation, including his 
duties. Why are duties asked for? 

5. What is the principal reason why a Com- 
pany is interested in learning whether an Appli- 
cant for Accident insurance has had any major 
organic impairment such as of the heart, lungs, 
kidneys, etc.? 

6. What kind of infections, if any, are cov- 
ered under Personal Accident policies? 

7. When is a risk over-insured? 

8. How would you make beneficiary desig- 
nation when applicant wishes to name his father 
and mother? 

9. Have you sold at least two Personal Ac- 
cident, or Accident and Health, policies during 
February and March? 

10. What part of this course, or subject, was 
of most interest and value to you? State why. 





COOPERATIVE IN NEW YORK 





Farm Bureau Mutual Automobile of 
Ohio Allied With Wholesale Fed- 
eration of Food Stores 


Entrance of the Farm Bureau Mutual 
Automobile Insurance Co. to New York 
State, under auspices of and with the 
cooperation of the Eastern Cooperative 
Wholesale, Inc., the wholesale federation 
of food stores in the East, has been an- 
nounced by W. A. Hyde of the Eastern 
Cooperative. The automobile insurance 
company was launched by the Ohio Farm 
Bureau Federation and is operating in 
Ohio, Pennsylvania, Virginia, West Vir- 
ginia, North Carolina, Maryland, Dela- 


ware, District of Columbia and Ver- 
mont. The company has been licensed 
in New York and will write the usual 


forms of automobile insurance. An agent 
will be appointed in each of the New 
York State and local cooperative groups. 
he company operates on a guarantee 
deposit and premium call plan in Ohio, 
Pennsylvania and Vermont for automo- 
bile insurance only. The advance pre- 
mium plan is used for automobile in 
other states and on farm theft, travel 
accident, school bus, general liability and 
fidelity and surety bonds in the states 
where those classes are written. 
According to Best’s Insurance Reports 
the company had at the end of 1936 
admitted assets of $5,329,494 and a pol- 
icyholders’ surplus of $650,000. 





ISSUES NAMED DRIVER POLICY 

A named driver $5,000 public liability 
and property damage automobile policy 
has been issued by the American Gener- 
al, Texas. The rates are lower than for 
the usual contract, which covers the car 
rather than the driver. the average range 
being from $20.50 to $33 a year in Cali- 
fornia, $20 a vear in Idaho, from $27.50 
to $56.50 in Montana, $18 to $20 in Utah 
and $15 to $28 in the State of Washing- 
ton. Commission to agents and brokers 
is 25%. 


ADVERTISING GOLF COVER 
The Standard Accident has issued an 
attractive folder featuring the advertis- 
ing material it is making available to its 
agents on golf and sports liability insur- 


ance, which provide good _ entering 
wedges for other more remunerative 
lines. Among the material are two self- 


inailers, a special tag for locker handles, 
golf tees and golf balls. 


Spaulding’s Letter to Agents 
On World’s Fair Coverages 


C. T. Spaulding, manager in the 100 
William Street offices of the Aetna Cas- 
ualty & Surety, New York, sent the fol- 
lowing “Business Builder” letter to met- 
ropolitan agents and brokers this week: 


The New York State World’s Fair 
opens officially on April 30, 1939. The 
Fair Corporation has already signed up 
a large number of exhibitors and con- 
cessionaires, some of whom may be your 
assureds. Are you in a position, if called 
upon, to help your clients with the in- 
surance coverages they will need to 
properly protect their interests? 

There are, of course, certain manda- 
tory insurance forms required of exhibi- 
tors and concessionaires by the Fair 
Corporation. In some cases this will 
mean extended insurance; in others new 
policies. 

In order to be of service to you we 
have established in our 100 William 
Street office special facilities to aid you 
in shaping up insurance forms for par- 
ticipants in the New York World’s Fair, 
and we shall be glad to give you any 
help you may desire. 





Casualty Actuaries to Meet 
May 20 in New York City 


The Spring meeting of the Casualty 
Actuarial Society has been set for Fri- 
day, May 20, in Hotel Biltmore, New 
York City. In advising members of this 
date Secretary Richard Fondiller urges 
that all who desire to submit papers for 
the meeting should make such submis- 
sion as far in advance as possible. Pro- 
gram for the meeting is now being pre- 
pared, 


MARYLAND GETS TWO BONDS 








J. J. Lucy Agency of That tg ad 

Obtains Important Business on N. 

World’s Fair Construction 

Two New York World’s Fair bonds 
have been placed with the Maryland 
Casualty through the J. J. Lucy agency, 
uptown New York. They are perform- 
ance bonds on contracts for the second 
of the public buildings at the fair. One 
is for $1,030,300 for superstructure of the 
New York State Exhibit Building, 
ampitheater and marine stage. The Fi- 
delity & Deposit is co-surety. 

The other new bond is for foundations 
of the state exhibit and is for $475,000, 
the contract price. 
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seen ia Change 
Ordered in Michigan 


AFFECTS INLAND BONDING CO. 





Department Demands Elimination of 
Third Party Liability Feature in 
Carrier’s Application 





Insurance protecting liquor or beer 
vendors against any liability arising out 
of violation of the terms of their statu- 
bonds may not be written legally 
in Michigan, according to a current opin- 
ion prepared by the attorney general’s 
department, but sureties may legally 
waive their subrogation rights on such 
bonds for an extra consideration, thus in 
effect covering the licensee’s liability, 
the same opinion holds. 

The Michigan Department had sub- 
mitted to the state’s legal division the 
question of whether a combination form 
of cover might be written under such a 
waiver plan, that proposal having been 
advanced by the Inland Bonding Co. of 
South Bend, Ind. Department officials 
apparently had not thought of the possi- 
bility that straight liability cover might 
not be legal but they had questioned 
right of the Inland Bonding to write a 
bond and then waive recovery rights, 
deeming the latter a casualty cover 
whereas the South Bend carrier is pure- 
ly a surety company with a $250,000 
capitalization. 

The opinion takes the position that a 
third party could bring a successful ac- 
tion on a liquor or beer bond only if a 
violation of the liquor control statute 
were proved, And to insure the accused 
licensee against liability for the conse- 
quences of his illegal act, the opinion 
maintained, would be against public 
policy and therefore unlawful. 

But a plan such as that of the Inland 
company gets around this difficulty in 
legal fashion, the opinion holds. The 
Department had therefore withdrawn 
any objection to the plan. The bond is 
one provided by statute and follows its 
language exactly, hence it meets the re- 
quirements of the Michigan act. For the 
surety company to waive its right of 
subrogation, however, is Held in the opin- 
ion to be a private contract not covered 
either by the liquor control act or the 
insurance code. Hence any surety com- 
pany has a perfect legal right to forego 
its right to indemnify itself from the 
principal in case of any loss on a bond 
of this type. 


tory 


Department Reconsiders 


Since the foregoing opinion was given 
the Michigan Department has demanded 
a modification in the Inland Bonding 
plan and elimination of one provision in 
its application form. This action by the 
Department is with full knowledge and 
approval of the attorney general, who 
concedes that the original opinion did 
not cover one phase of the specific con- 
tract proposed to be written by the In- 
land Bonding. This clause, the Depart- 
ment contends, and is belatedly support- 
ed by the state’s legal division, exceeds 
the powers granted surety companies un- 
der the statute in permitting the com- 
pany, after waiver of subrogation rights, 
'o undertake settlement or compromise 
of third party claims against the licensee 
and surety. The offending section in the 
Inland company’s application which the 
lepartment orders stricken out reads: 

‘(C)—To undertake the definite settlement or 
compromise of any ‘third party liability’ claims 
1 ade against the undersigned applicant and the 

npany, jointly or severally, by reason of the 
execution of said bond, and to pay all costs and 
expenses incurred in connection therewith; and 
to pay any judgments for damages recovered 
connection therewith to a total aggregate 
amount equal to but not in excess of the pen- 
ty of the bond herein applied for.” 

This provision, it is maintained, per- 
luits the surety company to undertake 
hazards of a distinctly casualty charac- 

. The company has therefore been 
ilvised that it may not guarantee under 
is “third party liability” to undertake 
any part of this section (C), to revise 
this application and withdraw all such 
coverage from its contracts immediately, 












Political edhes Killing 
Liquor Bond Business 


MICHIGAN AGENTS CONCERNED 


Liquor Control Commission Said To Be 
Planning Complaint For Submission 
to Attorney General 


Agents in Lansing and in other Mich- 
igan cities are speculating on the prob- 
lem of divorcing liquor and beer 
solicitations political 
Surety company representatives with no 
political connections have found the com- 
petition growing increasingly severe from 
agents, many of whom do no other type 
of insurance business, who are connected 
in some way with governmental affairs, 
state or local, and who use their position 
to persuade liquor law licensees to place 
their bond business with them. 

The situation is reported to be so bad 
that members of the Liquor Control Com- 
mission are said to be planning a com- 
plaint and a request for investigation to 
be submitted to Attorney General Starr. 
Whether there is any method of curbing 
the practice seems problematical. Mr. 
Starr says he has not received a report- 
ed forthcoming plea for assistance from 
Hale C. Knight, one of the three active 
members of the Liquor Control Com- 
mission, 


bond 


from influences. 





Travelers Wins Awards 


For Good Advertising 
Advertisements of the Travelers were 
given two awards in the Annual Art Di- 
rectors Club Exhibition at Rockefeller 
Center, New York. One, showing South 
Sea Islanders navigating without com- 
pass or sextant, was given the first award 
for the best color illustration used in 
mass magazines during the past year; 
and another, showing three witch doc- 
tors of Madagascar, was given the first 
award for pe best color illustration in 
class magaw@nes. The former appeared 
in the Saturday Evening Post and Na- 
tional Geographic Magazine and the lat- 
ter in the National Geographic and Col- 
lier’s Weekly. Both pieces of art were 
by Stevan Dohanos. Last year in the 
same exhibition the Travelers received 
first award for the best color illustration 
in a mass magazine, 





LeMEILLEUR TRANSFERRED 

L. M. LeMeilleur, Houston, Texas, 
special agent for the Hartford Steam 
Boiler, has been transferred to New Or- 
leans, effective April 30. There his as- 
sistance will be available not only to 
agents in New Orleans but also to those 
in all other parts of the territory, in- 
cluding Houston and vicinity, as occasion 
may require. Special Agent Frank I. 
Kerr will take over the territory Mr. 
LeMeilleur is to leave and will have his 
headquarters in Houston. 





CASUALTY COMPANY TO MOVE 
The American Lumbermen’s Mutual 
Casualty, Chicago, has leased the seven- 
teenth floor in the Canadian Pacific 
Building, 342 Madison Avenue, New 
York, affording 20,000 square feet of 
floor space. The company is now at 8&8 
Lexington Avenue and will remove to 
the new location July 1. 





LOSS OF HAND DEFINED 

Where. an insurance policy provides 
specific indemnity for the loss of a hand 
and defines such loss as “dismemberment 
between the wrist and elbow joints,” it 
must be a complete severance of the 
hand as indicated by the term, in order 
to bring the injury within the protection 
of such provision, it was indicated in an 
opinion by the Oklahoma Supreme Court. 
The case was that of the Great Northern 
Life v. Tulsa Cotton Oil Co. The opin- 
ion stated that the terms used in the 
definition of loss of a hand can not be 
construed to mean the loss of the use 
of the hand, where the injury does not 
result in complete physical loss of the 
member. 
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15 Bidders on Kensico Tunnel Job 
For Corporate Surety Bond Plan 


Bids for contracts 322, 323 and 324 
for construction of a portion of the 
Kensico tunnel of the Delaware aqueduct 
for the City of New York disclose that 
only two of the seventeen bidders elect- 
ed to file in lieu of a surety bond of 
$1,200,000, the bond of $200,000, a deposit 
of $300,000 and the increased retained 


percentages. In view of certain criticism 


of corporate suretyship and its cost, 
which have been made in New York 
metropolitan territory, the nature of the 


bids is gratifying to surety underwriters 
and producers. They point out that it 
now appears that the cost of corporate 
suretyship, with all its advantages and 
conveniences, is no greater than the cost 
of a small corporate bond; plus cash 
deposits and increased retained percent- 
ages. 

The call for bids provided for furnish- 
ing security under two plans. Plan A 
provided for furnishing corporate surety 
bonds totaling $1,200,000. Plan B por- 
vided for supplying corporate surety 
bonds of $200,000, plus a certified check 
upon a national or a state bank in the 


sum of $300,000, or corporate stock 
obligations of the city of equal market 
value, plus increased retained percent- 


ages, 
How Bids Were Filed 

The bids were opened March 24. The 
seven bidders on contract 322 all included 
amounts for corporate surety bonds of 
£1,200.000. One also submitted a bid un- 
der Plan B and included as premium 
under that plan $100,000 to cover the pre- 
mium for the $200,000 increased costs of 
financing and increased retained per- 
centages. Actually the premium for the 
surety bond would hav: been only about 
$24,000. This bidder iticluded $120,000 as 
premium on a stlrety bond of $1,200,000 

All the four bidders on contract 323 
proposed using as their security the 
straight corporat’ st! ety bond plan. Of 
the six bidders « 1 c' itract 324 only one 
elected to use Plan He estimated the 
cost of the $200 ‘000 bond, the $300,000 
deposit and the increased retained per- 
centages at $120,000, which is about the 
same as the premium the sureties fixed 
for a $1,200,000 bond. 





DISAGREE ON BLUE SKY BOND 
Pending a final official decision on 
the blue sky surety bond to be furnished 
by investment dealers in Missouri, all 
such bonds in St. Louis have been re- 
newed for another year, covering the 
period commencing December 1. 6 
Missouri Securities Department issued < 
ruling that the bonds must be anaamel 
$5,000 each year until the total reaches 
$50,000. Attorneys for various invest- 
ment houses have held that there is 
nothing in the state law to sustain the 
views taken by the Sccurities Depart- 
ment officials, and that the investment 
concerns must only furnish a $5,000 
qualifying bond. 





DROP SEARS, ROEBUCK CASE 


With the assurance that Sears, Roc- 
buck & Co. had abandoned the practice 
of guaranteeing tires it sells in Virginia, 
the State Corporation Commission dis- 
missed action against the firm charging 
that such guarantees constituted partici- 
pation in the insurance business. Spe- 
cifically, the commission maintained that 
Sears, Roebuck & Co. was engaged in 
the insurance business without obtaining 
proper license. In dismissing the action, 
the commission reserved the right to in- 
stitute similar proceedings in the future 
against any concern offering such guar- 
antees. 





PAYS ON BOOKKEEPER 

The Employers’ Liability paid the 
Hamilton National Bank of Chattanooga 
$29,956 as the result of former book- 
keeper Jesse Moore misappropriating 
that amount for gambling purposes. Mr. 
Moore’s frustrated scheme was of an 
ingenious kind. The ledger he kept con- 
tained several large inactive checking ac- 
counts. With the aid of an accomplice 
checks were written against these ac- 
counts and cashed at various places. 
When they came to Moore he cancelled 
them, but kept a second set of books. 
Therefore for several years nothing was 
detected. 


Malcolm-Smith Writes 
On Public Liability 


The April number of the American 
Home, with 1,250,000 circulation, carries 
an article on public liability insurance 
for home owners under the caption, 
“Have You an Attracitve Nuisance in 
Your Home?” The author is George 
Malcolm- Smith, publicity department, 
Travelers Insurance Co., whose page in 
Protection, the company house organ 
for agents, is one of the best known of 
comment columns in company publica- 
tions. 





American Legion Makes 
Safety Films Available 


American Legion has released two 
new sound slide films on traffic safety 
These films, “Stop, Look and Live” and 
“Night Driving,” are the third and fourth 
in a traffic safety series produced by the 
Legion in cooperation with the Automotive 
Safety Foundation and the National Con 
ery 3ureau of the Association of 
. & S. Executives. 
“Stop, Look and Live” 
trian problem. “Night 
graphic exposition of the special hazards 
encountered at night. The new films are 
available through state Legion headquar- 
ters. Many local automobile dealers have 
the proper projection equipment which they 
will lend for use in showing the films 
Equipment can also be rented from West 
ern Union othices in more than 200 cities 


The 


treats the pedes 
Driving” is a 


WISCONSIN MEMBERSHIP GROWS 


Thomas McQueen, Racine, Wis., has 
been appointed chairman of the accident 
prevention committee of the Wiscensin 
Association of Insurance Agents. At the 
March meeting of the board of directors 
in Milwaukee the membership commit- 
tee report indicated that commendable 
progress is being made, especially in the 
smaller communities. 
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Lew Palmer Pioneer in Starting 


Work of National Safety Council 


through the efforts of 
Lew R,. Palmer, conservation engineer, 
Equitable Life Assurance Society, that 
the National Safety Council was formed. 
To have had a leading part in establish- 
ing an organization of so much value is 
a marked distinction. In the March is- 
sue of Safety the New York metropoli- 
tan chapter of the American Society of 
Safety Engineers cites Mr. Palmer’s ser- 


It was largely 


vice, saying that apparently industrial 
safety was first undertaken as a con- 
certed and organized movement in a 
small office Mr. Palmer occupied as elec- 
trical superintendent of a large steel 
company. As a member of the then 
newly organized Association of Iron and 
Steel Electrical Eng sineers Mr. Palmer 


rineer’s work of elimi- 
nating waste and inefficiency might well 
be combined with prevention of human 
suffering by reducing the number of ac- 


believed that an eng 


cidents. He made arrangements through 
the president of the association a 
inentioned to appoint a safety commit- 
tee from member companies to study 
safety promotion within the industry. 
This led to development of a cooperative 
safety congress, the first meeting of 
which was held in Milwaukee in 1912 
with Mr. Palmer as chairman. That was 
the beginning of the National Safety 
Council. In recognition of this he was 


awarded the American Museum of Safcty 
Medal and in 1937 was made an honorary 


life member of the Council. 
Was Accomplished Athlete 
Mr. Palmer was born in Adrian, Mich., 


Princeton and 
athletics. Following gradua- 
tion he was with Westinghouse Electric 
& Manufacturing Co., Lackawanna Steel 
Co., Jones & Laughlin Steel Co, and 
there became active in organization of 
the Association of Iron and Steel Elec- 
trical Engineers. 

In 1913 Mr. Palmer was appointed 
chief inspector by the Pennsylvania De- 
partment of Labor and Industry, making 
accident prevention the leading activity 
f the Bureau of Inspection. He served 
as acting commissioner in 1917-1918. In 
the latter year he joined the Equitable 
Society as conservation enginecr. He has 
given generously of his time to outside 
affiliations. He was president of the Na- 
tional Safety Council in 1916-1917 and 
during the World War was chairman of 
the Committee on Industrial Safety, 


educated at Grinnell and 


starred in 


PALMER 


LEW R. 


Council of National Defense. He co- 
operated in development of safety organ- 
ization for the Federal Railway Adminis- 
tration and was also a member of the 
Mediation and Arbitration Commission. 
Council of National Defense, and organ- 
ized the United States Navy yards for 
industrial safety. He serves as_ vice- 
president and trustee, American Museum 
of Industrial Safety and a director of 
the Greater New York Safety Council. 
Many Other Inte-ests 

In the National Safety Council Mr. 
Palmer is a member of the executive 
committee, secretary of the Advisory 
Committee for Aeron: ait secretary 
Railroad Employes National Safety Con- 
test Award Committee and secretary E. 


H. Harriman Memorial Medal Award 
Committee of the American Museum of 
Safety. In addition to all these activi- 


ties he finds time to take an interest in 


the National Council, Boy Scouts of 
America; National Committee of Health 


and Safety; Safety to Life Committee 


of the National Fire Protection Associa- 
tion, National Aeronautics Association 
and the National Travel Club. He takes 


keen delight in organizing accident pre- 
vention contests. 


Canadian Premiums Increased in 1937 


Preliminary figures of fire and casualty 
insurance in Canada in 1937, just released 
by the Dominion Insurance Department, 
the net amount of 
from $9,248 mil- 
Net fire 


show an increase in 
fire insurance in force 


lions to $9,869 millions. premi- 


ums increased from $40,218,296 to $42,- 
474,964 and net losses increased from 
$14,072,237 to $14,816,039. All three classes 


of companies—Canadian, British and for- 
eign—shared in the rise in business 
Net premiums increased in British Co- 
lumbia, Manitoba, Ontario, Prince Ed- 
ward Island and Quebec, but decreased 
in Alberta, New Brunswick, Nova Scotia 
and Saskatchewan. P rovincial loss ratios 
ranged from 24.84% in Saskatchewan to 


47.09% in Nova Scotia, the Dominion 
average being 34.91% compared with 
35.05% in 1936. 


Loss ratios for some important casualty 


lines, compared with 1936, were as fol- 
lows: 

1936 1937 
UPR  RONNINE | os c.bcs.ccvnctenn 40.23 42.37 
Employers’ liability, etc.......... 40.55 34.35 
Se MOE ever casa rvesidanes 33.85 30.16 
Combined accident & sickness.... 59.57 55.62 
ED Gnnevcencsdrcweeescws 56.39 57.19 
PN coca e sa eae ceeameonenbd 40.16 38.15 
Guarantee (fidelity) ............ 25.40 23.47 


Guarantee (surety) .........000. 4.87 32.37 
NE Hagcolo ska haGds coiouyeenentce 33.55 72.02 
Inland transportation ........... 38.27 39.53 
DE “Sea tsnckécewawdwons 46.96 23.18 
Personal property ........ceess: 44.72 31.81 
MO evo ckdsnkckeeeeeeeen 50.98 43.32 
DE accekcceenae cnapepnheds 65.36 61.13 
NN DE iacenadnsconcesness 6.19 4.05 
DY cadena cekansan eenesoenwe 38.35 65.54 


LOUISVILLE FATALITIES DROP 


The number of motor fatalities in Lou- 
isville during the first two months of 
this year was the lowest since 1928. 
Police Judge Brackey’s “Nine days and 
$19” sentences for drunken drivers are 
declared to be showing results. 


CANADIAN MOTOR EXPERIENCE 

Net premiums written for automobile 
insurance of all classes in Canada 
amounted in 1937 to $16,721,686, an in- 
crease of $3,211,255 over 1936. Losses 
were $9,399.123 or 57.19% in 1937 com- 
pared with 56.39% in 1936. 

WwW. W. STEINER RESIGNS 

Walter W. Steincr, president and gen- 
eral manager of Highway Mutual Casu- 
alty of Chicago, has resigned. 
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(Continued from Page 32) 

will have the same protection as under 
his present policy, namely $50,000/$100,- 
000. The manual indicates that for lim- 
its of $10,000/$10,000 the premium would 
be 10% more than the basic premium 
of $3,000 which by the computation set 
forth above was found to apply to this 
particular case. Table No. 1 shows a 
percentage factor of 110% which has to 
be applied to the basic premium of $3,- 
000. Thus, the premium for $10,000/$10,- 
000 limits is computed to be $3,300. 

“The direct excess premium charged 
for the coverage of $40,000/$90,000 in ex- 
cess of $10,000/$10,000 is $396. The meth- 
od of computing this direct excess pre- 
mium will be set forth hereinafter. Thus, 
the total cost for the pull protection af- 
forded by a primary policy of $10,000/ 
$10,000 limits and a direct excess policy 
of $40,000/$90,000 in excess of $10,000/ 
$10,000 is the sum of $3,300 and $396. 

Calculation of Prerjum 

“The direct excess premium of $396 
is calculated in the following manner. 
It always represents a percentage of the 
manual increase, Thus, as was stated 
above, Table No. 1 sets forth 132% as 
the factor which must be applied to the 
basic premium for $5,000/$10,000 limits. 
The same table shows 110% as the fac- 
tor for $10,000/$10,000 limits. The differ- 
ence between these two factors, obtained 
by subtracting 110% from 132%, is 22%. 
In other words, the manual increase, in 
decimals, between the rate fixed for lim- 
its of $10,000/$10,000 and the rate fixed 
for limits of $50,000/$100,000 is .22. 

“Sixty percent of this manual increase 
is the rate which is charged, in this case, 
by the Excess Insurance Co. in writing 
the direct excess policy. Sixty percent 
of .22 is .132. In order to simplify any 
premium adjustments that might be made 
it becomes necessary to convert the fac- 
tor .132. The ratio of .132 over 1.10 
shows the relationship between the pre- 
mium charged by the primary carrier and 
that charged by the carrier of the direct 
excess policy. Dividing .132 by 1.10 we 
arrive at a quotient of .12._ In other 
words, the premium charged by the ex- 
cess carrier is 12% of the premium for 
$10,000/$10.000 limits charged by the pri- 
mary carrier. Twelve percent of $3,300 
(the premium charged by the primary 
carrier for $10,000/$10,000 limits) is $396 
which is the premium for insurance in 
the limits of $40,000/$90,000 in excess of 
$10.000/$10,000. 

“Since we have found that the original 
cost, of $50,000/$100,000 limits is $3,960; 
while the cost of effecting the same pro- 
tection by means of a primary policy 
and of a direct excess policy is $3,696, 
the difference between these two costs, 


or $264, represents a saving to the as- 
sured.” 
Attitude of Producers 
The company further points out: 


“Some agents and brokers are reluctant 
to use excess covers because the com- 
mission in some cases is not as attrac- 
tive on the excess portion as it is on 


Urinalysis Used To 
Test Drunken Driver 


“PERFECT PLAN” HELD FOUND 





Transcripts of Mock Trial of Motorist 
Held in Illinois Sent to Courts 
Throughout Country 





The “perfect plan” for court trial of 
drunken drivers was demonstrated at 
Evanston, Ill., when a mock trial was 
staged by the National Safety Council 
in the court of Judge Harry Porter. 
Proceedings were transcribed and the 
council announced it would send _ tran- 
scripts to courts throughout the country. 

The plan hinges on the urinalysis test, 
discovered by Dr. Herman A. Heise of 
Milwaukee, who testified at the mock 
proceedings. Dr. Rollo N. Harger, tox- 
icologist of the University of Indiana 
medical school, also testified as to its 
use in determining whether a driver had 
been drinking. 

With Judge Harry Porter sitting, the 
proceedings were carried on to stimulate 
the trial of an alleged drunken driver. 
Legal defense was provided for the de- 
fendant and an Evanston attorney acted 
as prosecutor. During the trial evidence 
as to the defendant’s breath, blood apd 
urinalysis tests were introduced. So were 
common pleas that have been practiced 
by defense attorneys in cases involving 
drunken driving. 

Members of the National Safety Coun- 
cil’s committee on tests for drivers from 
throughout the country were in attend- 
ance, as were police chiefs from many 
cities. Judges and prosecutors from 
throughout the Chicago metropolitan area 
were in attendance. Also witnessing the 
trial were seventy policemen who are 
attending Northwestern University’s 
Traffic Safety Institute. 





CLUB POLICY FURNISHED 

The National Bureau companies have 
filed with the Washington State Depart- 
ment a club policy covering burglary, 
robbery and theft. All property except 
money, securities, personal effects of in- 
dividuals and property held for sale is 
covered, The insured club is also cov- 
ered for all damages except fire as the 
result of any burglary, robbery, theft or 
attempt thereat. 





the primary end. This is quite under- 
standable, but a study of the problem 
demonstrates that our attractive rates 
must be built on factors that take cog- 
nizance of acquisition costs. As it works 
out mathematically the commission dif 
ferential is not substantial. 

“We operate on the theory that the 
intelligent agent and broker are more 
concerned with satisfying customers and 
gaining new accounts than in maintain- 
ing an arbitrary rate of commission to 
the detriment of the future.” 

The booklet contains excess and in- 
creased limits tables for the various 
classes of insurance and a pro rata 
earned premium table. 
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ILLINOIS RULING ANNOUNCED 





Department Bulletin Issued Concerning 
Hearing on Auto Merit Rating and 
Safe Driver Rewards 





Illinois Director of Insurance Palmer 
explains in a Department bulletin relat- 
ing to all automobile merit rating and 
safe driver reward plans that a number 
of companies have included such plans 
in their rate filings. made under provi- 





Bureau Plan Filed 


The safe driver reward plan of the 
National Bureau of C. & S. Under- 
writers, officially filed with the IIli- 
10is Insurance Department March 25, 
has received the careful study of De- 
‘sartment officials this week. Belief 
‘n Illinois insurance circles is that 
Director of Insurance Ernest Palmer 
‘s in favor of admitting the plan to 
the state. The biggest question be- 
fore him is what the rate level will 
be under the plan and he will prob- 
ably know the answer by tomorrow. 
At a meeting of the National Bureau 
cnembership today this question will 
be decided and the new rates then 
rushed by air mail to Mr. Palmer. | 
| At the April 5 meeting A. E. Spottke ! 
the bureau’s automobile manager, will 
be the spokesman for the plan. The 
Illinois Association of Insurance 
Agents expects to be well repre-} 
sented. 








| 
| 
| 
| 





sions of the insurance code. He said 
the hearing to be held April 5 was called 
“as a matter of guidance in determining 
if plans of this nature comply with the 
provisions of the code. It is important 
that companies or bureaus which have 
included such a plan in their filing be 
present in order that all phases of the 
plan may be considered.” 

At the same time, the Director an- 
nounced he had notified fire and casualty 


» companies that attention has been direct- 


ed to the practice of some companies to 
file bonds, certificates or policies for and 
on behalf of unlicensed companies, there- 
by assuming the unlicensed company’s 
obligations and furnishing an avenue 
whereby the unlicensed company is able 
to do indirectly what it cannot do di- 
rectly, 

“After considering all phases of prac- 
tices of this nature, this Department con- 
cludes that such practices must be dis- 
continued,” Mr. Palmer rules. Such 
bonds, certificates or policies now on 
file may be continued until anniversary 
date but not thereafter. 





SAN FRANCISCO NEW SET-UP 





Finn-Elbow & Medcraft, Inc., General 
Agents of Mass. Bonding There; Gus 
A. Elbow Controlling Factor 


sudden death of Sheriff Thomas 
of San Francisco in January 


The 
F. Finn 


| this year has led to the formation of a 


® new 


& bow 


) other officers including Mrs. 


mm Pres 


agency corporation called Finn-El- 


& Medcraft, Inc., to succeed the 
armies partnership. In the new set-up 
Gus A. Elbow will continue as president, 
T. F. Finn, 
secretary, and Wyndham Medcraft, vice- 
ident and treasurer. This agency, 
which continues to represent the Mas- 
sachusetts Bonding as general agents for 
casu alty and surety lines, has originated 
much of the business in connection with 
the peed on of the Golden Gate and 
7 and bridges. 

. Medcraft has been associated with 


the | ‘inn-Elbow agency since its organ- 

§!zation eleven years ago and is respon- 
sible in no small measure for having 
brought the fire department of that 
Becency to its present position of perma- 
nence in the San Francisco territory. 
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TRAFFIC FATALITIES DROP 
Illuminating Records Disclosed by Na- 
tional Safety Council For Period 
Since Last November 

Although there was increased automo- 
bile operating mileage during three-quar- 
ters of the period between last Novem- 
ber and now, nearly 1.800 lives were 
saved by means of traffic safety cam- 
paigns, says the National Safety Council, 
Chicago, In February there were 2,180 
deaths, 16% less than in February, 1937, 
and 20% less than January this year. 
The February drop meant a saving of 
420 lives. So far this year 940 lives have 
been saved. 

Twenty-five states reported decreases. 
Vermont showed a 44% drop for January 
and February, but Michigan, which 
ranked third with a 39% decrease, was 
credited with saving the largest number 
of lives—114. Maryland was second with 
a 40% decrease. 

Detroit, with thirty-eight lives saved, 
ranked first among cities of the larger 
population group. Milwaukee, with a 4% 
rating, had the lowest death rate for 
January and February among cities of 
more than 500,000 population. Boston 
was second with 7.6% and St. Louis third 
with 10.8%. 

Syracuse, N. Y., was the largest city 
to report no automobile deaths for Jan- 
uary and February. Twenty cities of 
more than 50,000 population and 187 cities 
of more than 10,000 population reported 
no fatalities for the same period. Cleve- 
land reported twenty-six lives saved, Los 
Angeles twenty-three, Buffalo sixteen, 
Baltimore sixteen, Indianapolis twelve 
and Milwaukee and Toledo ten each. 





SMITH HANDLING CASUALTY 

Horace C. Smith has assumed charge 
of the casualty department of the Aron- 
son-Gale Insurance Agency, the oldest 





Mines G. Thole Back Sinn 
From Long Trip to Far West 


Henry G, Thole, vice-president, Sea- 
board Surety of New York, has recently 
returned from a seven weeks’ field trip 
during which he covered the Mid-West, 
Southwest and Pacific Coast, getting an 
excellent cross-section view of country- 
wide conditions. He was impressed by 
the fact that “the farther away from 
New York City one gets the less pessim- 
ism over conditions is evidenced.” <A 
better mental attitude and better busi- 
ness exists in Texas, Oklahoma and Cali- 
fornia, in Mr. Thole’s opinion. He con- 
ferred with a dozen representative agents 
in as many cities. 


TEXAS COMP. RATES CUT 





Oil Operations, Road Building, Salt Re- 
fining and Steel Among Industries 
Most Affected 

Compensation rates for seve-a! indus- 
tries have been revised in Texas, effec- 
tive May 1. There will be a hearing on 
the revision April 20. Companies and 
agents are asked to file briefs by April 
11. The general rate level of last year 
remains unchanged, Those indust~ies re- 
ceiving a downwa-d adjustment include 
oil producing and developing, paving and 
road building, salt refining. creameries, 
bottling works and light steel construc- 
tion. 

For the third consecutive year the 
Texas Department had denied pleas for 
inclusion of a contingency factor calcu- 
lated to produce a profit of 5% because, 
if granted, the contingency factor would 
raise the cost of compensation insurance 


almost 10%. 





ELECTED SAFETY V.-P. 


agency in Los Angeles. Mr. Smith was William B. Reardon, executive vice- 
a local agent in Columbia, Mo., from president, Loyalty Group, has been elect- 
1910 to 1925, when he went to Los’” eda vice-president of the Newark Safe- 
Angeles. ty Council. 
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ON ITS TOES 





Every section of the Massachusetts Bonding and 








Insurance Company Organization — executive, 
departmental, and in the field—is on its toes and 


alert to meet the requirements of agents and their 


clients. 


That is important in this day and age of innova- 
tions and rapidly shifting economic conditions. 


It is also one good reason for an imposing list of 








agents who have maintained their representa- 
tion of the Company for long periods of years. 


SEASONED THROUGH THIRTY 
SUCCESSFUL 


PASSACHUSETTS BONDING” INSURANCE COMPANY. 


T. J. Falvey, President 


Fidelity and Surety Bonds and Casualty Insurance 





YEARS 


Home Office: Boston 
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MICHIGAN AGREEMENT UPSET 
Attorney General Acts on Agreement 
Involving Deposit Bond of Fidelity 
Banking & Trust 
Unexpected complications have de- 
veloped in Ingham County Circuit Court, 
Lansing, Mich., on hearing of an attor- 
ney general’s motion for judgment on a 
depository bond case in which the lia- 
bility of a number of sureties was de- 
termined by the state Supreme Court. 
The matter had been remanded to the 
Circuit Court for entering of judgment 
after the higher tribunal had fixed the 
liability on a million dollar bond_cover- 
ing state deposits in the failed Fidelity 
sanking & Trust Co., Detroit, at $662,110. 
At the hearing an attack was launched 
by counsel for one of the surety com- 
panies on an agreement entered into by 
several of the sureties with state officials 
under which certain amounts were paid 
by the sureties in exchange for permis- 
sion to share in dividends declared by 
the receiver for the insolvent depository. 
This complicating factor was injected 
into the case by Peter Monaghan, coun- 
sel for the Massachusetts Bonding & 
Insurance, which was not a party to the 
agreement. Counsel for several other 
carriers also denied participation in 
knowledge of the agreement although 
some took the attitude that the existence 
of this questionable contract would not 
affect the ultimate distribution of lia- 
bility since the companies party to the 
agreement would only be credited with 
the dividends paid and would be held 
liable for any additional pro rata share 
of the liability fixed by the appeals court. 
Companies concerned in the agreement 


or 


are the American Surety, Union Indem- 
nity, Western Casualty & Surety and 
National Casualty. 

The agreement’s weak point in law 


appears to have been the statutory pro- 
vision that participation in divide nds 
paid by a receiver for an insolvent prin- 
cipal only follows full satisfaction under 
terms of the bond. The actual liability 
was yet to be determined when the con- 
tract was signed, thus rendering its 
validity questionable. Judge Leland W 
Carr of the Ingham Court, who presided 
at the judgment hearing, gave some hint 
that he might render an opinion on the 
validity of the contract, From the state’s 
standpoint, a decision outlawing the con- 
tract would be disastrous. Such a find- 
ing would require return to the con- 
tracting sureties, amounts paid by them. 





Aetna Presents “Movie” 


On Use of Metal Splints 


Aetna Life Affiliated Companies showed 
their new motion picture, “Emergency 
Treatment for Fractures,” at the annual 
meeting of the Massachusetts Safety 
Conference in the Statler Hotel, Boston, 
March 21 and 22. This film, a dramatic 
presentation of the proper uses of metal 
splints, was shown at the meeting of 
the American College of Surgeons in 
Chicago last October and has been ap- 
proved by that group. 

In offering the film at no cost to in- 
terested groups, such as fire and police 
departments, educational and industrial 
groups, Red Cross chapters and first aid 


classes, Stanley F. Withe, head of the 
safety educational department of the 
Aetna Companies, refers to the recent 


report of the Connecticut State Fracture 
Committee stating that minor fractures 
are often aggravated and additional suf- 
fering and injury is often caused by un- 
skilled handling of injured persons. 


PUBLIC LIABILITY EXTENDED 

The Nebraska Supreme Court has held 
that property owners can escape public 
liability only if injury results solely from 
an “act of God.” Counsel for the insur- 
ance carrier for the Crystal Refrigerator 
Co., Fremont, assert that the decision 
makes every property owner an insurer 
against injury regardless of the fact that 
the injury could not be anticipated and 
regardless of the fact that an interven- 
ing act, in this case a forty-mile-an- 
hour gale, was necessary to cause injury. 
In view of the decision higher public 
liability rates and wider coverage is fore- 
cast by insurance men. 
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CLAIMS AFFECT SECURITIES 


Giving Railway Employes’ Judgments 
Priority Over Bondholders May 
Have Disturbing Influence 

companies and other large 
securities of railroads 
considerable 


Insurance 
investors in the 
with 


will view concern a 
decision by the United States Circuit 
Court of Appeals in St. Louis March 


4, that personal injury claims of rail- 
road employes shall be placed on a pre- 
ferred basis ahead of bondholders. 

The decision, which is expected to have 
far-reaching effect on securities unless 
reversed by the United States Supreme 
Court, affirmed a $15,000 claim which 
had been allowed as preferred by United 
States District Judge Moore of St. Louis 
to a former auditor for the St. Louis- 
San Francisco Railway, who was injured 
in a train wreck in 1930. 

The appellate court’s decision was writ- 
ten by United States Circuit Jude 
Woodrough of Omaha and upho' ds i 
constitutionality of a section of the rail- 
road bankruptcy reorganization act which 
gives priority to railroad employes’ 
claims. 

The opinion, which is said to be the 
first of its kind by a United States 
Circuit Court of Appeals, will apply to 
thousands of claims held by railroad 
employes. Trustees for the prior len 
mortgages of the railroad hal fought 
the preferential allowance given by Judge 
Moore, contending that section 77(n) of 
the amended bankruptcy act was uncon- 
stitutional in so far as it attempted to 
prefer the employes’ claims over bond- 
holders by depriving the security hold- 
ers of their property without due process 
of law. This section provides claims for 
personal injuries to railroad employes or 
claims payable by sureties on appeal 
bonds of such judgments shall be pre- 
ferred and paid out of assets as operat- 
ing expenses. In old receivership pro- 
ceedings such claims were adjudicated 
as general unsecured cla’ms, payment of 
such claims being only a small percent- 
age of the original judgment, since the 
bondhol lers and other secured claims 
were given preference. 


PARTNERSHIP NON-EXISTENT 





Relationship Formed in Wisconsin To 
Avoid Compensation Liability Fails 
Of Its Purpose 

Workmen’s compensation awarded two 
granite workers at the Montello Gran- 
ite Co., although they were ostensibly 
members of a partnership of employes 
contracting to work for their former 
employer, has been upheld by the Wis- 
consin Supreme Court. The court ruled 


that the granite company was liable for 
disability incurred by Robert Zellmen 
and Joseph Heller who contracted sili- 


affirming the judgment of Judge 


cosis, 
Reis in Dane County Circuit Court. 
The two men, along with forty-nine 


other workers employed by the granite 
company until it closed in December, 
1932, had formed the Granite Men’s Co., 
a partnership, and entered into a con- 
tractural arrangement with their old em- 
ployer, and generally worked the same 
as before the arrangement was put into 
effect. The idea behind such an arrange- 
ment was to free the company from lia- 
bility under the compensation act. 

When Zellmen and Heller contracted 
silicosis during employment under the 
new arrangement they sought compen- 
sation. Examining the whole arrange- 
ment, the court concluded that the facts 
“do not impel” the conclusion that a 
partnership resulted or that the group of 
fifty-one men constituted an independent 
contractor. 





F. R. MacGIBENY’S NEW POST 

Frank R. MacGibeny has joined the 
Chicago office of Jones & Whitlock as 
manager and to take charge of all cas- 
ualty underwriting, succeeding Clarence 
T. Bouterse, who has joined R. B. Jones 
& Sons as vice-president. For the last 
five years Mr. MacGibeny has operated 
his own agency in Chicago. He has been 
in the insurance business for twelve 
serving with the Ocean Accident, 
Forster and Consolidated Cas- 


years, 
Crum & 
ualty. 





é » 


Public Construction 


Reaches High Figure 
Engineering construction awards for 
week of March 21, $53,384,000, are 54% 
above the total for the corresponding 
weck in 1937 as reported by Engineering 
News-Record. Private construction ex- 
ceeds the 1937 week by 14% due to the 
continued high commercial building vol- 


ume. Public construction is 44% above 
the previous week and 96% above last 


year as a result of more than $14,000,000 
in public building projects. Public build- 
ing construction reached its highest 
point since the week of July 23, 1936, 
due to school and state institutional 
building programs in various | states. 
Among the larger awards of the week 
are an office building in Rockefeller 
Center, New York, $2,500,000, and state 
hospital buildings at Mont Alto, Pa., 
$3,558,000. 





A.I.U. AD CAMPAIGN 


Metropolitan Advertising Co., 92 Lib- 
erty Street, New York, has released a 
special campaign in leading insurance 


journals for the American International 
Underwriters Corporation which covers 
various forms of risk in other countries 
for American companies. Each adver- 
tisement interprets the world-wide facili- 
ties of A.IL.U. Joscph S. Odonits directs 
the account at the advertising agency. 


FRANCIS S. XIQUES DEAD 
Francis S. Xiques, blanket bond spe- 
cialist, formerly of New York City, died 
recently on the Pacific Coast. 
CLUB’S SPRINS DINNER APRIL 21 
The Casualty & Surety Club of New 
York will hold its annual Spring dinner 


on April 21 at the Downtown Athletic 
Club, New York City. 


Says Big Bill 


(Continued from Page 15) 








garding protection of minority rights, in- 
dicated to many of his fellow citizens a 
lack of firm and abiding convictions. His 
obstinate attempt to ‘pack the Supreme 
Court’ because it ruled some of his fa- 
vorite statutes unconstitutional; his des- 
perate fight against congressmen of his 
party whose convictions on so grave a 
question superseded party loyalty; the 
unsavory surroundings of the one ap- 
pointment which he made to a vacancy 
in that court, when beaten in the ‘pack- 
ing’ controversy—all this was hardly the 
conduct of a statesman. 

“Undoubtedly Mr. Roosevelt’s strong 
will, his capacity for ‘doing things,’ not 
to mention his genius for imparting his 
own version of a publicity policy in a 
nation-wide radio broadcast, have made 
him the most outstanding and the most 
popular of our recent executives, Much, 
it has been recognized all along, will 
depend not only on resumption of the 
industrial recovery which had contrib- 
uted so much to his political prestige in 
1935 and 1936 but had been abruptly 
checked in 1937; also on how the more 
daring experiments of his administration 
work out in practice; on what will be 
their longer consequences in govern- 
ment finance, in the public debt and 
taxes, in the cost of living, and in the 
morale of the American people as a re- 
sult of continued governmental support 
for them. The whole world is passing 
through an epoch of political, social, eco- 
nomic experiment, and America has not 
escaped. The reassuring facts, to Ameri- 
cans who nowadays survey the troubled 
horizon, are that their country is once 
more in the position of world economic 
leadership, and that all past experience 
has shown its people as a whole to be 
tenacious of the country’s best tradi- 
tions.” 

This is a weak wind-up of an interest- 
ing book. However, Mr. Noyes has 
done so well in the past in keeping his 
finger on the financial pulse and figuring 
how fast or how slow the beats will go 
that he will be forgiven for not being 
more positive in pointing out the trend 
we may next expect. 
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Arthur F Felker 


(Continued from Page 33) 


with the intelligence and tactics services. 
When the Armistice was signed, Mr. 
Felker was put in command of a com- 
pany of casuals for return to the United 
States. 

Entered Insurance After World War 


Almost coincidentally with his return, 
an uncle who lived in St. Louis urged 
Mr. Felker to go there and look after 
his (the uncle’s) interest in the Liberty 
Fire Insurance Co. of that city, with the 
result that Mr. Felker became assistant 
general manager. That introduction to 
the insurance business resulted in a de- 
termination to make insurance a career. 

A little later he liquidated two recipro- 
cal companies under the Insurance De- 
partment, and in 1920 started out for 
himself under the style Laclede Agency, 
which represents the Great American 
Indemnity, American Alliance — Fire, 
American of Newark, Dubuque Fire & 
Marine, General of Seattle, Home of 
New York, Globe & Republic, Glens 
Falls, Niagara Fire. Newark Fire, and 
Massachusetts Bonding. 

Insurance company executives who 
have visited St. Louis and know of the 
b‘g volume of premiums written annually 
by the Laclede Agency are sometimes 
astonished to learn that Mr. Felker, in 
addition to heading the agency, is presi- 
dent of three investment syndicates, 
president of a real estate holding com- 
pany, in his second year as president of 
the Fire Underwriters’ Association of St. 
Louis, vice-president of the Insurance 
Institute of Missouri and on the board 
of the Missouri Institute of Account- 
ing and Law. 


Active in Literary, Musical and 
Theatrical Clubs 

Taking the active part he does in these 
various enterprises and organizations is 
possible only because of an analytical 
mind, which enables him to hurdle the 
details and go immediately to the crux 
of a problem under consideration, and 
because of almost Gargantuan industry. 
But, with it all, Mr. Felker finds time 
for physical and mental refreshment, 

He is a member of the University Club 
of St. Louis, of the Athletic Club, of the 
Contemporary Club, a literary organiza- 
tion; plays as good golf as is expected 
of so busy a man, and, as might be 
supposed, is highly in demand as a part- 
ner where the real exponents of contract 
bridge foregather. 

While at Harvard Mr. Felker found 
time to study under the renowned Pro- 
fessor George Baker of the Harvard 
Dramatic Workshop and is, therefore, 
identified with the St. Louis Little Thea- 
tre and has frequently directed plays 
there. 

It goes without saying that one of the 
most active and discriminating members 
of the St. Louis Symphony Society is 
this same Arthur Felker. 

He reads omnivorously, turning with 
unaffected enthusiasm and relish from 
insurance treatises to detective stories, 
very much after the fashion of the late 
great William Brosmith of the Travelers 
Insurance Co. 

That Arthur Felker is essentially liter- 
ate is evidenced not only by his writing, 
but by his public addresses. One of the 
most recent and characteristic of them 
was his address delivered at the annua! 
meeting of the Fire Underwriters Asso- 
ciation of St. Louis in January of this 
year, and which is now available in 
printed form. An _ excerpt from it 
follows: 

His Size-Up of Really Qualified 


Insurance Man 


“The really qualified insurance man 
today knows almost as much of his 
clients’ business practices and problems 
as an accountant, almost as much about 
about his obligations to various gov- 
ernmental units as the political ad- 
ministrator himself, and almost as 
much about the practical effects of in- 
suring contracts as an attorney.” 
That, concisely, sums up Mr. Felker’s 

attitude toward the profession he has 
elected to follow and it is interesting to 





COURTS GETTING RACKETEERS 


Sixteen Persons Convicted of Various 
Insurance Frauds During March, 
Says Claims Bureau 


Courts acted last week against insur- 
ance claim racketeers, including one law- 
yer, according to a weekly survey by 
the Claims Bureau of the Association of 
Casualty & Surety Executives. Irving 
Bluhm, a New York lawyer, was sus- 
pended from the practice of law for three 
vears by the Appellate Division of the 
Secord Department. He had _ been 
charged with the solicitation of nezli- 
gence cases. 

In Kansas City, Mo., Raymond )). 
Welty was convicted in the County Court 
on charges of obtaining money under 
false pretenses through five fake injury 
claims. Welty was sentenced to two and 
a half years in the Missouri State Peni- 
tentiary. 

During March sixteen persons were 
convicted of various insurance frauds, 
according to the Claims Bureau. I[nclud- 
ed were two lawyers and two doctors. 
In addition to the convictions on criminal 
charges one lawyer was disbarred for 
ambulance chasing. 





WILSON AGENCY CELEBRATES 

The Wilson agency, Montgomery, Ala, 
is observing the twenty-fifth anniversary 
of its entrance to the insurance business. 
The office is general agent for the Fi- 
delity & Deposit and also represents the 
Metropolitan Casualty and the Conti- 
nental Casualty. 





Cc. L. REYNOLDS DEAD 


Clark L. Reynolds, one of the veteran 
surety underwriters along William Street, 
who was with the American Surety for 
thirty-five years and was assistant sec- 
retary of the company, died March 15 
in Millburn, N. J., of pneumonia. 





note here that as a strong advocate of 
the system of survey selling, he has his 
original survey made by a certified pub- 
lic accountant. 

Mr. Felker is firmly and unalterably 
of the opinion that no insurance prac- 
titioner should be licensed by an Insur- 
ance Department who has not evidenced 
his fitness to act as a real insurance ad- 
viser, and licensed by the state solely on 
that basis. 

He thinks of himself and of all insur- 
ance men worthy of the name as “career 
men,” practicing a profession which is 
dignified and should have the respect of 
the insuring public. He believes that a 
young man entering the insurance pro- 
fession should fit himself for that in the 
most exacting fashion and he _ recom- 
mends, first, a general academic course 
at college and then a vear in London 
learning as much as possible about in- 
surance per se from the Lloyd’s organ- 
ization, 

He, himself, would choose insurance as 
a career if he were starting life over 
because, so he feels, 
with every angle of commercial life. He 
likes all lines as evidenced by the fact 
that the agency not only writes fire and 
casualty and surety lines, but operates 
a successful life department, as well. 

Mr. Felker married in 1914 and _ has 
one son and one daughter. The son, 
now at Harvard, is so far interested in 
writing as a career, but that need not be 
regarded as conclusive if heredity counts. 

From all of which you will perceive 
Arthur Felker to be an anomaly in the 
sense that most of the things he has 
done have been wholly dissimilar yet 
each has been a necessary thread in the 
warp and woof of his life. That he 
should have become a career man in in- 
surance with so many other fields of en- 
deavor offering adequate recognition 
should be deeply significant to any capa- 
ble young man who may be hesitating on 
the threshhold of this profession. 

To be sure, attaining the Felker de- 
gree of success implies possession of in- 
telligence, courage, industry, versatility, 
common sense and a host of other qualt- 
ties which, fused by the process of liv- 
ing and polished by contacts with the 
world, have wrought the Felker of today 

As described hereinbefore. 
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